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INSIST ON PATENTED FRANKLIN 
SUBMATIC MOTORS ON THE SUMP 
PUMPS YOU SELL 


Illustration above shows how the 
Franklin Submatic Motor combines 
with a pump, making a compact, 
attractive unit. Manufacturers are 
invited to consult with Franklin 
engineers who are leaders in unusual 
motor applications. 


Check leading brands of these 


products and you will see 
dependable Franklin Motors 


WATER SYSTEMS 
SUBMERSIBLE SUMP PUMPS 
CELLAR DRAINERS 


AIR CONDITIONERS, BLOWERS, 
HEATING UNITS 


Sell Sump Pumps That Operate 


IN AND UNDER 


Water 


Your customers look to you 
for advice. They deserve the 
protection a Franklin Submatic- 
powered pump delivers. A pump 
with motor that works UNDER 
water obsoletes all others and is 
easy to sell. 


NO WATER CAN REACH WORKING PARTS, 
WINDINGS OR SWITCH 


TWIN SHAFT SEAL 
BALL BEARINGS, SEALED AND LUBRICATED 
NO WATER TOUCHES BEARINGS 


BUILT-IN AUTOMATIC OVERLOAD 
PROTECTED 


WATER LEVEL ACTUATES UNIT 


UNIT CAN BE CONTROLLED MANUALLY BY 
TENSION ON HANDLE 


When submerged, 
a conventional 
motor fails while 
a Franklin Sub- 
matic operates 
until water is 
pumped out. 





, Franklin Electric Co., Inc. 


345 EAST SPRING STREET . . .. BLUFFTON, INDIANA 





THE PAGES MISSING HERE 
‘ARE ADVERTISEMENT--NOT OF THE TEXT 
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THE VAST MAJORITY OF THE NATION'S FINE BUILDINGS ARE SLOAN EQUIPPED 


NAESS & MURPHY, architects and engineers 
GEORGE A. FULLER CO., general contractor 
G. F. CONNELLY CO., plumbing contractor 


AMSTAN DIVISION, AMERICAN RADIATOR & 
STANDARD SANITARY CORP., plumbing wholesaler 
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EEEIGIENGY FROM RIVERBANK 10 ROOF 


e The new $15-million CHICAGO SUN-TIMES build- 
ing stands on a scenic riverside site in the heart of 


the city and combines the latest in design and 
excelling efficiency. The two lower floors are en- 
cased in polished granite, and above are vertical 
aluminum piers which extend to the terraced roof 
where the heating unit is housed in a penthouse. 
Also on the roof is a heliport for both passenger 
service and speedy newspaper transport. A corridor 
through the building connects with a tree-studded 
plaza leading to famed Michigan Avenue. The deci- 
sion to provide the finest possible equipment resulted 


ee 
SLOAN JL 


in 30 specially devised giant printing presses, each 
resting on its own caissons and all totally independ- 
ent of those on which the building rests. To assure 
the highest degree of color printing accuracy, each 
press unit is equipped with precision jacks capable 
of minute adjustments for leveling. The newsprint 
is delivered from a riverside dock and from rail 
tracks into the plant. Newspaper delivery trucks 
are loaded and dispatched from an enclosed con- 
course. In this building, where only the best would 
suffice, plumbing plans specified the installation of 
SLOAN Flush VALVES. 


& 


VALVES * 


FAMOUS FOR EFFICIENCY, DURABILITY, ECONOMY Pe a 
SLOAN VALVE COMPANY * CHICAGO * ILLINOIS —— 


Another achievement in efficiency, endurance and econ- 
omy is the sLoan Act-O-Matic sHowER HEAD, which is 
automatically self-cleaning each time it is used! No clog- 
ging. No dripping. Architects specify, and Wholesalers 
and Master Plumbers recommend the Act-O-Matic—the 


better shower head for better bathing. 


Write for completely descriptive folder 
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750A “Premier Topmount” 

- 0-%,” adjustment - Housing 
type « 9” tubular spout 
w/aerator + Renewable seats. 


754A “Premier Topmount” 

+ 0%,” adjustment + Housing 
type - 9” tubular spout w/ 
aerator, hose and spray - 
Renewable seats 


“Premier Topmount” Deluxe 
* 0-1%” adjustment + Cast 
brass body - 8” cast brass 
spout w/aerator, hose and 
spray « Renewable seat shanks. 


Price Pfister Products — 


Install Easier — 
Work Better —Last Longer 


590A “Gem” 

+ 9” tubular spout w/aerator 
for steel sinks only - Renew- 
able seats. 








602A “Gem” 

+ 9” tubular spout w/aerator, 
hose and spray - For steel or 
cast iron sinks -« Renewable 
seats. 


TIOA “Gem” Deluxe 

+ 0-1” adjustment - 8” cast 
brass spout w/aerator, hose 
and spray - Renewable seats. 


704A “Gem” Deluxe 

+ 0-4” adjustment - 9” tub- 
ular spout w/aerator, hose 
and spray - Renewable seats 





















Dive OURSELVES 


RRR KKK KK 


Beauty and Brains 

The Inquiring Camera Girl of the 
Chicago Tribune recently asked 
five women this question—“Of all 
which af- 
fords you the greatest pleasure?” 

Receptionist Ann Marie Caldrone 
think hot and cold 
running water is the greatest con- 
easy 
housekeeping, 


modern conveniences, 


answered, “I 


venience because of how 


ii makes cooking, 
cleanliness and innumerable house- 
hold hate to have to 
pump it all.” 

The picture of Ann Marie shows 
an attractive, vivacious young lady 


chores. I'd 


with bright eyes that obviously see 
a lot some girls overlook. 


Hands Off, Boys! 

Smug Mother Nature endowed 
Hawaii with everything man could 
want from soft cooling breezes to 
round rolling hips. 

So what 
conditions the world’s best climate! 
The news comes from The Trane 
Co., La Crosse, Wis., whose air 
conditioning equipment has just 
been put two of Honolulu’s 
largest office buildings. Seems that 
man-made climate even improves 
Mother Nature’s best. 

Maybe so. But those hula hips 
had better be left in their original 
state! On that point we cast our 
vote for Mother Nature. 


does man do?—he air 


into 


Isn't Anybody Speechless? 

How big is big business? Let’s 
take a look at one big operation 
we're all familiar with—Minneap- 
olis-Honeywell. 

This electronics and automatic 
controls maker places 17,000 local 
telephone calls daily from its 33 
plants and 166 sales offices. About 
300 long distance calls are made. 
The Minneapolis headquarters 


10 


alone processes 32,000 pieces of do- 
mestic mail a day—and that doesn’t 
count thousands of bulletins and 
inter-office memos. Its stamp bill 
runs $124,000 a year. 

On top of this, the Minnesota firm 
processes nearly 1,000 direct-wire 
messages daily over its 5,600 miles 
of leased wire. All this must come 
to an awful lot of words! 





Toil dnd Broil 

The days when offices and shops 
closed down because of hot weather 
are going the way of hand fans and 
aily ice deliveries. 


Q. 


During a recent heat wave, Car- 
rier Corp. surveyed 100 major com- 
panies in New York and found few 
had sent their employees home to 
cool off. Air conditioning, of course, 
made the difference. 

The survey discovered that not 
only is there less absenteeism than 
in pre-air conditioning days but 
that some companies had trouble 
getting their employees to leave in 
the evening. 

Companies lacking air condition- 
ing often followed the “100-103 for- 
mula.” If the temperature plus 
one-fifth of the humidity totaled 
100, or the temperature hit 103, call 
ita day. But a Texas Company offi- 

(Please turn to page 12, column 3) 


























12 years down below. 


have him dry cleaned. 











Badgered Basement Bather Wants Out 


EuGEnE S. didn’t mind bathing in the basement so much. 
And it wasn’t too difficult to fold himself into an ordinary 
laundry tub. What probably got Eugene’s goat was the way 
a bathroom baritone gets muffled by all that wet wash 
hanging from basement lines. 

Anyway, Eugene had enough and, freshly scrubbed, took 
his problem to a divorce court judge in Cleveland. He told 
his honor that Mrs. S. made him bathe in the basement 
because he was a “dripper’”—got himself all wet in the tub 
somehow, left puddles on the floor and even put his towel 
on the wrong rack. For that, his wife had sentenced him to 


At last report, the judge was considering whether to 
give Eugene a divorce or maybe just suggest that Mrs. S. 
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TYPES F-51 AND F-52: Full range of sizes, 34° 
to 2°. AS.M.E. listed capacities of 365,000 to 
. 3,850,000 BTU/HR at 30 psi; or 1,745,000 to 
e 14,400,000 BTU/HR at 150 psi. 










Rustproof bronze bodies. Silicone stick-resisting 
seats. Optional male or female inlet. Meets Type 
III requirements of military specification MIL 
V-13612 (C.E.). 
















Send for new 4- 
page Bulletin 
No. 2-1 giving 
full details on 
CASH-ACME'’S 
AS.M.E Relief 
Valves. 





A.S.M.E. RATED AND LISTED 


RELIEF CAPACITIES 
AT STANDARD SETTINGS ——- BTU/HR STEAM PRESSURE 









































SET F-52 9,” 1F-51 4 "x1"| F-52 1” | F-52 14%,"|F-52 1%"1 F-52 2” 
30 LBS. 365,000] 720,000 | 1,000,000] 1,850,600 | 2,050,000] 3,850,000 
36 LBS.§ 425,000] 808,000 | 1,130,000] 2,050,000] 2,270,000] 4,300,000 
50 LBS. 595,000] 1,057,500 | 1,485,000 | 2,700,000 | 3,000,000] 5,600,000 
75 1BS.§ 880,000] 1,476,900 | 2,070,000] 3,775,000 | 4,160,000] 7,850,000 

100 LBS. §1,170,000] 1,899,000 | 2,660,000 | 4,825,000 | 5,350,000] 10,050,000 
125 LBS. 81,455,000] 2,322,000 | 3,260,000 | 5,875,000 | 6,520,000} 12,250,000 
150 LBS. §1,745,000] 2,740,000 | 3,860,000 | 6,925,000 | 7,720,000] 14,400,000 
































vided for as shown at 


FOR 
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HOT WATER RELIEF resulting from 


ordinary thermal expansion is pro- 


left. 


EMERGENCY STEAM RELIEF neces: 
sitated by failure of automatic limit- 
ing controls to shut off heat source A : —— 
is also provided, as shown at right. (fe = N ins eee 


THE 


Correct Answer 


AUTOMATIC VALVES 


ACME 








...see your jobber 
insist on... cash-acme 





A. W. CASH VALVE MFG. CORP., 6661 £. WABASH AVE. - DECATUR, ILLINOIS 
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Who Took the First Bath? Our Researcher 
Goes Way Back to Find the Answer . 


JoHNstTown, Pa.—In reading over 
the fine September issue of your 
magazine I came across the edito- 
rial, “The Story Behind the Story 
of the Bath.” Naturally I looked up 
the article referred to and find that 
I can’t wait to see how it turned 


out (it’s a continued story, you 
know). 
Could you furnish me with a 


complete copy of the booklet upon 
which your article is based—so I 
“who done it”—took 
the first bath, that is? 
J. W. HAtt, Director 
Advertising & Sales Prom. 
National-U. S. Radiator Corp. 


e As any married man knows, the 
guy who says, “I’m first in the bath!” 
has an argument on his hands. His- 
tory still is disputing who was the 
first man to take a bath, and all Do- 


can find out 


mestic Engineering can do is quote a 
venerable Bible scholar who sells 
second baths on his off days: 


The first man to ever take a bath 
Looked carefully both fore and 


aft. 

“Ah, this would be the greatest 
thing— 

The first to leave a bathtub 
ring!” 

With water drawn and heart 
a’beatin’ 

He stepped inside, then heard 
this greetin’: 

“Hold back there, Adam—you 


took too long 
To bare yourself of that sarong.” 
Poor Adam learned a husband's 
fate 
With just 
wait. 


one bath, ya gotta 


According to this authority, then, 
Eve, in addition to her many other 
firsts, also was the first to take a bath. 





THANKS FOR THE COMPLIMENTS 
BrooKLYN—I have been reading 
your magazine for the last 10 years 
and have always found it to be 
most advantageous to our firm. No 
job was ever done with as much 
effort as your entire staff puts into 
its work to show the plumbing and 
heating contractor how to run his 
business and make money on it. 
PAuL F. SANGETTI 


SOMETHING FOR OUR READERS 
Cuicaco—Enclosed is a gag car- 
toon (right) that may be of inter- 
est to readers of Domestic ENGI- 
NEERING. This is exclusive to you. 
GRACE BENJAMIN 
Account Executive 
Fulton, Morrissey Company 
(In-Sink-Erator Agency) 
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HAVE TO MAKE A SPEECH? 
WaPaKONETA, O.—Do 
any material that will help me pre- 


you have 
pare a talk to give to service clubs? 
I am especially interested in dis- 


(Please turn to page 16) 


‘ GEE wuz! . 
/ POTENTIAL CUSTOMERS 
EVERYWHERE 


eth gs 









Between Ourselves 


(Continued from page 10) 
cial, rejoicing in the third year of 
air conditioned comfort, recalled a 
simpler system in the old days: 
“We used to play it simply by 
perspiration.” 


The Law Likes Water 

The boss may complain about the 
help congregating around the elec- 
tric drinking fountain, but as fa) 
as the law is concerned—drink up, 
boys! 

William J. Mays, first vice presi- 
dent of Cordley & Hayes, New York 
City cooler manufacturer, says a 
survey conducted by his company 
that 
overwhelmingly favor use of elec- 


shows health and labor laws 
tric drinking water coolers in in- 
dustrial and commercial establish- 
ments. 

The vast majority of states have 
outlawed the common drinking cup, 
barred the use of ice as a direct 
coolant, and stipulated that em- 
ployers must make pure, clean and 
available to their 


cool water 


workers, Mays said. 


Holton Knew How 

When drought strikes a commu- 
nity, the area either dies, asks for 
federal aid—or does something on 
its own initiative. Holton, Kan., be- 
longs to the latter group. 

With drought threatening the 
town, City Manager Stanley Fishe 
decided fast action was needed. The 
United States Geological Survey 
told city fathers where they could 
find underground water to fill up 
their dwindling reservoir, and three 
wells were immediately dropped. 


324,000 


gallons a day, more than Holton’s 


a The wells could provide 


average need. But how to transmit 
the yield to the municipal water 
system without time-consuming 
bond issues and construction efforts 
was the question. Nearly a mile of 
plastic pipe helped provide the an- 
swer. City employees, 
back-hoe, dug 
from pump pits to a catch basin. 


using a 


five-foot trenches 


Then two workers installed 1,380 
feet of pipe the first day. 
Within a month, Holton had 


solved its water problem, one some 


people called “impossible.” END 
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Indiana Building, Indianapolis Ind. 





Wayne Township School #6, Marion County, Ind. 


schools, civic buildings, or private homes — it will pay you 
to specify Bridgeport for your copper water and drain- 
age tube requirements. Bridgeport’s nationwide network 
of wholesalers backed by Bridgeport’s own strategically 
placed warehouses — insures prompt, efficient service on 
all your needs, large or small. 


AND DRAINAGE TUBE séia>« 


Bridgeport Brass Company, Bridgeport 2, Connecticut 


Noranda Copper and Brass Limited, Montreal 
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Purdue University Residence Hall H /1, 
Lafayette, Ind. 
General Contractor — 
J. L. Simmons Co. Inc., Indianapolis, ind 


Architect 

Walter Scholer & Assocs., Lafayette, ind 
Piumbing Contractor— 

Freyn Brothers, Indianapolis, Ind 
Plumbing Jobber 

Barry Company, Indianapolis, Ind 


Wayne Township School /6, 
Marion County, Ind. 


General Contractor— 
George P. MacDougal! Co., 
indianapolis, Ind 
Architect — 
Everett |. Brown Co., Indianapolis, Ind 
Plumbing Contractor— 
T. W. Woelfing Co., Indianapolis, Ind 


Piumbing Jobber— 
Plumbers Supply Co., Indianapolis, Ind 


Modern Suburban Home. Bridgeport Copper 
Water Tube and Drainage Tubeare used 
throughout to insure a lifetime of trouble-free 
service 














\ 





St. Francis Hospital, Beech Grove, ind 
General Contrator — 
J. L. Simmons Co., Inc., Indianapolis, ind 
Architect — 
D. A. Bohlen & Sons, Indianapolis, Ind 
Consulting Engineer 
Ammerman, Davis & Stout 
Indianapolis, Ind 
Plumbing Contractor 
Cook Brothers, Indianapo 
Piumbing Jobber 
Central Supply Co., Indianag 


Indiana Building, Indianapolis, Ind 
General Contractor - 
Wm. P. Jungclaus Co., indianapolis, Ind 
Architect — 
D. A. Bohlen & Sons, Indianapolis, ind 
Consulting Engineer 
Devington, Taggart & Fowler 
Indianapolis, Ind 
Piumbing Contractor 
Freyn Brothers, Indianapolis, Ind 


Plumbing Jobber 
Barry Company, Indianapolis 
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(Continued from page 12) 
cussing the conservation of water 
and its importance to our health, 


safety and national economy, but 
I don’t necessarily want to confine 
my speech-making to this subject. 


CHARLES E. WINKELMAN 


e We have brought to Mr. Winkel- 
man’s attention a film on water con- 
entitled “Pipeline to the 
Clouds.” It’s a 16-millimeter, sound- 
color film that runs for 33 minutes 
and was produced by the General 
Electric Co. We've also told him about 
a speech on water conservation en- 
titled ‘Water Down the Drain,” avail- 
able from the American Society of 
Sanitary Engineering. 

A copy of a speech entitled ‘The 
Highest Price in the World” that is 
included in Domestic Engineering’s 
Qualified Contractor Kit was sent to 
Mr. Winkelman. This speech discusses 
the potential dangers in improperly 
installed plumbing and heating and 
the need for qualified contractors. 


servation 


HE KNOWS WHAT IT MEANS 

WaAsHINGTON, D. C.—My sincere 
congratulations on the outstanding 
Domestic ENGI- 
NEERING in winning the Industrial 


achievement of 


Marketing editorial award. 

I spent several years as manag- 
ing editor of a trade publication 
myself, so I have some idea of just 
what this award means to you. I 
also believe that the judges of In- 
Marketing’s 
are due a great deal of credit for 


dustrial competition 

the wisdom of their selection 
WILLIAM E, KRAMER 
Secretary 

Plumbing Fixture Mfrs. Assn 


e The award to which Mr. Kramer 
refers was given to Domestic Engi 
neering by Industrial Marketing 
Magazine for “the best series of arti- 
cles published during 1956” in the 
Merchandising, Trade and Export 
classification, It is the 16th time that 
Domestic Engineering has been so 
honored in the greatest 
number of DE’s 


19 years 


any publication in 


classification. The award, announced 
in our July issue, was for DE's study 
ef the Do-lt-Yourself question in a 
series of seven articles. There were 


653 entries in the campetitian 





WHAT DID ANN SAY? 

Los ANGELES—I was quite inter- 
ested in the sad tale of Handy- 
Mandy, the gal who wrote to ad- 
vice-to-the-lovelorn columnist 
Ann Landers and complained that 
her husband had started a “have- 
your-wife-do-it movement.” (See 
page 10, October issue.) 
that Ann had 
refrained from publishing 


Your item said 
wisely 


the name of the lady (who was re- 


quired by her husband to do 
plumbing, bricklaying, etc.) be- 
cause some plumbing contractor 


might be tempted out of his happy 
talented 
What I’m wondering, however, is 


home for such a lady 
what advice Ann did offer. 


JAMES NORBROOK 


e Ann said: “You can do plenty! In- 
form your husband that if he doesn’t 
treat you like a partner, he’s going to 
find himself with double living ex- 


penses... your place and his Tell 
him fie can move into the house with 
no bathroom and mail the support 
checks to the home with modern con- 
veniences.” 


THEY NEED AMMUNITION 

JACKSON, Miss.—As an oldtime 
subscriber and knowing your tal- 
ents to render help in time of need, 
I am asking for help now. 

Mississippi is one of the states 
without some sort of a state plumb- 
ing code, and we have tried for 
years to get one enacted by our 
We 


much opposition and are now about 


legislature. have met with 
to try again. We are going to try 
to achieve success this time through 
the public health appeal, and we 
need much ammunition. 

I sincerely hope that you are 
able to send us some reprints of 
the Tex., the 

(Please turn to page 18) 


Houston, story on 


This One Tickled Peerless Potterys Funny Bone 


EVANSVILLE, IND Our client, 
Peerless Pottery, Inc., would like to 
use a cartoon from your magazine 
in its eight-page house organ that 
is sent out monthly to its represen- 
May we 
have your permission +o do so? 


tatives and sales force. 


It’s the one that appears on page 





197 of the August issue of DE. 
ME.BA J. RACENER 
Racener Advertising Agency 
e Permission granted. See cartoon 
below. Others who would like to use 
material from DE in a similar fashion 
are invited to send their requests to 
the Editor, Domestic Engineering, 1801 
Prairie Ave., Chicago 16. 
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“He's one of the toughest inspectors around.” 
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RY ls you atishy customers vith 
MORE COMFORT- BETTER HEALTH 


BASE-RAY 


One of the best selling aids you can have isa 
cast-iron BASE-RAY® installation. First, 
it’s the evenest, most comfortable heating 
known. Floor-to-ceiling temperatures 

vary less than 3°! Second, it’s trouble-free 
right from the start . . . because BASE-RAY 
is the original and time-tested baseboard 
heating. Complaints or profit-wasting 
call-backs are reduced to the vanishing point 
Third, it gives complete decorating 
freedom. No bulky radiators or hot register 
blasts get in the way. Housewives really 

sell their friends on that. For full profits 

and plenty of wonderful word-of-mouth 
advertising, install a BASE-RAY hot water 
radiant heating system on your next job! 





HOLIDAY 


This cast-iron gas-fired boiler is the perfect other half of a 
carefree gas installation that will make your customers your 
best salesmen. Vertical flue travel over hundreds of 
heat-grabbing “pins” keeps gas bills low. Plenty of hot faucet 
water from built-in Trufin copper tankless heaters is a 
Burnham “first” that housewives really love. HOLIDAY’s 

blue and gray extended jacket dresses up the basement, too. 
You can’t find a better gas boiler . .. team it with BASE-RAY 
for an ideal installation! Also available completely 

packaged, HOLIDAY is A.G.A, approved and I-B-R rated. 


























Burnham Corporation DE-117 

“4 Irvington, New York i 

" Please send me complete information on | 

BASE-RAY HOLIDAY | 

Burnham Corporation, O o | 

a FIRST IN THE MANUFACTURE OF BASESOARD HEATING ome 

cod IRVINGTON * NEW YORK Addre | 
a City State 

MEMBER OF THE BETTER HEATING-COOLING COUNCIL UA A de 
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(Continued from page 16) 
the 
job that was done there. Your pub- 


polio epidemic and research 
lication did such an excellent job of 
I would like any other 
that 


would help, as we want to conduct 


covering it 


similar articles you. think 


a direct mail campaign, aimed at 
our legislators, prior to their next 
session. 


We want to thank your fine pub- 


lieation for any help you ean ren 

der to us in this situation 
Grornar Neeson 
Secretary 

Jackson Assn. of Plumbing 


Contractors 


e Materials that Domestic Engineer 
ing sent Jackson plumbing contractors 
to help them in their fight for a state 
code include the Qualified Contractor 
Kit, which contains suggestions for 
conducting a campaign for quality 
plumbing, reprints of the ‘Classic 
Cases” series, which concerns the pos 
sible connection between polio and 
improperly installed plumbing, and 
tear sheets of articles appearing in 
the January and February issues (this 
year) describing the efforts of the 
Indiana Assn. of Plumbing Contrac- 
tors to secure similar legislation. 


How You Can Get Free Merchandising Aids 


BristoLt, TENN.—Now that I am 
a subscriber to Domestic ENGINEER- 
ING, I certainly appreciate the priv- 
ilege of being able to take full 
advantage of all you have to offer 

Please window 
posters, suggestions for floor dis- 
plays and any other merchandising 
aids that you may have. 

FLoyp W. SmITH 


send us some 


e Among the merchandising aids sent 
Mr. Smith are DE’s “Showroom” and 
“Merchandising Aids” booklets, which 
contain suggestions for floor displays, 
signs and advertising and promo- 


PUTS IT TO GOOD USE 

New York Ciry—lI received my 
Qualified Contractor Kit and cer- 
tainly do appreciate the varied 
material enclosed. I carefully ex- 
amined every piece in the Kit and 
now realize the importance of the 
information it contains. I’m going 
to put it to good use. 

SHERMAN COHEN 

Realty Plumbing and Heating Corp. 


KEEPS UP WITH THE TRENDS 
Toronto, Ont.—I have always 
looked forward to reading your 
magazine. I have derived a wealth 
of knowledge from it and, at the 
same time, have kept up with mod- 


tional ideas. A collection of window 
posters also went to Mr. Smith. 

Single copies of these merchandis- 
ing aids are available to subscribers 
without charge as one of DE’s many 
industry services. Additional copies 
may be had at cost. Some of the 
posters and booklets available are 
illustrated and described in Domestic 
Engineering’s May (Big Push) issue, 
pages 117-122. 


INTERESTED IN PLASTIC PIPE 
LANCASTER, PA. We 
preciate it very much if you would 


would ap 


send us three extra copies of the 
article on plastic pipe and its use 
in radiant heating that appeared in 
issue of DE 

Kart L. WaArret 


the February 


PLASTIC PIPE PANEL HEATING 
Price, Uran—I have 
interest your June article on the 


read with 
use of plastic pipe for panel heating 
systems. Is it possible to obtain re- 
prints of the two articles on plastic 
pipe published in your January 
and February issues? 
D. L. HANcEY 

H&H Pipe and Plumbing Co. 


eA limited number of the articles 
referred to are still available. 


WANTS US TO KEEP IT UP 
Cxicaco—It was with a great deal 
of pleasure that we learned of your 
new achievement—the 16th award 
to your publication for editorial 
excellence in the annual competi- 
tion conducted by Industrial Mar- 
keting Magazine. Congratulations 
to you. Keep up the good work. 
Georce LA Rol 
Vice President 
McDonnell & Miller, Inc. END 





No 1890 Bathtub for Her... 

































































THE LADY SAID NO! Not that she wouldn’t mind a nice, relaxing bath. It’s 
because she didn’t want to take a chance in the ancient bathtub that folds up 
into the wall along with the water heater. The archaic fixture was part of 
an exhibit sponsored by the Plumbing Contractors Assn. of Chicago. George 
Connelly, president of the association, is the gentleman doing the coaxing. 


ern trends in the industry. 

H. W. Near 
Ontario Plumbing and 
Heating Council 
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Electronic controls bulletin, Ex- 
plains functions of electronic con- 
trols available on firm’s line of oil 
burners. Also provides wiring dia- 
grams and tables of recommended 
Lists 
control sets available for each mod- 


controls based on firing rate 


el in the company’s line according 
to type of mounting. 

Available from: The Carlin Co., 
Wethersfield, Conn. 


Plumbing fixture catalog. Eight- 
page, two-color catalog contains 
photographs, specifications and 
general information on items from 
company’s line of brass, steel enam- 
el ware and vitreous china ware. 
Features section ‘en packaged bath- 
room ensembles, enabling contrac- 
tors to order complete bathrooms 





without individual fix- 
tures. 

* Available from: Gerber Plumb- 
ing Fixtures Corp., 232 N. Clark St., 


Chicago. 


itemizing 


Commercial boiler catalog. Dia- 
grams, product descriptions, ca- 
pacities and dimensions of the 
firm’s boilers are included in the 
twelve-page catalog. The boilers 
are designed for commercial, in- 
dustrial and institutional installa- 
tion. 

Available from: The Portmar 
Boiler Co., Inc., 193 7th St., Brook- 
lyn 15, N.Y. 
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e Trade literature reviews 


Water heater brochure. Describes 
company’s line of gas and electric 
models. Illustrates heaters and lists 
capacities, dimensions, and special 
features. 

Available from: Patco Manufac- 
turing Co., Inc., 231 N. Broad St., 
Philadelphia. 

Heating control manual. Four- 
page manual illustrates and de- 
scribes time control switches fo 
heating systems. Designed for on- 
the-job use by contractors. Pro- 
vides full specifications on each 
unit and typical wiring diagrams. 

Available from: Heating Div., 
Tork Time Controls, Inc., Mount 
Vernon, N. Y. 


Flush valve manual and catalog. 
Sixty-four page book contains more 
than 150 product illustrations and 
cutaway views of firm’s flush valves 
and available style variations, to- 
gether with detailed descriptions, 
technical data and information on 
specifying and ordering. Includes 
over 100 diagrams showing instal- 
lation techniques and dimensions. 

Available from: Sloan Valve Co., 
1300 W. Lake St., Chicago 24. 


Cias-fired incinerator manual 


Twelve pane WiAHLIAL ¢ ! 


tailed inatruction mre cling 41) 
eovering the installation of 5 
fired incinerator v4 pip flan 
and vents Ale incluce inetrin 
tions on incinerator iy atic 


maintenance 

Availabl 
Manufacturers Assn., 60 | 10 
St... New York City 


Copir ire lde « 


fron 


Hydrant, water closet and parts 
catalog. Describes 


" 
and illustrate 





the firm’s line of frost-proof hy 
drants, water closets and treadk 
valves and non-frost-proof wate 
closets for all types of installation 
Includes roughing-in dimensior 

4 

> 

. 

s 

re 4 on Y OG IE 1, were os es cweee 
and an illustrated parts list wit! 


numbers for replacement purposes 

Available from: Joseph A. Vogel 
Co., 1203 Lombard St., Wiln 
99, Del. 


ington 


Small-pipe warm air perimeter 
heating system report. Cove! 
small-pipe perimeter heating 
vestigations for 1951-1954 « 

(Please turn to 


in- 
onduc t- 


, 1729 
page ig 





Honeywell Offers Oil 
Heating Control Manual 


A guide for installing and servic- 
ing oil burner controls is available 
from Minneapolis-Honeywell. Con- 
tains sections dealing with stack- 
mounted relays, electronic relays 
and flame detectors, oil valves and 
conversion suggestions. Describes 
installations of the firm’s old and 
new model controls. 

Available from: Merchandising 
Div., Minneapolis-Honeywell Reg- 
ulator Co., 2753 Fourth Ave. South, 
Minneapolis 8. 








I've built customer confidence. with 


“Customers are funny 





people—they expect some- 
thing mechanical like a furnace to 
run forever without any trouble. It 
can’t be done, of course, but I’ve found 
the best way to keep ’em happy is to 
use parts that are dependable. That’s 
why I’ve used McQuay-Norris valves 
for years. You know that you can 


always depend on ’em!”’ 


Features... 
. 


Time Tested by leading manufacturers 


AGA and UL listed for use with natural, manufactured and 
liquid petroleum gases 


Soft-seat valve with positive seal 

Fail-safe—spring pressure always closes the valve 
Operates in any position 

Resists corrosion, stands up under extremes of temperature 


Stainless steel working parts, special analysis aluminum die 
casting in valve body, soft seat of special formula Buna N 


Manufacturing Company « St. Louis 10, Mo. 


47 YEARS IN THE MANUFACTURE OF PRECISION PRODUCTS 
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kintrim 


“T’-TYPE SINK FRAME* 


. Built-in Corner Supports! 


No Extra Parts—one tool—a screwdriver. 
Just Tap-In the Color-Tabs—it's locked tight. 


2. Ridged Corners for Strength! 


Speeds installation—stops warp 


and wobble 


3- Installs Fast—Sells Fast! 


on the line—on the job or 


in the store. Builds profit—cuts time 
Contact your wholesale distributor or write: 


= 


v4 
MINI AaANOM \ SINIDOS las 


NCORPORATED 


5860 N. Pulaski Road, Chicago 30, Ill. 
5250 W. 102nd St.. Los Angeles 45, Cal 
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Questions and Answers 


Use of Alternating Float and Inverted Bucket Traps 


To the Editor: 

Will you please explain the appli- 
cation of alternating float traps and 
inverted bucket traps in steam 
heating systems? 

The use of these devices is not 
entirely clear to me and any infor- 
mation you can give me will be 
appreciated. 


New York E. C. 


To the Reader: 

An application of the alternating 
float trap is shown below, left. 
It is used for returning conden- 
sate to the boiler when the piping 
arrangement in a system is such 
that the condensate cannot be re- 
turned by gravity. 

The condensate collects in the 


bowl, or receiver, of the device and 
eventually raises the float, which in 
turn, opens a steam admission 
valve. The steam pressure then 
forces the water in the trap back 
into the boiler. The alternating 
action is in the movement of the 
condensate, first in, then out of the 
trap by way of the same pipe. 

The inverted bucket trap gen- 
erally is used to drain a pipe line 
or steam-using device. It is con- 
nected as shown below at right. 
Movement of the inverted bucket 
actuates the trap through a linkage 
with the discharge valve. 

The sequence of operation is as 
follows: 

(1) Steam enters the trap under 
the inverted bucket and causes it 


to become buoyant, thereby closing 
the discharge valve. 

(2) Water accumulates in the 
trap and, since the bucket is no 
longer supported by the steam be- 
neath it, the bucket sinks to the 
bottom of the trap. 

(3) The sinking of the bucket 
opens the discharge valve through 
the linkage and the steam pressure 
forces the water out of the trap. 

(4) With the water gone, the 
steam is again able to lift the buck- 
et and close the valve, thus pre- 
yaring the trap for the next cycle. 

In order to operate satisfactorily, 
the inverted bucket trap must have 
a pressure differential across the 
discharge valve. In other words, it 
is not suited to high back pressure, 
a condition that tends to reduce its 
capacity. END 


Wants to Know Meaning of 
Latent and Sensible Heat 


To the Editor: 

I have noticed a number of ref- 
erences in technical books to “sen- 
sible” and “latent” heat. 

Will you define these terms and 
give an example that will show 
what the difference is? 

Iowa R. D. 


To the Reader: 

Heat that is used to change the 
temperature of a material or 
medium without changing its form 


(Please turn to top of page 32) 
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The drawings above show the application of an alter- 
nating float trap (left) and an inverted bucket trap in 
answer to a reader’s question regarding their use. The 
alternating float trap is used in steam heating systems 
















to return condensate to the boiler when it cannot be 
returned by gravity. The inverted bucket trap is used 
to drain a pipe line or steam-using device. Details of 
their operation and application are given in the article. 
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FORD TRUCKS 











thats new...costs less, too! 


NEW SAFETY! “Safety Vision” dual head- 
lights . . . Lifeguard steering wheel .. . 
double-grip door locks, standard equipment 
on Ford trucks! 


NEW “FINE CAR” CONVENIENCES! Ranchero 
offers all power assists, including power 
windows. You can even get factory-installed 
air conditioning at Ford’s low prices. 


NEW COMFORT! Only Ford truck Driverized 
Cabs have this comfort combination: woven 
plastic upholstery, non-sag seat springing, 
suspended pedals and weather-protected 
inboard steps. 


NEW TILT CAB SAVING! Hundreds of dollars 
less than other Tilt Cabs . . . America’s 
lowest-priced * Tilt Cab line. 


The big fleets buy more Ford Trucks than any other make! 


FORD TRUCKS COST LESS 


LESS TO OWN... LESS TO RUN... LAST LONGER, TOO! 
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Questions and Answers 


(Continued from page 28) 
is called sensible heat, while heat 
used to change the form of a ma- 
terial without changing the tem- 

perature is called latent heat. 
Let’s take water as an example. 
We know that measurement of heat 
is based on the Btu (British ther- 
mal unit), which is the amount of 
heat required to raise one lb of 
water one degree F. If we take 50F 
water and heat it to 100F, we are 
adding a certain amount of Btu’s 
to accomplish this. But it’s still 
water at 100F just as it was at 50F 


and the heat that has been added is 
termed sensible heat. 

If we continue to add heat, the 
water will boil at 212F (at zero 
gauge or atmospheric pressure) and 
steam. Its form has 
changed from a liquid to a gas, but 
the temperature remains the same 
(212F). However, a certain amount 
of heat is required to bring about 
this physical change and this is 
called latent heat. Approximately 
971 Btu’s are required to change 
one lb of water to.steam at zero 
gauge pressure. 

If we were to continue heating 
the steam above its saturated tem- 
perature, which is the temperature 
of the water from which 
formed, the heat required to reach 
a higher steam temperature would 
be called sensible heat since phys- 
ical properties are unchanged. 


become 


it was 


How to Improve the Circulation of a Heating System 


To the Editor 

Recently we installed a hot water 
heating system in an old home and 
are now having trouble with one 
circuit on the system. The circula- 
tion is poor and there is a lot of 
noise in the pipes and baseboard 
radiation. The enclosed sketch 
shows the piping arrangement for 
the circuit involved. 

We've vented the system man- 
ually four or five times but it only 
helps for a short period. 

Can you suggest a remedy for 
this condition? 
Idaho L.L. 

To the Reader: 

The layout of the system shown 
in your sketch (Fig. 1) could be 
improved in several ways. 

First, the sketch shows a 14-in. 
pipe reduced to 3%4-in. This reduced 
size is then separated into two 34- 
in. lines by means of a % by %4 by 
%4-in. tee. This arrangement causes 
the introduction of a high-velocity, 
high-friction run in the system and 
also permits an air pocket to form 
in the top of the 1%4-in. pipe just 
ahead of the reduction in size. 

This can be corrected by replac- 


would be connecting to the %-in. 
side outlet of the tee and the other 
circuit would connect to the run 
outlet of the tee, bushed down by 
an eccentric bushing. 

The bushing must be installed 
with the opening at the top. This 
arrangement permits air to carry 
along without pocketing and saves 


a good- deal of heat loss from fric- 
tion when compared to the original 
It would also be ad- 
visable to install an air eliminator 
boiler fitting as shown in an addi- 
tion to your sketch. 


installation. 


Another suggestion is to vent the 
baseboard in the trouble area. 

As the hot water enters the first 
section of baseboard, air tends to 
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Fig. 2 shows an additional way to 
improve the heating system shown in 
Fig. 1 by installing an automatic vent 
in an artificial high point as shown. 


separate, especially if there is any 
reduction in pressure. This prob- 
lem can be solved by installing an 
automatic air vent valve at some 
point in the trouble area. For ex- 
ample, an artificial high point can 
be created by introducing an in- 
verted U into the system as shown 
in Fig. 2. This arrangement would 
improve the installation. END 





io + 
Aa 


a 


GATE VALVE 


y pm 
ash > 
| 


AIR ELIMINATOR __ 


; LE 
de 1M 
BOILER FITTING =o 


RETURN 
LINE 


BOILER 








BOILER 
DRAIN 





COMPRESSION TANK 


AIR ELIMINATOR TANK FITTING 
i FLOW CONTROL FITTING 


a? 2 o* A us” 
REDUCER 


3 
. 
D 
| __aeeuerae [oa mtodetin 


. = 


—f— 


iv 





”" ECCENTRIC 
BUSHING 














Fig. 1 shows details of a hot water heating system in which one circuit has 
poor circulation and is noisy. One solution would be to install a 1% by 1% 
by %-in. tee and eccentric bushing as shown in the small inset drawing. 
This would help eliminate air pockets and reduce heat loss from friction, 
Other suggested improvements are given in the article and also in Fig. 2. 


ing the reducer and %4-in. tee with 
a 1% by 1%4 by %-in. tee as shown 
in the small inset drawing in Fig. 
1. One circuit of the %4-in. pipe 
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Dependability That Builds Your Reputation 


Packaging that’s easy to stock and use. 


Dependable quality that starts with highest grade 
copper from Phelps Dodge’s own open-pit mines and is 
carefully controlled during fabrication. 


Color-coding of tube in straight lengths for quick 
identification in the stockroom and on the job. 


Mill depots strategically located to service distributors 
without delays. 


Tube properties that are unsurpassed, including precise 


uniformity of wall thickness. 


For the name of your nearest Phelps Dodge distributor, write Dept. B4, Phelps Dodge Copper 
Products Corporation, 300 Park Avenue, New York 22, N.Y. 


PHELPS DODGE PRODUCTS 


CORPORATION 


SALES OFFICES: Ationta, Birmingham, Ala., Boston, Buffalo, Charlotte, Chicago, Cincinnati, Cleveland, Dallas, Detroit, Fort Wayne, 

Greensboro, N. C., Houston, Jacksonville, Kansos City, Mo., Los Angeles, Memphis, Milwaukee, Minneapolis, New Orleans, New 

York, Philadelphia, Pittsburgh, Portland, Ore., Richmond, Rochester, N. Y., San Francisco, St. Louis, Seattle, Washington, D. C 
’ “yg 
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How Speech Making Can 


ONE OF THE MANY ways that the 
plumbing and heating contractor 
can best serve as his own public 
relations man is to become known 
and function as a speaker before 
civic organizations, fraternal 
groups and service clubs. 


#People respect the man who 
can stand before theni and de- 
liver an interesting and authori- 
tative speech. And this feeling of 
respect will automatically be 
translated into the conviction 
that the speaker (you, the p-h 
contractor) is a reliable man with 
whom to do business. 

Furthermore, the contractor’s 
audience can’t help thinking of 
him whenever they think of 
plumbing and heating. In fact, 
his speeches well can be the 
means of introducing the idea of 
p-h improvements in the minds 
of members of his audience. In- 
directly, of course. Because the 
good public relations speech 
should not contain a direct ap- 
peal for business. 


# What should the p-h contrac- 
tor talk about? Here are some 
suggestions: (1) The history of 
plumbing and its importance to 
the health and sanitation of the 
modern community. (2) Theories 
on the plumbing and heating of 
the future. (3) Anecdotes about 
amusing or unusual experiences 
on the job. (4) The importance 
of having a qualified contractor 
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FOR 


Help Your Business 


do plumbing and heating work. 

It goes without saying that if 
the p-h contractor’s speech-mak- 
ing is to be an effective public 
relations tool he should be a rea- 
sonably good speaker. This fact 
shouldn’t discourage anyone. 
With few exceptions, being a 
good public speaker isn’t a natur- 
al talent. But it’s one that can be 
acquired. 

Here are a few do’s and don’t’s 
to keep in mind about delivering 
an effective speech: 

(1) Be thoroughly familiar 
with what you’re going to say. 
Keep either a copy or notes of 
what you want to say before you 
and refer to it from time to time. 
But don’t read your speech. 


» (2) Don’t let the fact that 
you’re nervous upset you further. 
Even speakers of long experience 
perspire and fidget before they 


in 


MANAGEMENT 


start. When you're ready to 
speak, gradually relax your neck, 
shoulders, arms and hands. Your 
tension will lessen. 

(3) When you first start talk- 
ing, speak slowly, with pauses 
between lines. As you gain con- 
fidence, when you find you have 
the attention of your audience, 
increase your rate of speaking, 
being careful not to talk too fast 

(4) Remember that understate- 
ment is better than exaggeration 
in both speech and gesture. 

(5) Use anecdotes and exam- 
ples to illustrate your points. 


a lIf you keep the above pointers 
in mind, the next time you hear 
those fateful words—“It gives me 
great pleasure to introduce”— 
and your name—you’ll be all set 
to give an effective speech. And, 
as a final confidence-booster, re- 
member, your audience wants to 
hear you talk. You were asked 


to, weren’t you? END 





THE P-H CONTRACTOR who can deliver an interesting and authoritative 
speech will find it’s an asset to him personally and to his business as well. 
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WHAT'S AHEAD 
FOR YOUR BUSINESS? 





P-H=C 
INFORMATION BUREAU 
GETS SENDOFF 


SANITARY ENGINEERING 
GROUP TO MEET 
IN FLORIDA 


HOME IMPROVEMENT 
COUNCIL GEARS UP 
FOR BIG YEAR 
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If you've been concerned lately about the state of busi- 
ness now, and what's ahead for 1958, you're not alone. 

The jittery stock market, Russian moon, war clouds in 
the Middle East, signs of business slowdown in some line 
and a variety of other factors all have combined to creat: 
feeling of uncertainty in the minds of many businessmen 

The general aura of uncertainty also has brought out t! 
business forecasters a little early in the season, and their 
predictions have resulted in a rash of headlines, many 
them conflicting, that help add to the confusion. 

To help clarify the situation for p-h contractors, DE 
has made a special analysis of the general business picture, 
as well as the prospects for plumbing and heating specifi- 
cally. 

It begins on page 85, and in it you'll find the answer 
to a lot of your questions. Don't miss this important fea- 
ture. It will help you plan your 1958 business program. 
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The Plumbing-Heating-Cooling Information Bureau, a pro- 
posed promotional, educational and market development or- 
ganization, was formally presented to the industry at 
special session at the Central Supply Assn. meeting in 
Chicago last month. 

William Landers, Oklahoma City contractor and past 
president of the National Assn. of Plumbing Contractors, 
outlined plans for the new organization, which is to be 
expanded Plumbing and Heating Industries Bureau. 

For additional details, see page 91. 
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The 5lst annual meeting of the American Society of Sani- 
tary Engineering is slated for Nov. 10-15 at the Lauderdale 
Beach Hotel, Fort Lauderdale, Fla. 

A two-day refresher course featuring technical papers on 
a wide variety of subjects will open the meeting. Approxi- 
mately 28 papers in all will be offered by industry 
authorities. 

Featured speakers at the general meeting include Wilbur 
Hokom, president of the National Assn. of Plumbing Contrac- 
tors and Peter Schoemann, president of the United A: 

Complete details of the meeting will be presented in 
forthcoming issues. 
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In other news on modernization last month, the Home 
Improvement Council was gearing for a big year ahead. 

The new organization stems from Operation Home Improve- 
ment and is now a permanent organization designed to promoté 
better living through home improvements. Included in it 
plans for next year is a $250,000 consumer contest. 

For additional details, see page 9l. 








UeSe HOMES TOP 
50 MILLION MARK 


SIGN UP NOW 
FOR DE's 
REMODELING CONTEST 


MORE ABOUT THE 
ANTI-BID-SHOPPING BILL 


GAS INDUSTRY OPENS 
DRIVE FOR 
AIR CONDITIONING 
BUSINESS IN ‘58 


BRASS MILL INDUSTRY 
SEEKS RELIEF 
FROM FOREIGN IMPORTS 


40 





American homes topped the 50 million mark in September, 





Says the Bureau of Census. That's twice as many as in 1920 
and four times the number in 1890. Since 1950 the Census i 
Bureau shows a net home increase of 6.5 million. : 

But _ at the same time, more houses are becoming obsolete. 
At least 25 million are more than 30 years old and 10 mil- 
lion have reached the age of 50. And, says the Plumbing 
Fixture Manufacturers Assn., 20 million of these homes are 
now without, a central heating system; 8,404,000 have no 
private bath or shower and 3,144,000 lack a water closet 
and running water. 

It all adds up, of course, to a big opportunity for 
plumbing and heating modernization sales. 

eee 











And speaking of modernization, have you signed up yet 
for DE's Big Push Remodeling Sales Contest? 

Remember, it's a contest for you, the plumbing and heat- 
ing contractor, and it's designed to help you sell more 
remodeling, at the same time providing an opportunity to win 
a $3,800 motor truck or other valuable prize. 

See page 110 for complete information. 

++ 

















The controversy over the proposed anti-bid-shopping bill 
Still goes on. So that you may be better informed on the 
bill and its possible ramifications, DE presents in this 
issue a round-up of opinion on the bill, as well as details 
of the proposed legislation itself. ; 

Don't miss this important article, page 92. : 
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A campaign to revitalize the market for gas air condi- 
tioning in 1958 has been mapped by the gas industry in 
cooperation with the Arkla Air Conditioning Corp. 

Arkla, a Delaware corporation, is a subsidiary of the 
Arkansas-Louisiana Gas Co., Shreveport, Lae, which recently 
completed the purchase of the air conditioning division of 
Servel, Inc., Evansville, Ind. 

Following a meeting with J. C. Hamilton, Arkla presi- 
dent, the air conditioning promotion committee of the Ameri- 
can Gas Assn. will constitute a task force to mobilize the 
Support of the nation's gas companies for a joint promotion 
campaign. 

A series of regional symposiums will be held across the 
country in early 1958 to promote gas air conditioning. A 
plan for national advertising and promotion also is being 
drawn up. 
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Imports that are bringing 100 million pounds of brass 
mill products into the U.S. this year are seriously hurting 
the domestic brass mill industry, says T. E. Veltfort, 
managing director of the Copper & Brass Research Assn. 

Veltfort says the domestic manufacturers are handicapped 
in trying to match U.S. labor rates with the low wages 
abroad and that immediate relief is necessary for the es- 
sential copper industry. 

The immediate relief sought, Veltfort explained, would 
be on an interim quota basis until the situation could be 
completely reviewed. If the situation should then prove as 
serious as indicated, one of three permanent relief measures 
could be made available. The three would include: A wage- 
cost equalization import tax, increased tariffs or specific 
quotas to be imported. 

The lower wages and other cost advantages in foreign 
countries have enabled foreign producers to sell brass and 
copper products for five to 25 percent under U.S. prices, 
Veltfort said. 
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43-MEN LONG is this 105-foot, 40-ton autoclave that 
was driven the 50 miles from Newport, Del., to the 
Keasbey & Mattison Co. plant in Ambler, Pa. One of 
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three such autoclaves made by Allied Steel Products 
Corp., Newport, it will cut the curing time of asbestos 
cement pipe from a three-week period to only 24 hours 





PUNCTURING THE IRON CURTAIN, Ramset Fastening System, 
Cleveland, displayed a powder-actuated tool at the Inter- 
national Trade Fair held recently at Poznan, Poland. The 
tool is capable of seating fasteners into an inch of steel. 


EASY TO HANDLE is its complete line of bitu 
minized fiber pipe, says Kyova Fiber Pipe Co., 
Ironton, O. Produced in 10-foot lengths, it’s 
available in 2, 3, 4, 5 and 6-inch diameters 
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Trane Roo 
that cuts 








Sizes of 7, 9, 10, 12 and 13-inch wheel diameter feature direct drive, low 
silhouette spun aluminum housing. 


Contoured inlet cone, shown at left, is featured on all sizes, increases fon 
efficiency, reduces noise, cuts power costs. 
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1 two new plumbingware advances 


lf a dynamic new design concept 
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T-8106. Combination bath and 
shower fitting with manual diverter, 
8” centers, self-cleaning shower 
head; shower arm, ball joint, flange. 


T-87 10-S-8. Combination lavatory fitting, 
8” centers, with aerator, pop-up drain 
1%” tailpiece. Also available for 10 
and 12” centers. 








. a eee 
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Rin _ T-8116. Combination bath and shower T-8722. Combination 4” centerset T-8401. Trip lever drain with 12” 
My fitting with automatic diverter valve in lavatory fitting with spray spout tailpiece. (overflow plate and drain plate 
M spout. 8” centers, self-cleaning shower and strainer waste. illustrated). 
rh head, shower arm with ball joint and flange. 
_* 
A colorful new line of Beautyware Brass fittings for both residential and commercial use! 
Briggs incorporates the “sculptured look” into its Beautyware brass fittings incorporate unique, 
, new Beautyware line of brass fittings in truly interchangeable colored inserts to match each 
exciting fashion! This advanced styling by Harley Briggs color as well as chrome and white. Write 
Earl, Inc., is the perfect compliment to Briggs now to Briggs for a colorful brochure with 
residential and commercial lines. In addition, new complete details and specifications. 


—=—eeGS MANUFACTURENG COMPANY © WARREN, MICHIGAN 
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Gas Boiler Shipments Gain 








in August. 


Furnaces, Conversion Burners Down 


New York Citry—A strong sea- 
sonal gain for residential gas-fired 
central heating equipment was re- 
vealed in shipment figures for the 
month of August. 

The Gas Appliance Manufactur- 
ers Assn. said the totals were the 
highest for any month this year, 
although the over-all total for the 





Youngstown Kitchens 
Moves Sales Depts. 


Warren, O.—Youngstown Kitch- 
ens, division of American-Standard, 
has moved its kitchen sales, adver- 
tising and sales promotion, sales de- 
velopment, sales administration and 
public relations departments from 
this city to new division headquar- 
ters at 530 S. Ellsworth Ave., 
Salem, O. 


Heil Seeks to Buy 
Florence Stove Co. 


MitwavuKee—The Heil Co. an- 
nounced last month that negotia- 
tions are in progress for the acqui- 
sition of the Lewisburg, Tenn., 
plant of the Florence Stove Co. 
and its Quaker space heater busi- 
ness. 

Joseph F. Heil, president, said 
the plant would be purchased by 
a new company jointly owned by 
Heil and Sears, Roebuck & Co. The 
new plant would continue to pro- 
duce space heaters as well as Heil’s 
line of central heating and air 
conditioning equipment presently 
manufactured in Milwaukee. 
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first eight months of the year re- 
mained below the 1956 figures. 

Gas-fired boiler shipments to- 
taled 12,900 in August, a 16.2 per- 
cent gain over the same month last 
year. For the year, boilers shipped 
totalled 58,900, an 8.1 percent gain 
over the same 1956 period. 

On the other hand, gas-fired fur- 
naces and conversion burners, al- 
though setting a new high for 1957, 
were off substantially for the year 
as compared to 1956. As a result, 
total shipments in all categories 
remain below last year’s figures. 

The figures were released by 
E. R. Martin, the association’s di- 
rector of marketing. 





Gas- Appliance Mfrs. 


Name Coons President 


St. Louts—Clifford V. Coons, ex- 
ecutive vice president of Rheem 
Manufacturing Co., Chicago, was 
elected president of the Gas Ap- 
pliance Manufacturers Assn. at the 
annual convention of the American 
Gas Assn. held here last month. 


Coons succeeds Julius Klein, 
president of Caloric Appliance 
Corp., Philadelphia, as president. 

Other officers 
elected are Ed- 
ward Norman, 


Jr., president of 
Norman Prod- 
ucts Co., Colum- 
bus, O., first vice 
president; Wen- 
dell Davis, pres- 
ident of Cribben 
& Sexton Co., Chicago, second vice 
president; and Stanley Hobson, 
president of Geo. D. Roper Corp., 
Rockford, IIl., treasurer. 





Fort Wayne Gets New 
Trane Sub-Office 

La Crosse, W1s.—The Trane Co. 
has established a sub-office in Ft. 
Wayne, Ind., to provide additional 
service to the area. T. M. Elliott 
has been assigned to the office. 

(NEWS continued on page 54) 


Kyova Makes First Shipment of Pipe 








The first shipment of Kyova fiber pipe gets under way as W. D. Kyle, Jr., 
president of Kyova Fiber Pipe Co., Ironton, O., hands shipping papers to 
D. E. Geiger (right), vice president of the Ben Williamson Co., Ashland, Ky., 
wholesaler. At far left is J. M. Dollenmaier, vice president of Kyova, and at far 
right is C. Mayner, manager of Williamson’s plumbing department. 
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ur drain cleaning 


business with G FOR LINES FROM a %%*) 





















The ideal teammate for the rugged K-100* 





workhorse, this new dual purpose lightweight 
makes quick and profitable work of clearing 
stoppages in lines from %4” to 3” ... freeing 


your K-100 unit for longer runs and larger lines 
where its power and capacity are really needed, 

The K-50 weighs only 30 easy-to-carry pounds. 
In use, the weight of the machine rests on the 
tripod, leaving both of the operator's hands free. 

The K-50 Sink Waste Adapter clamps to the 
guide hose mounting in a few seconds and spins 
up to 25 feet of %” music wire cable right 
through the basin plug. Remove the adapter, 
attach the guide hose and you're ready to 
handle as much as 100 feet of 5%” sectional 
cable for cellar drains, downspouts, supply lines, 
etc. The high speed (500.R.P.M.) does a fast and 


complete cleaning job through any combination Ca The sink waste adapter lets you take a K-50 into the cleanest 
of traps and bends. modern kitchen . . . open the drain without removing the 


' i ‘ bs trap and leave the place spotless . . . all in a matter of 
Kollmann's exclusive instant-acting clutchkeeps “S) : a ae , 
“5, minutes. And it's just as easy to use for drinking fountains, 


the cable under fingertip control for the operator bath tub or hesdin Grains, tallate or wtaate. 
and acts as a brake to stop over-running of the 
cable when using the 4” adapter. Electrically 
operated forward-stop-reverse switch. Ye H.P., 
110V., 60 cycle repulsion-induction motor. 
Underwriters’ Laboratory and C.S.A. approved. 
Hundreds of Master Plumbers and Drainage 
Specialists have doubled their drain cleaning 
business .. . and made more money per call... ;: 
by adding the K-50 for small-line, short-run work. 



























know the K-100 is the “workhorse” of 
drain cleaning. Especially designed ee 
for runs up to 200’ through 3” to 6” z 
lines, it is quickly adaptable fo lines 


{ 

’ 
*% As thousands of Master Plumbers me 
x 


from 1%" to 10" ... and is the G 
BASIC tool for any shop. (Larger ? 
power units are available for runs up 5 
to 400’.) ; 


+ 
See the complete line of Kollmann cleaning ¥ “3 : 
equipment at your jobber... or write us for #\ With %” sectional cable you're ready to make short work Y 
current literature. aad of clearing cellar drains, downspouts or supply lines for as ms 
ms much as 100 feet... no matter how crowded or cluttered 
the work space is. 
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News .. . continued from page 52 





Winners of the 1957 National-U.S. Radiator Corp. scholarship awards discuss 
engineering and the future with T. B. Focke (second from right), president of 
the Johnstown, Pa., firm, and D. E. Grove (left). The winners, both from Johns- 
town high schools, are P. Roshon (second from left) and B. Schuliger. This is 
the fifth year the firm has awarded scholarships to high school graduates. 


Engineering Scholarships Awarded 
to Two by National—U.S. Radiator 


Pa.—For the fifth 
year, National-U.S. 
Radiator Corp. has awarded college 


JOHNSTOWN, 
consecutive 


scholarships in engineering to two 
This year 
company executives have selected 
Barry E. Schuliger and Paul R 
Roshon, both of Johnstown, as re- 
cipients of the annual awards 


high school graduates. 


The scholarships are presented 
each year to high school students 
residing in cities where the corpo- 
ration has manufacturing plants 
and who could not otherwise afford 
a college education. The first two 
scholarship winners graduated this 
year and are now development en- 
gineers for National-U.S 


Total Construction Outlay in August 
Sets New Monthly Record. Housing Up 


Wasuincton, D.C. — Total con- 
struction outlays in August set a 
monthly record of $4,618,000,000, 
a 3 percent gain over the previous 
peak reached in August, 1956. 

The figures, released by the 
Commerce and Labor departments, 
aiso showed a 5 percent gain in this 
year’s private nonresidential con- 
struction over the same eight- 
month period of 1956. Hospitals and 
other institutional buildings set the 
pace with commercial buildings 
also showing gains. 

In the residential field, housing 
starts rose contraseasonally to 92,- 
600. Seasonally adjusted, August’s 
starts were at a rate of 1,010,000 


54 





annually, the first month this year 
to top the million mark. 

Most observers now feel that 
homnebuilding has probably hit the 
bottom of its recession and will 
improve in the months ahead. 


A. M. Byers Enters 
Plastic Pipe Field 


Pi1TTsBURGH—The A. M. Byers Co. 
has entered the plastic pipe field 
on a national basis with a line of 
polyvinyl chloride pipe. 

In discussing the expansion of 
the firm’s product line, B. M. Byers 
said: “The addition of plastic pipe 








to our line of wrought iron and 
electric furnace steel products rep- 
resents a concerted effort to broad- 
en and strengthen the company’s 
position as a basic supplier to the 
special needs of the industry.” 
The pipe will be offered in %4 
through 6-inch sizes and will be 
available in three wall thicknesses 
standard, heavy and extra heavy 
weights. The pipe, which is made 
for Byers by General Tire & Rub- 
ber Co., will be 


through the company’s distributors, 


merchandised 


President Byers said. 


Chicago Contractors 
Hold Diamond Jubilee 


~The Plumbing Con- 
of Chicago 


brated its 75th anniversary recently 


CHICAGO 
tractors Assn. cele- 
at a dinner meeting attended by 
more than 1,000 persons. 

Clarence W. Klassen, chief sani- 
tary engineer for the state of IIli- 
nois, was the principal speaker and 
discussed the adoption of the first 
state-wide plumbing code for IIli- 
nois, now underway in Springfiel 
Wilbur Hokom, president of the 
National Assn. of Plumbing Con- 
tractors, also addressed the group. 

Chicago’s Mayor Daley, who also 
attended, with a 


was presented 





Chicago’s Mayor Daley (right), who 
attended the 75th anniversary cele- 
bration of the Plumbing Contractors 
Assn. of Chicago, is awarded a gold- 


plated plumber’s ladle by George 
Connelly, president of the associa- 
tion, on behalf of the p-h industry. 


gold-plated plumber’s ladle on be- 
half of the association by George 
Connelly, president of the Chicago 
group. 

(NEWS continued on page 56) 
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The Anvil Brand Line includes cou 
nipples, bushings, and pluys, availab 
stock and cartoned for easy handling and 
identification. They are sold by leading dis- 
tributors, whose engineering service to the 
trade is supported by Anvil Brand Repre- 
sentatives in principal cities. 





Electro-galvanizing 
doesn’t always mean easier 
make-up and separation 


Galling or freezing of threads is pre- 
vented by electro-galvanizing, which 
gives the threads a permanent, uni- 
form zinc skin. This skin acts as a 
lubricant—and of course helps to 





ANVIL Brand 
mi iiiiale tm la! 


‘li 
S ret-laie) at 










... less time handling 
and shelving 
... labeled for 
quick, complete 
identification 


Anvil Brand’s compact cartons were carefully planned to 
save storage space, reduce handling and selling time, and 
speed inventories. Made of high-strength corrugated stock 
with lid that closes flat to give greater efficiency in stacking 
or shelving. Contents are identified by color-keyed labels 


sting Facts| 
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Galvanizing 


YA 
® xX 


Top: Male threads and galvanized fe- 
male threads are accurate. 

Bottom: Galvanized female threads are 
inaccurate. Condition at (A) can cause 
leakage; galling has occurred at (B). 
prevent corrosion in transit or stor- 
age—so that piping make-up, as well 
as separation, can be quick and 
trouble-free. 








plings, that give name of fitting, its finish, size, and type, as well 
as carton quantity—all at a glance. Fittings are available 
in bulk, also, if requested. 

Write today for carton data sheet. 


PIRSIBURGH 
PIPE and COUPLING COMPANY 


ALLISON PARK, P 


ANVIL BRAND 


forged seamless and 
wrought steel 
pipe fittings. 


Ay 
ee ges: te aad —F ee | 
ta ME tot ee. yrnes » 


Remember, however, that the full 
benefits of electro-galvanizing are 
possible only when fittings are prop- 
erly threaded (see drawing). Where 
threading is inaccurate, and sealing 
surfaces improperly aligned, electro- 
galvanizing may do little to prevent 
galling, do nothing to prevent a 
leaky joint. 

How can you be sure you have 
accurate threading? The easiest way 
is to buy a known brand of fitting, 
produced by an experienced manu- 
facturer whose skill and reputation 
have the respect of the trade. 





News . . . continued from page 54 





The interior of the new San Francisco branch office of Kohler Co., Kohler, Wis., 
features live camphor trees and plumbing displays in teakwood or tile settings. 
A large office section is in the rear of the showroom area. Manager of the new 
branch, located at 570 Sutter St., in the west coast city, is W. L. Mendenhall. 


Nominating Committee of ASHACE 
Wants Elmer Queer for President 


New York City—Elmer R. 
Queer, director and professor of 
engineering research for Pennsyl- 
vania State University, University 
Park, Pa., has been nominated for 
the presidency of the American So- 
ciety of Heating and Air Condition- 
ing Engineers. The announcement 
wes made by Peter B. Gordon, 
president of the Society. 

The report of the nominating 
cemmittee also includes Arthur 
Hess, president of Hess-Greiner & 
Polland, Los Angeles, for first vice 
president; Walter Grant, vice 


Big Orangeburg Fire. 
Production Continues 


OraANGEBURG, N.Y.—Operations 
were temporarily interrupted in 
September at the Orangeburg Man- 
ufacturing Co., Inc., as the result of 
a fire in the company’s coal tar 
pitch impregnating plant. Damage 
was tentatively estimated at be- 
tween $500,000 and $700,000. 

However, Orangeburg president 
H. J. Robertson anticipated 60 per- 
cent effective production capacity 
on the firm’s fiber and plastic pipe 
within three weeks after the fire. 
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president of Carrier Corp., Syra- 
cuse, N. Y., for second vice presi- 
dent; and John Fox, vice president 
of sales, Honeywell Controls, Ltd., 
Toronto, Ont., for treasurer. 


Employment Reaches New 
High at Westinghouse 


PiTTSBURGH—Employment at 
Westinghouse Electric Corp. plants 
and offices throughout the nation 
reached an all-time high in August 
of this year—128,916. 

The figure represents an increase 
of two percent over the correspond- 
ing figure for August, 1956. 


Noland Co. Opens New 
Wholesale Branches 


Newport News, Va.—The No- 
land Co., wholesale distributor of 
plumbing and heating products, 
will open two new branches this 
month. The new offices will be 
located in Decatur, Ala., and Nash- 
ville, Tenn., and will bring the com- 
pany’s number of branches to 36. 

Lloyd U. Noland, Jr., president, 
said the additions are the result of 
a purchase by Noland of the assets 
in both cities of the W. A. Case & 
Son Manufacturing Co. 

Previously, Noland operated a 
Nashville branch, but the new ac- 
quisition will result in an enlarged 
operation in that area. 

(NEWS continued on page 58) 


A Look at the Future in Heating-Cooling Controls 





A handful of pushbuttons on this control panel will handle all heating and 
cooling functions in the skyscraper of the future, according to officials of 
Minneapolis-Honeywell, builders of the panel. The slide projection screen in 
the center will enable the building engineer to see the fan system layout, 
floor plan and other essentials of any temperature zone in the building. 
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COMPARE! Balad v ‘ 


KEY FEATURES Sey 0 eal ical Bical ic el ccd ic 








ALL IRON AND STEEL 
CONSTRUCTION YES NO | NO | YES | NO 


No glass or soft metals. Nothing to crack, chip 
oF wear out. 


CORROSION-PROOFED INSIDE AND | 
OUTSIDE ; 
New porcelain-like, plastic finish on both inside YES NO | YES NO NO 


and outside surfaces of filter body impervious to 
water acids and ov 
AIR VENTS ON BOTH INLET AND 


OUTLET YES NO | NO | NO | YES 


Allows bleeding of lines without disconnecting 
filter 


a Bes 























CHOICE OF INLET AND OUTLET 
pore YES NO | NO | YES | NO | 


| 
| 





5 pipe 
orwith ))" or 4” at slightly extra cost 





CENTER BOLT TORQUE RESISTANCE 


OVER 300 IN-LBS. 
tugueved design clthatends mosinum tightening YES YES | NO | YES | NO | YES | NO 
without stripping of threads or distortion of bow! 


NON-SWELLING, LEAKPROOF M ©) R E 
_—_ 


BUNA-N GASKETS 
Seat sec cond vim of bow! for pat :: YES NO | NO | NO | NO | NO | NO 
 ytteelamoboadamet Key Features 


DEPTH-TYPE WOOL FELT ELEMENT 
porn mea phpetie pmerhy e YES YES | NO | NO | YES | NO | NO 


Girt capacity before changing elements Re 
PATENTED LINT REMOVAL @) e & 
-___— 


Bonds all lint particits 10 wool felt preventing YES NO | NO | NO | NO | NO | NO 


escape inte fuel lines 


MOISTURE AND CONDENSATION Oilbur ner Protection 




































































REMOVAL 

Wes tik removes maitre ot well Git YES YES | NO | NO | YES | NO | NO 

- —only filtering medium effective agains! ! 

E 
fe nd bg a YES YES | NO | NO | YES | YES | NO MORE 
TOTAL KEY FEATURES 10 oak: a 314fl12j{]o0 Customer Satisfaction 

“r > oe OSeEe MOT Yr 
OR BUR 2.48 e O) e p O 


GENERAL HERE’S PROOF of superiority! This chart compares all of the nationally-advertised leading 


makes of fuel oil filters FEATURE FOR FEATURE 
. » « Shows exactly h 
comes to the KEY FEATURES which determine performance — a ae ee 


All of the “name brands” are included; yet only GENERAL FUEL OIL FILTERS have all 10 


of these key features. The “next best’ fi 
rhe ed st” filter has only 4 out of 10. One moke doesn’t have 





These facts should be a graphic reminder to COMP 


said all along, ¢ ARE before choosing any filter. As we've 


ompare basic features and you'll stock and s ica’ igi 
ell America’s O ~ 
still the FINEST — General Fuel Oil Filters. Over 5 million sold! soe 





Goodwill Builder! CLEAN RIGHT Soo i 
t Remover is Here’ 
~j a ng soot-packed flues! Take a can along aie a oe ewe yo Ay 
pooh nw & ex ws =. Destroys oll soot swiftly mind. No float gne with service in 
y... up to Ye" in 2-5 minutes. Scientifically fsmalitlies~outemmione 
y 


Fuel Oil Filters 


America’s Original ~ 
and Still FINEST! 





PRODUCTS f= 
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News ... continued from page 56 


A resolution, in the form of a scroll, in recognition of Johns-Manville’s contri- 
bution to the diamond jubilee convention of the National Assn. of Plumbing 
Contractors is presented to L. M. Cassidy (second from right), chairman of J-M’s 
board, by W. S. Hokom, NAPC president. F. S. Schilling (left) NAPC national 
secretary, and A. R. Fisher, president of J-M, also attended the presentation 
ceremony, held recently in New York City. The award was made for the 
special salute to plumbing and heating contractors on the “Meet the Press” TV 
show sponsored by J-M during the NAPC convention in Dallas last June. 


Industry's Biggest Air Conditioning 
Show Set for Chicago, Nov. 18-21 


Cuicaco—Approximately 20,000 
persons from the air conditioning 
and refrigeration industry are ex- 
pected to attend the 10th exposition 
of the Air Conditioning & Refriger- 
ation Institute here on Nov. 18-21. 

Over 250 participating companies 
will display some 7,500 pieces of in- 
dustry equipment valued at a rec- 
ord-breaking $5 million, according 
to exposition officials. The general 
public will be admitted on the final 
day of the exposition, to be held 
at the International Amphitheatre. 


Heating Wholesalers Will 
Also Meet in Chicago 


Cotumsus, O.—The National 
Heating and Air Conditioning 
Wholesalers, Inc., completed final 
preparations last month for its fall 
convention at the Morrison Hotel, 
Chicago, on Nov. 18-20. 

Highlights of the convention will 
be talks and panel discussions by 
prominent industry leaders, among 
them C. S. Stackpole, managing 
director of the American Gas Assn. 
They will discuss sales promotion, 
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business costs and credits and fi- 
nancing. 


Names in the News 


MANSFIELD, O.—F. B. Hout has 
been named president of Barnes 
Manufacturing Co., succeeding H. 


M. Pryor who relinquished the 
presidency to become chairman of 
the board of directors. Hout for- 
merly served as vice president in 
charge of sales. J. A. Mintz, a 
director and treasurer of Barnes, 
was appointed president of Barnes 
Holding Co., a unit of the Barnes’ 
organization. 


H. J. Potter has been appointed 
sales manager of the Field Control 
Div., H. D. Conkey & Co., Men- 
dota, Ill., a leading manufacturer of 
barometric draft controls 


York-Shipley, Inc., York, Pa., 
has appointed K. O. Ralphs to the 
position of sales manager of the 
residential division and G. M. Park- 
er to the post of merchandising 
manager. 


W. T. Brent has been named sales 
promotion manager of Temco, Inc., 
Nashville, Tenn. 


W. R. Wallin was appointed re- 
gional sales manager for Vance 
Industries, Inc., Evanston, II] 


The Elgin Softener Corp., Elgin, 
ll., named V. J. Flood manager of 
the company’s home appliance di- 
vision. 


W. J. Chappell was named to the 
newly created position of general 
product sales manager of the Bry- 
ant Manufacturing Co., Indian- 
apolis. 


(NEWS continued on page 180) 


























F. B. Hout 
Barnes Mfg. Co. 


H. J. Potter 
Field Control 
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V. J. Flood 
Elgin Softener 


W. J. Cnappeil 
Bryant Mfg. Co. 
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e comes Task:-Force 58! 











NEW 1958 CHEVROLET TRUCKS WITH 


Just look at all they offer 

that's new and better...and 
you'll see why these new Chevies 
are the fleetest, sturdiest, 
handsomest dollar-savers yet! 
Meet Chevrolet for '58! 


NEW LIGHT-DUTY APACHES 

Thrifty Apaches offer three new Step- 
Vans complete with walk-in bodies. With 
high-capacity panels, pickups and four- 
wheel drive models, this expanded light- 
duty lineup has a dollar-saving answer 
to your delivery chores. 


SEE THE LATEST EDITIONS OF THE “BIG WHEEL” 
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NEW HUSTLE! NEW MUSCLE! NEW STYLE! 


NEW MEDIUM-DUTY VIKINGS 

Hardy Vikings roll in with nine brand- 
new models, offering new cab-to-rear- 
axle dimensions for improved semi-trailer, 
dump, stake and van-type operations. 
Options available boost GVW ratings all 
the way to 21,000 Ibs. 


FAMOUS 6’s OR SHORT-STROKE V8's 


The engine lineup is full of new pep and 
power—whether you choose a 6 famous 
for economy or a high-compression V8. 
Look over Task-Force 58 at your Chevro- 
let dealer’s. . . . Chevrolet Division of 
General Motors, Detroit 2, Michigan. 





IN TRUCKS — 1958 CHEVROLET TASK+FORCE 

















9 MINUTES WITH BERGIE! 











By Hal Bergdahl, manager of dealer sales, Crane Co., Chicago 


Some Tips on the Art of Closing the Sale 


A SORT OF CREEPY FEELING 
comes over me when I hear 
stories about production exceed- 
ing selling. The idea carries with 
it the connotation that the sales 
end of business isn’t keeping up 
with the guys and gals who make 
the stuff—and that’s bad. 

So what do you say we study 
the art of closing more sales? 

First, let’s work on ourselves. 
All of us must feel we can close 
sales—or we won't. Closing is 
mental to start with. It’s the re- 
sult of a well-adjusted mental 
attitude on the part of the sales- 
man. If we make up our minds 
that the other person will buy, he 
will. A prospect is something like 
a dog. He can sort of sniff and 
sense when we are a friend. 

Next, look and act the part of 
a closer. Every action, every sen- 
tence, every word must be a clos- 
ing one, aimed at getting an or- 
der, a check or a deposit. Yeah! I 
know. There are times when we 
give a wonderful, warm and fac- 
tual sales story, and yet objec- 
tions keep popping up. 


»Perfectly natural, my dear 
Watson. I’d hate to think what 
kind of a world this would be if 
prospects didn’t bring up obsta- 
cles and objections to sales pres- 
entations. That’s what makes 
men out of what otherwise might 
have been mere “mouses.” 
Ascertain what the objection is. 
Pin it down. And be sure to check 
with your prospect—him or her— 
to be sure that your interpreta- 


60 


tion of the objection is really 
what is on his or her mind. After 
you're sure, then proceed to over- 
come the objection by talking 
“benefits.” 

And believe it or 
sales are never made—they’re 
lost for good—because of minor 
objections. So acknowledge that 
such seemingly unimportant ob- 
jections are worthy of attention 
and overcome them. 


not, some 


= Some seasoned salesmen repeat 
the prospect’s objections to make 
sure that the other person knows 
that they know what the real ob- 
jection is. Let’s say the objection 
were price. Customer: “Your 
price is too high.” Most of us 
have heard that one more than 
once, and it’s something we'd bet- 
ter not look at lightly. At the 
same time, it’s something we bet- 
ter understand thoroughly, or we 
are liable to cause ourselves great 
difficulty. 

In this case, our prospect’s 
saying the price is too high indi- 
cates to us immediately that he 
doesn’t understand all of the 
benefits to be enjoyed from buy- 
ing the goods or service we're 
selling. And the obvious way to 
overcome this objection is rather 
simple. Repeat the main benefits 
you've already given, or bring 
out some additional ones not 
mentioned heretofore. When the 


benefits and the price become on 
the same level—in other words, 
balanced—our closing is sure and 
easy. 

And then keep an eye—a sales 
eye—open for “buying signs and 
signals.” A “buying sign” is when 
the customer might suddenly say, 
for example, “How long will the 
heater last?” —indicating by this 
question that he is thinking about 
buying but wonders about one 
more detail. This is a sure “buy- 
ing sign”; it means the prospect 
is just about ready to close. All 
that’s necessary now is to assure 
our prospect of the length of life 
he can expect by buying our 
product. 

This business of “closing” of 
course actually starts at the very 
beginning of a sale. Let’s agree 
there will be times when a com- 
plete sales presentation is given 
and yet we can’t seem to get the 
welcome words “I'll take it.” 
What then? 


ws One way of breaking this dead- 
lock is to use the “assumption of 
assent” philosophy: “Will you 
put your okay here please?” Or 
maybe something like this—“If 
you'll just okay this, Ill have the 
order on the way by tomorrow.” 
So now, my chillun, why not 
go out and close some extra sales 
so your friend “Bergie” can get 
rid of that “creepy” feeling we 
talked about at the opening of 
this visit? END 


For Answers to Technical Questions, See Page 28 
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A complete line of Steam Heating 
Speciaities. 


A complete line of Hot Water Heating 
Specialties 


HEATING 





New BFOT Baseboard from a long Condensation Pumps (illustrated) and 
line of Baseboard, and Convectors Vacuum Pumps (not shown) for all 
types of systems 






AIR 
CONDITIONING 


Copper Deck Cooling Towers provide Remote Air Conditioning Units for in 
interchangeability of blower and pro- dividual room control in new or existing 
peller fans. buildings 


A Complete Line 





Package Chillers for chilled water air 
conditioning, drinking water, beverage 
and industrial cooling applications 








One Source One Responsibility 


WEST HARTFORD, CONNECTICUT « MICHIGAN CITY, INDIANA ° MARSHALLTOWN, IOWA ° RIVERSIDE, CALIFORNIA ° UTICA, NEW YORK 


SUBSIDIARIES 


HEAT-X, INC. THE BRUNNER Co. DUNHAM-BUSH (CANADA), LTO OUNHAM-BUSH, LTO BRUNNER CORPORATION (CANADA) LTO 
INNER 


BREWSTER, N.Y GAINESVILLE, GA TORONTO, CANADA LONDON, ENGLAND PORT HOPE, ONTARIO 
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Brass Faucet Fitting 

A brass fitting for use on faucets 
has been introduced by Universal- 
Rundle. All moving the 
unit can be removed for repair or 
The unit is 
prevent water 


parts in 


replacement. 
structed to 


con- 
from 





double 


the 


reaching 
threads. 


stem 
Wearing parts are inside 
and the permanent “O” ring stem 
packing needs no adjusting. 

Manufacturer: Universal-Rundle 
Corp., 217 N. Mills St., Box 960, 
New Castle, Pa. 


acme 


Food Waste Disposer 

A food waste disposer designed 
for homeowners who prefer cover- 
control operation has been devel- 
oped by In-Sink-Erator. The unit 
features an automatic reversing ac- 


tion that enables it to reverse 


. a 





shredder direction. It is powered 
by a 44-hp capacitor start motor. 
The disposer operates by means of 
a one-piece cover control instead 
of a separate switch, giving three- 
way control for drain, grind and 


68 


seal. Other features include a stain- 
less steel sink flange and stainless 
steel cover. 

Manufacturer: 
Mfg. Co., 
Wis. 


In-Sink-Erator 
1225-14th St., Racine, 


Hot Water Boilers 

Five oil-fired hot water boilers 
for residential applications have 
been added to its line by John 
Wood. Two units are rated for 580 
and 720 sq ft for forced circulating 
hot water systems. They are com- 
pletely factory assembled. Three of 
the units are designed for 720, 995 
and 1260 sq ft of hot water respec- 


S £2. 
2 





tively, for either forced circulating 
or gravity hot water systems. 

Manufacturer: John Wood Co., 
Heater & Tank Div., 100 Washing- 
ton St., Conshohocken, Pa. 


Automatic Water Softeners 
An appliance-styled automatic 
water softener and a model de- 
signed for the mass housing market 
have been announced by Bruner. 
The appliance-styled model 
(shown) is finished in white with 
blue, gold and red trim. Dimensions 
are 59 in. high, 19 in. wide and 14 
in. deep. Both models are equipped 
with an electrically operated con- 
trol valve that is hydraulically bal- 


anced for smooth operation and is 


dielectrically insulated from the 
tank with nylon. The appliance 
model is available in 45,000 and 


60,000 grain capacities. The second 
model, a_ single-tank automatic, 





comes in five models from 30,000 to 
100,000 grains capacity. It is fin- 
ished in white. 

Manufacturer: Bruner Corp., 4763 
N. 32nd St., Milwaukee. 


Thermostatic Steam Trap 

A float-thermostatic steam trap 
designed for ease of installatjon, in- 
spection and maintenance has been 
announced by Sarco. The operating 
element of the trap is one unit, 
which can be removed without dis- 





turbing inlet and outlet connections. 
It is engineered for 125 psi steam 
pressure. Operating elements con- 
sist of stainless steel valve mecha- 


nism, copper float and _ bronze 
thermostatic air vent. The valve 
discharges condensate at steam 
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temperature continuously. A sepa- 
rate air vent removes air and in- 
condensable gases. It can be used 
for steam mains, unit heaters, blast 
coils, heat exchangers, etc. 
Manufacturer: Sarco Co., Inc., 


359 Fifth Ave., New York City 1. 


Portable Room A-C 

A portable room air conditioner 
that heats as well as cools has been 
announced by Carrier. The unit 
weighs under 60 lbs: When mounted 
in the window as a conventional 
room air conditioner, it cools and 
dehumidifies. When 
becomes a heat pump to warm the 
air. Because of this dual operation, 


reversed, it 





I — 


the unit is equipped with identical 
grilles on either side. The unit op- 
erates on standard house current. 

Manufacturer: Carrier Corp., 300 
S. Geddes St., Syracuse, N.Y. 


Portable Dishwasher 

A mobile dishwasher that holds 
all dishes used in an average day 
has been announced by Whirlpool. 
The unit has a hose connection 
for hot water and a hose drain for 
used water. The hose unit and a 
5-ft electrical cord are concealed in 
a receptacle in the rear of the dish- 
washer. An adapter kit is provided 
to permit use with a variety of 
water faucets. It is engineered to 


wash, rinse and dry a full load in 
34 min. Water is heated by a built- 
in heater, which also heats air for 





the drying cycle. Two removable 
racks hold service for nine persons 
The unit measures 2154 in. wide, 25 
in. deep and 34%» in. high. It is 
finished in white enamel with 
chrome, gold and gray trim 

Manufacturer: Whirlpool Corp., 
N. State St., St. Joseph, Mich 






A-C Selector Switch 


A four-position selector 


switch 
has been added to the General Con 
t ols line of air conditioning th 


mostats. The switch permits mar 


o” automatic changeover of 

tage heating and two-stage cool n 
equipment. It contains automati 
off, heat and cool positions, wl 
may be regulated by one slidir 
button. Another switch located 


alongside adds flexibility by pro 
ing independent fan operation fo 








air circulation without starting the 
heating or cooling equipment 

Manufacturer: General Controls 
Co., 801 Allen Ave., Glendale 1 
Calif 


(Please turn to page 72 


New Residential Closet by American-Standard 
Is Wall-Hung for Ease of Cleaning Floors 





A close-coupled residential wall- 
hung water closet has been an- 
nounced by American-Standard 
Free space beneath the bow! allows 
for easy cleaning of both closet and 
floor. It hangs on a carrier which 


can be installed in a standard 6-i1 
wall. The carrier is tied directly 
to the wall studs. The closet fea- 
tures a contour seat and cove 
Pressing a button removes the cov 
er for cleaning the closet bow]. The 
bowl stands 15 in. high and project 
26 in. from the wall. The tank 
12 in. high, 21 in. wide and 7 ir 
deep. The front portion of the tank 
slopes back to permit proper lay- 
back of the seat and cove: 
Chrome-plated face nuts are used 
over the exposed mounting units 
Manufacturer: American-Stand- 
ard, Plumbing and Heating Div., 40 
W. 40th St., New York City 18 






FOR THE TOP BRAND IN 

















1 100 PS! REPUBLIC 'e@SFT 








REPUBLIC 


mpm Woldé Widest Range. off Standard. Steels 
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PERFORMANCE AND PROFIT... 


Specify Republic Plastic Pipe Products 


Top profits and performance of plastic pipe 
installations go hand-in-hand. Your best assur- 
ance of both is consistent top quality in the 
brand you use. These are the reasons it will pay 
you to specify Republic Plastic Pipe Products. 


Republic’s reputation for reliability is built 
on more thana half century of experience gained 
in producing piping products for every applica- 
tion. Asa result, Republic is fully aware of piping 
contractor requirements. This understanding 
forms the basis for an exhaustive quality control 
system, to assure unsurpassed performance in 
every foot of Republic’s Flexible Polyethylene 
and Semi-rigid Kralastic Plastic Pipe Products. 


Republic Plastic Pipe Products are ideally 
suited to a wide variety of applications. Flexible 
Polyethylene, for example, is lightweight, easy 








to install, bends readily around obstructions, 
resists common corrosive elements and freezing 
weather, is non-toxic and immune to electro- 
lytic action. Semi-rigid Kralastic is also light 
and easy to install, has excellent corrosion- 
resistance, tremendous impact strength, pres- 
sure ratings up to 150 PSI and higher, and is 
immune to electrolytic action. Typical uses of 
these products include vent pipes, drain pipes, 
pump drop pipes, lawn sprinkler systems, irri- 
gation systems, livestock water lines, sewer and 
service lines. 


Make sure your plastic pipe installations de- 
liver top performance and profits. Specify the 
top brand — Republic. For complete informa- 
tion contact your industrial distributor, or mail 


coupon today. 


a 














TOP PURITY OF MATERIALS used in Republic 
Plastic Pipe Products is your assurance of their 
complete safety when used to handle liquids 
for human or animai consumption. Both Republic 
FE and SRK carry the Nationa! Sanitation Foun- 
dation Seal, certifying them unconditionally 
approved for handling potable water. 


and Steck Froducld 





STEEL 


Domesrk 
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TOP STRENGTH OF REPUBLIC SRK (semi-rigid 
kralastic plastic pipe) makes it ideal for sub- 
mersible and jet-pump drop pipe use. Perform- 
ance has been proved in test wells set at 195 
feet. SRK costs less to buy, less to install, prevents 
scale build-up, and won't corrode. 


DEPT. C-4064A 


REPUBLIC STEEL CORPORATION 


3158 EAST 45TH STREET + CLEVELAND 27, OHIO 


Please send me further information on 


D Republic FE (Flexible Polyethylene) Plastic Pipe 
0 Republic SRK (Semi-rigid Kralastic) Plastic Pipe 
Name Tithe 
Company 
Address 


TOP SIMPLICITY OF INSTALLATION makes even 
crowded pipe work easy, with Republic SRK 
Plastic Pipe. Cutting requires only ordinary hand 
saw. Joints are “welded” with brush-applied 
solvent and sleeve-type fittings. Available in a 
wide range of sizes and pressure ratings. For 
full data on Republic SRK, mail coupon. 











New Products 


Continued from page 69) 
Condensate Systems 
Decatur Pump has introduced a 
condensate 


series ol systems in 


which its 's-hp centrifugal pumps 
are used on cast iron receiver tanks. 
Both single and duplex systems are 


offered in capacities to 12,000 sq ft 





of radiation and operating pressure 
to 20 psi. A return of 2 gal. into the 
receiver tank starts the pump, in- 
suring frequent delivery to the 
boiler. The receiver tank inlet is 7 
in. above the tank bottom. Pumping 
parts are made of bronze and the 
pumps are equipped with mechan- 
ical shaft seals. Two pipe connec- 
tions are needed to put either mod- 
el into operation. 

Manufacturer: Decatur Pump 
Co., 2750 Nelson Pk. Rd., Decatur 
70, Ill. 


Cast Iron Wash Sink 

A 4-ft cast iron wash sink with 
two adjustable pedestals in addi- 
tion to wall brackets for added sup- 
port has been developed by Kohler. 
The sink is designed for commer- 
cial, industrial and institutional ap- 
plications. It is equipped with two 
faucets and a soap dish and is fin- 
ished in acid-resisting enamel. Five 


6-ft models introduced 
previously 
Manufacturer 


er, Wis 


and were 


Kohler Co., Kohl 


Backhoe 


A backhoe constructed to permit 
maximum visibility has been an- 
nounced by Massey-Harris-Fergu- 
During the seat 
travels with the boom. Thus, the 
operator is always facing his work 
In addition, the seat is located high 
on the backhoe frame so that the 
operator can see directly where the 
bucket is digging. The unit is avail- 
able in two models, one with a ro- 
tary boom swing cylinder that pro- 


son operation, 





vides 200 deg. of operating arc and 
can be side-mounted and the other 
with a conventional swing cylinder. 
It provides 10,000 lbs of breakaway 
power. 

Manufacturer: Massey-Harris- 
Ferguson Industrial Div., 1009 S. 
West St., Wichita, Kan. 


Year-Round A-C Unit Unveiled by National-U.S. 





A fan-and-coil heating and cool- 
ing unit with adjustable fresh air 
intake has been announced by Na- 
tional-U.S. Radiator. The unit is 
designed to provide temperature 





and humidity control in large 
buildings. Each unit in the building 
operates independently to allow the 
occupant to dial his own climate. 
All are supplied with water from 
the central boiler and chiller. The 
units are built into cabinets of 
heavy furniture steel and finished 
in two-tone enamel. They mieasure 
914 in. deep and can be S@fni-re- 
cessed so that 6 in. of floor space is 
required. A three-speed motor 
control system offers three distinct 
capacities in each unit. 
Manufacturer: National-U. S. 
Radiator Corp., P. O. Box 1047, 
Johnstown, Pa. 





Tempering Valves 


wo tempering valves with % 
in, sweat connections have been in 
Heaters. Both 


have an adjustment range from 120 
to 160F 


troduced by Taco 


One model features a con 


cealed adjustment that can be 
{3 
4 
5) 
changed with a screwdriver. The 


other features an external handle 
for adjusting. Both feature a 
forged bronze body and cap, her- 
metically sealed thermal element 
and controls to introduce cold wa- 
ter when the temperature of the 
hot water exceeds the setting. 
Manufacturer: Taco Heaters, Inc., 
1160 Cranston St., Cranston 9, R.L. 


Power Drive 

A lightweight drive for 
hand pipe tools has been introduced 
by Oster Mfg. The unit features a 
2-in. standard pipe range and can 
accommodate up to 12-in. diameters 
using a. unit 
geared tools. It weighs 77 lbs and 
man. It can 
folding stand, 


power 


special drive and 


one 


is operated by 
mounted 


be 


on a 





bolted to a work bench or clamped 
on a truck. Other features include 
a front chuck with rocking insert 
jaws, self-centering rear chuck, 12- 
hp variable-speed motor, seamless 
steel spindle and speeds of 22 and 
38 rpm. Dimensions are 12% in. 
high, 13 “ge in. wide and 14 '%¢ in. 
long. 

Manufacturer: The Oster Mfg. 
Co., E. 289th St., Wickliffe, O. 
(Please turn to page 78) 
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the No.1 entree... 
for Good Business 
with unlimited 







54 YEARS 


EXPERIENCE 
BEHIND EVERY 
SHERWOOD 
BALL COCK 

















So 





possibilities ! 









SHERWOOD 
QUALITY 
BALL COCKS 
Are Prestige 
Builders! 















True! Everytime you make a plumbing installa- 
tion in a home or office building you come 
away with ideas of more jobs you'd like to get. 
And, as a policy, there’s nothing better than 











th a i- 
e SHERWOOD No. 86-A Anti-Syphon Ball Cock as TANK MANUFACTURERS 
an installation entree to measure your future busi- It's no secret with top flight closet manufacturers that 
ness by. quality assemblage throughout is advisable with the 
discriminating market as it is today. And, may we 
= P S : " suggest, by way of selecting a top flight Ball Cock 
The 86 A Ball Cock s ¢ top quality, customer that the SHERWOOD No. 86-A Anti-Syphon Ball Cock 
approved flushing appliance which should be pushed coincides with the quality you professionally work into 
: fin nk d 
with the allout slogan of, “A SHERWOOD In Every ee en 





Home”. For the 86-A is a dependable precision made, 
anti-syphon ball-cock—-capable of filling all 6 gallon FROM YOUR WHOLESALER 
tanks in Ys minutes at 28 F yeonen a it works etiastanah tite 

on any city water pressure. Its trouble-free, one pin : 

assembly assures your customers efficient, long-lasting SHERWOOD BRASS WORKS 
operation. It’s a sales fuser if there ever was one. And 6331 E. JEFFERSON DETROIT 7, MICH. 
you know it. Established 1903 


OKDER SHERWOOD BALL COCKS 


Domestic ENGINEERING, NOVEMBER 1957 








New Products 





(Continued from page 72) 
Venting Valves 

Anderson Products 

nounced a venting valve for free- 


has an- 


standing radiators in non-vacuum 





steam heating systems. Models are 
available with '42, “4s, 
vent holes 


» and '-in 
They are chrome fin- 


ished and have ‘xs-in. male side 
connections. 
Manufacturer: Anderson Prod- 


ucts, Inc., 17 Tudor St., Cambridge, 
Mass. 


Pilot Light 

A pilot light with a separate cir- 
cuit for testing the bulb has been 
developed by Square D. The push- 
to-test pilot light permits testing 





the bulb by pushing on the color 
cap. In the test position, there is 
a positive contact “feel.” Oil tight- 
ness is maintained in both normal 


and depressed test positions. In- 
ternal pressure connections are of 
silver-plated beryllium copper. The 
units can be mounted adjacent to 
one another. 

Manufacturer: Square D. Co., 
1041 N. Richards St., Milwaukee 12 


Drinking Fountain 
A drinking 
with 


fountain, available 
without a push-button 
glass filler, has been announced by 
Eljer. The unit 
squirting bubbler and 
volume controls. It measures 14% 
in. wide and 13 in. deep, with a 


or 


features a non- 


automatic 





back. It is offered in a 
choice of seven colors or white. 

Manufacturer: Eljer Div., The 
Murray Corp. of America, 3 Gate- 
way Center, Pittsburgh 22 


22'2-in. 


Gas-Fired Boiler 


A gas-fired boiler for use with 
residential hot water and steam 
heating systems has been an- 


nounced by Crane. Eight sizes are 
available. All models feature cast 








Powers Unveils Adjustable Convector Control Valve 


A corrosion-resistant adjustable 
packless valve for the control of 
unit conditioners, ventilators and 
convectors has been announced by 
Powers. Made of Monel, the spring 
may be adjusted externally to close 


between 5 to 12 psi. A molded 
swivel and stem guide with two 
bearing points facilitates valve seat 
alignment and tight shutoff. In- 
stead of packing, the valve uses a 
seamless bronze bellows as a pri- 
mary seal and a spring-loaded syn- 
thetic-rubber quad ring as a sec- 
ondary seal. Two types of bellows 
are available, one for pressures up 
to 100 psi and the other for up to 
180 psi. The top of the valve is 


removable so that the bellows may 
be replaced without draining the 


eee 


thet t) ee 
wu 





water system, shutting oft steam or 
removing the valve from the line. 
Valve disc is suitable for maximum 
steam and water temperatures of 
250F. 

Manufacturer: The Powers Reg- 
ulator Co., 3434 Oakton St., Skokie, 
Ill. 





with 
ondary heating surfaces that pro- 
vide staggered heat travel. Burn- 


iron sections integral sec- 


ers feature cast iron bodies and 
stainless steel ribbons. Hot wate: 
models are available with a built- 








in tankless water heater. The draft 
hood is a_ vertical-to-horizontal 
design, reducing over-all height to 
the point where a basement instal- 
lation needs only a 6-ft ceiling. The 


boilers are finished in gray and 
white enameled steel jackets. 
Manufacturer: Crane Co., 836 S 


Michigan Ave., Chicago 5 


Bend, Wye Fittings 

A series of 3-in. % bend and wye 
fibre pipe fittings has been devel- 
oped by Orangeburg. The fittings 
























feature the company’s taper-weld, 
and bends have a “bumper” to fa- 
cilitate driving onto the pipe. 

Manufacturer: Orangeburg Mfg. 
Co., Inc., Orangeburg, N. Y. 


Boiler Fittings 

Bell & Gossett has added three 
sizes to its line of boiler fittings for 
controlling air in hot water heating 
systems. The fittings form part of 
a system for removing air at the 
boiler, providing an_ additional 
guard against noise and retarded 
circulation in the heating lines. The 
fittings are offered in 6 by 6 in. and 
1% by 1% in. sizes for side-outlet 
boilers and a 1% by 1% in. size for 
top-outlet boilers. 

Manufacturer: Bell & Gossett 
Co., 8200 N. Austin Ave., Morton 
Grove, II. 

(Please turn to page 80) 
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We’re telling 10 million families 


aaa Life and B 
c etter Ic v 
sewer line is sO : Homes & Gardens eee wh , th , 
so important! And why Plumbi y thew: Bowes 
y Plumbing 


C 
g 


Sewer Pipe for this vital service. b elle 
| AY 


and Carden; 





Lasts longer, made stronger with 
JM ASBESTOS FIBRE 


health line... 


plumbing depends upon this 


nsite the white pipe 


All your 


That's why yo" need Tra 
free service! 


d by Plumbing Contractors for years of root- 


recommende 
t. resists all forms of 
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New Products 





(Continued from page 78) 

Water Heater Line 

A line of booster and high-ca- 
pacity storage water heaters has 
been developed by Rheem. The 
units are designed for 180F wate: 
and are offered in capacities of 45 
and 75 gal. There two 
ratings for each size. In the 45-gal 
size, both styles are available with 
inputs of 70,000 or 100,000 Btu/hi 
Inputs of 130,000 and 180,000 Btu/hi 
are offered in the 75-gal. size. The 
45-gal. model provides 125 percent 
tank capacity recovery at 100F 


are input 


‘ 





Other features 
include remote controls, galvanized 
storage tank, glass fibre insulation 
and multiple flues. 

Manufacturer: Rheem Mfg. Co., 
7600 S. Kedzie Ave., Chicago 29. 


t.mperature rise. 


Chevrolet Motor Truck Line Expanded for 1958 


An expanded line of trucks has 
been announced by Chevrolet. 
Highlight of the line (shown) is a 
348-cu in. V8 with 230 hp. Also in- 
cluded are nine medium-duty cab- 
chassis models. Six, including three 
low-cab forwards, carry 72-in. cab- 
to-axle dimensions. Three models 
feature 124-in. cab-to-axle dimen- 
sions to accommodate 16 to 19-ft 
bodies. Three weight classes are 


Water Heater Control 
Robertshaw-Fulton 
signed its three-in-one control for 


has rede- 


gas-fired water heaters. Ribbing on 
plate 


the silver cover has been 





changed to thin-line corrugations. 
The temperature knob is 
sloped at an angle so that tempera- 
ture settings 
standing position. 


control 


visible from a 
Both the tem- 
perature knob and the automatic 


are 


pilot switch are in black plastic 


The temperature knob remains 
flush with the cover plate as it 
turns. 


Manufacturer: Grayson Controls 
Div., Robertshaw-Fulton Controls 
Co., 100 W. Victoria St., Long 
Beach, Calif. 


Heat Pump Line 

A line of air-cooled air condi- 
tioners and heat pumps in 2, 3 and 
5-hp sizes has been announced for 
1958 by Gibson. The self-contained 







offered: light duties with gvw rat- 
ings to 9600 lb and available on six 
different wheelbases; medium-du- 
ties, available on 12 wheelbases 
with gvw ratings to 21,000 lb; and 
heavy-duties with gvw ratings to 
25,000 lb and offered on nine wheel- 
bases. 

Manufacturer: Chevrolet Motor 
Div., General Motors Corp., Gener- 
al Motors Bldg., Detroit 2. 


units are available as complete sys- 
The 


line is designed for residential and 


tems with automatic controls. 
applications and 
the 
crawl space, utility room, dormer, 
through-the-wall as a 
unit or outdoors. Prefabricated 
ductwork is 
Manufacturer: Gibson Refriger- 
ator Co., Div. of Hupp Corp., 515 
Williams St., Greenville, Mich. 


commercial 
be installed in 


can 
basement, 


free-blow 


included 


Shell Head Oil Burner 

Eckhart Mfg. has announced a 
shell head oil burner, rated at 8.0 
to 20.0 gph. It features twin igni- 
two 


transformers and three 


ae 


tion, 





Other 
factory-mounted oil valve and an 


nozzles. features include a 

electronic safety control system. 
Manufacturer: Eckhart Mfg. Co., 

Inc., 931 Lehigh Ave., Union, N.J 


Silencers, Resonators 

A series of silencers and reson- 
ators for use in the air conditioning 
and ventilating field has been de- 





veloped by Elof Hansson. The units 
can be installed into the building 
structure. They measure 24 by 24 
by 32 in. and weigh 75 lbs each. 
Individual units can be put togeth- 
er side by side and/or on top of 
each other, using slip joints pro- 
vided. Other features include high 
frequency labyrinth, low frequency 
attenuators and smooth, perforated 
or unperforated steel interior and 
exterior surfaces. 

Manufacturer: Elof Hansson. 
Inc., Acoustical Div., 711 Third 
Ave., New York City 17. 

(Please turn to page 138) 
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As the editors see it: 


DOES THE ABOVE PICTURE fit you? Does it reflect 
the way you’ve been feeling lately about trends in 
the news? If it does, you’re not alone. 

Like the man pictured above, a lot of business- 
men are concerned about a lot of things. Words 
like “war “sputnik,” 
among others, have been repeated in word and 
print many times in the past few weeks. 

Perhaps the best way to describe the present 
state of affairs is to say that an aura of uncertainty 
exists—uncertainty about the prospects for busi- 
ness, peace and security. 


scare,” “slowdown” and 


Is the Concern Over Business Justified? 


How serious is the situation? Is the concern ex- 
pressed in some quarters about the outlook for 
business in 1958 justified? Does the Russian satel- 
lite currently spinning about the earth at 18,000 
miles per hour pose a threat to our security? Does 
the tough talk in the Middle East indicate that war 
is inevitable? We'll leave the answers to the mil- 
itary questions to those in government who are 
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Portrait of a Man with a Lot on His Mind 


A special report on business to the plumbing and heating industry 


being quoted almost daily in the newspapers 
This report will concern itself with the outlook 
for business generally, and for the plumbing and 
heating industry in particular. 
Actually, 


field do not feel that business prospects are as 


many authorities in the economic 
gloomy as some predict. The basic strength of the 
economy, they believe, is as sound as it ever was 
—as the following pages will show. 

How Economists Feel About the Situation 

are statistically opti- 
mistic, but verbally cautious. Alfred Hayes, head 


of the New York Federal Reserve Bank, puts it 
this way: 


Economists, on the whole, 


“The greatest change in the last two 
or three months has not been in business statistics, 
which on the whole have changed very little, but 
in business sentiment, which has deteriorated ap- 
preciably.” 

It is interesting to note the 
by fear psychology in the present picture 


role being played 


This 


(Please turn to page 86) 











continued... 


“A problem is an opportunity in work clothes...” 









(Continued from preceding pages) 
was pointed out in a column by Sylvia Porter, the 
well-known financial writer, who wrote: 
“A leading banker from New England attended 
a convention in Atlantic City, confident that busi- 
ness in his area was going to continue excellent 
in 1958. This was based on his own careful analysis 
of employment figures, business plans of mer- 
chants and industry expansion plans, as well as 
other local information that pointed to a high 
level of business activity. 


How Anxiety Feeds Upon Itself 


“But at the convention, he heard other bankers 
and their economists from the big cities speak 
openly about an impending downturn in business. 
As a result, his confidence was shaken and he was 
going to take another look at things when he got 
home and perhaps alter his plans for the future.”’ 

Miss Porter concludes: “Our psychological re- 
action to what’s now going on in our economy will 
be vital in determining whether business is going 
to move from today’s plateau into a new uptrend 
or a downtrend of possibly serious proportions.” 

There is little doubt, then, that the true picture 
of the present situation is clouded by the fact that 
anxiety feeds upon itself. 

Fortunately, the opposite of fear psychology is 
equally effective. A confident attitude begets more 
confidence. An optimistic outlook on the part of 
the nation’s leaders would certainly provide the 
backdrop for a healthier selling climate. 


Ike Will Give a Series of Pep Talks 

Recognizing this, President Eisenhower has 
scheduled a series of pep talks via radio and tele- 
vision to promote confidence in this country’s 
economic, scientific and defensive strength. He 
is almost certain to underscore the fact that busi- 
ness statistics themselves continue impressively 
good, and to bring into proper focus the scare 
headlines about the stock market, business pros- 
pects and our national security. 

This is not to say that everything is perfect. 
But as long as a record number of people are 
working, for a record high income and against a 
backdrop of the greatest disposable income in 
this country’s history—it is difficult to understand 
why anyone in business should adopt a defeatist 
attitude about the prospects for business as some 
appear to be doing. 

This is not to say that the plumbing and heating 





industry is without problems. But can any reade1 
remember when it was? Who was it who said, “A 


problem is an opportunity in work clothes’? 

One proponent of this school of thought is 
Joseph Grazier, the dynamic president of Ameri- 
can-Standard. Speaking at the Central Supply 
Assn. meeting in Chicago last month (Oct. 24), 
Grazier quoted Shakespeare’s immortal wisdom 
when he said: “Sweet are the uses of adversity.” 

“I’m sure you'll agree that we do not lack the 
adversity,’ Grazier told his “The 
question is, have we the foresight, the ingenuity, 
the courage and the tenacity to use it.I believe 
that there are at least four important ways in 
which we can make use of our adversity to benefit 
every part of our industry. 


audience. 


Adversity Provides Stimulation for Selling 


“First, it provides the stimulation to sell more 
of our products to the new construction field. 

“Second, it provides the incentive to devote 
the time, effort and money to develop another 
market—modernization. 

“Third, it makes clear the necessity to redirect 
our efforts toward the sale of our better and more 
profitable products. 

“Fourth, it tells us that we can and must 
employ our ingenuity to build new markets for 
our products and services.” 

Enlarging upon these uses of adversity, Grazier 
said the industry could sell more products in new 
construction by promoting the idea of a bathroom 
for every bedroom and by making central heat- 
ing and cooling standard for the American home. 

In regard to modernization, he said that for 
every potential sale now offered by a new housing 
start, there are at least 45 potential sales provided 
by existing homes. 


We Can No Longer Be Order Takers 


“We must all do our part to create new markets 
as we did before. We can no longer afford to be 
order takers in a market furnished gratis by in- 
creasing population, rising incomes and a bounti- 
ful government. This is no time to cut down on 
our merchandising or advertising effort. Such acti- 
vities must be maintained at a high level to keep 
products moving into the consumers’ hands.” 

There is certainly an abundance of evidence to 
support the view that this industry has before it 
one of its greatest opportunities. For the full story, 
see the following pages. END 
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The outlook for plumbing and heating in 1958 


Editor’s Note: 


This business analysis, the first 
of a three-part series, will inter- 
pret business trends and pros- 
pects for 1958 as they relate to 
the plumbing and heating indus- 
try. The material for the series is 
based on market studies, inter- 
views with industry leaders and 
surveys of contractors, whole- 
salers and manufacturers. 

In this first article, we present 

with 
leading 


an exclusive interview 


Peter B. B. 


Andrews, 


Andrews, let’s start things 
off with the big question. What 
are the prospects, generally, for 
plumbing and heating sales in 
1958? 


We’re predicting a fairly stable 
year. Our Board of Analysts of 
Future Sales Ratings estimates a 
rise of 3.7 percent in the sale of 
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economic analyst, setting forth 
his appraisal of business pro- 
spects, with particular 2mphasis 
on plumbing and heating. 

Mr. Andrews is chairman of 
the Board of Analysts of Future 
Sales Ratings, which consists of 
307 economic and marketing au- 
thorities both in government and 
private industry. For the past 23 
years, the board of analysts has 
been predicting the future sales 
potential of 112 leading indus- 
tries in the United States with a 
remarkable degree of accuracy. 


plumbing and heating equipment 
over the projected totals for 1957 


Has your estimate taken into 
account the atmosphere of un- 
certainty that is prevalent in 
some business circles now? 


Essentially, yes. We've carefully 
weighed all the factors, both plus 






first report 





Peter B. B. Andrews 


Chairman, Board of Analysts 
of Future Sales Rating 


and minus, in arriving at our 


conclusion. 


What are the plus factors that 
affect the outlook for plumbing 
and heating in 1958? 


The most important are an antl 
cipated increase in home build 
(Please tury 


contin 
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Heres what worries some busines 


... the minus factors 


en: 


Jittery stock market. On October 10 (illustration above), 
stocks plunged to their lowest level in two years. Two weeks 
later, the market had its biggest single advance since 1929. Two 
days later, it was down again. The result: uncertainty. 


Russian satellite. In the wake of Sputnik, businessmen fear 
the possibility of a new, more truculent attitude on the part 
of the Kremlin. 


War clouds in the Middle East. The ever-present possibility 
of a shooting war. 


Signs of a slowdown. Production cutbacks and curtailment 
of expansion plans in some industries. 


The continuing cost-price squeeze. A nagging problem that 
isn’t too likely to better itself—by itself—in the near future. 


Aura of uncertainty. Psychological effect of unanswered 
questions results in a general feeling of uneasiness. 


(Continued from page 87) 
ing, the continued high level of 


consumer spending and employ- 
ment and the huge potential in 
the remodeling market. 


of slowing down in some lines. 
Second, investors are jittery as 
testified by the fact that stocks 
have been fluctuating widely in 
recent weeks. Third, the Rus- 
sian moon, followed by the un- 
First, business has showed signs easy situation in the Middle East, 


And the minus factors? 


once again poses at least a threat 
of possible war. In short, things 
are uncertain in a number of di- 
rections and people are reacting 
accordingly. 


Might this mean a depression? 


No, I don’t think so. A mild re- 
cession in some lines, but not a 
depression. 


Then what is really happening? 


We shouldn’t overlook the fact 
that we are in a period of “en- 
gineered deflation.” The Feder- 
al Reserve Board has deliberate- 
ly set about to slow things down 
by pushing its tight money pol- 
icy. While this policy is designed 
to stop inflation, it also scares 
some businessmen and is viewed 
by many as stopping forward 
business planning. However, the 
Reserve Board indicates that 
prices must come down even at 
the expense of profits and the 
policy is likely to be continued 
until the Board feels the danger 
of runaway inflation is passed. 


How far is this trend toward 
deflation likely to go? 


Since it is “engineered deflation,” 
we feel that the Federal Gov- 
ernment will not allow a basic 
deflation in business generally to 
get under way. The policy would 
be changed if that happened. 


What about new home build- 
ing? The tight money policy is 
blamed for the lower rate. 


We feel that residential con- 
struction will be favored by fed- 
eral legislation. That’s one rea- 
son for our optimistic outlook for 
plumbing and heating. 


What about the slowdown that 
has already occurred in some 
other lines? 


Rolling adjustments in the econ- 
omy help to maintain the econ- 
omy’s equilibrium. For example, 
farm equipment, which had been 
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in the doldrums for three years, 
is now swinging back and tex- 
tiles are now beginning to move 
up from their down cycle. The 
aircraft industry, faced with a 
dip because of defense cuts, is 
likely to be rejuvenated by the 
big missile push to offset Russian 
gains. This means, of course, 
that the economy as a whole re- 
mains stable despite temporary 
recessions in some industries. It 
means that, despite temporary 
setbacks, employment remains at 
a high level. Here’s what hap- 
pens: Whenever there are lay- 
offs in one industry, the unem- 
ployed are quickly absorbed by 
the service industries . . . barber 
shops, laundries and dry-clean- 
ers, beauty shops, and repair 
work of all types. That means 
these families retain their ability 
and desire to buy. 


And that includés plumbing 

and heating equipment? 

Very definitely. Almost every 
consumer survey shows remod- 
eled bathrooms, kitchens and 
heating high on the list of 
“wants.” The 100 women at the 
recent Housing Congress in 
Washington, D. C., representing 
some 90 cities in 45 states, cited a 
second bathroom as their No. 1 
choice among desired improve- 
ments in their homes. 

And before we go on we should 
point out that this boom in the 
service industry is_ relatively 
new. For years the number em- 
ployed in basic industries and 
service industries remained at 
approximately the same ratio. 
Now the gap is narrowing in fa- 
vor of the service industries and 
their strength is a further prop 
for the economy. 

Let’s explore these props for 

the economy that you men- 

tioned previously. What is the 
most important? 
I'd say the continued high level 
(Please turn to page 90) 



























Why many businessmen are optimistic: 


... the plus factors 


High level of consumer spending. People have money and 
want to buy. Spending so far this year is running about 5 
percent ahead of last year. 


Big backlog of families needing homes. Over the past decade 
marriages have greatly exceeded home starts, increasing the 
backlog of families without living quarters of their own 


High level of employment. The present level of about 66,000,000 
employed compares with an average of 64,979,000 in 1956 


High level of disposable income. This has reached the record 
high current annual rate of $302 billion compared with $287 
billion for 1956. Wages, too, are continuing to advance 


Defense spending. The Russian satellite is likely to keep this 
prop for the economy at a high level, currently estimated at 
$38 to $40 billion annually. 


High level of construction. Total construction will probably 
reach a record $49 billion next year compared to the estimated 
$47 billion in 1957. 


New home building. A moderate increase in 1958 over the 
estimated 950,000 for this year 


Continued high birth rate. The baby crop now exceeds four 
million annually, against an average of 2,500,000 in the 30’s 


Growing interest in the home. National programs are stimu 
lating interest in better living. In short, people are being influ 
enced to spend more for home improvements such as bath 
rooms, kitchens, heating and cooling END 





continued ... 










A PANEL of business executives, brought to- 
gether by the Illinois State Chamber of Com- 
merce, met last month in Chicago to assess the 
outlook for 1958. 

The panel’s opinion: Business will range from 
fair to good. Whether it will come up to 1957 
figures will depend largely on selling and cost 
cutting efforts, the panel said. 

Individual panelists warned of the possibility 
of reduced business spending, heightened com- 
petition and an extension of the cost-price 
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Business experts meet to assess prospects for °58 


squeeze on profits at all levels of industry. 

The group represented a number of major 
industries including steel, construction, banking, 
retailing and utilities. 

Individual statements and opinions of the 
panel members will be presented in detail in the 
second article in this series next month. 

The final article in the series (January) will 
report DE’s survey of contractors, wholesalers 
and manufacturers—their opinions of business 
prospects and their plans for 1958. END 





(Continued from page 89, column 1) 
of consumer spending. People 
need things and they want to buy 
them. Spending has been run- 
ning at about 5 percent over 
1956. Disposable personal in- 
come is at the record high an- 
nual rate of $302 billion, com- 
pared with $287.2 billion for 1956. 
Furthermore, wages are likely to 
advance, though less rapidly than 
in the past. 


Apparently the public is less 
concerned about the uncer- 
tainty of things. 


They are probably concerned but 
it hasn’t stopped their buying. 
Individuals in the U.S. now own 
more than $450 billion in finan- 
cial assets such as cash, bank de- 
posits, insurance and govern- 


ment securities. In addition they 
own over $300 billion in corpor- 
ate bonds and stocks. This com- 
pares with individual mortgage 
and consumer debt totaling un- 
der $150 billion. So you see, they 
have the buying power. They 
have to be sold on individual 
products, however. 


What about new home build- 
ing? That’s been a rough spot 
this past year. 


We don’t view the sag in housing 
starts complacently; however, 
we feel that a substantial recov- 
ery is in the making for 1958. 
Lower down payments estab- 
lished by the government are ex- 
pected to be effective. 


What about total construction 
figures for 1958? 





We anticipate over-all construc- 
tion at a new high record of about 
$49 billion. That will compare 
with the 1957 estimate of $47 
billion, which in turn surpassed 
the two preceding years. 


Will you break that down into 
different categories? 


Yes. We’ve already talked about 
residential construction. Inci- 
dentally, the trend toward larger 
homes will continue and that fre- 
quently means a two-bath home, 
better heating and in many cases 
cooling—of considerable signifi- 
cance for p-h contractors. Beyond 
that, industrial expansion will 
continue at a high level. The 
outlook for new schools, libraries, 
hospitals, sanitation systems and 
recreational facilities is excellent. 
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They will reflect the needs and 
pressures of our dynamically ex- 
panding population. Commercial 
building also will be high, but 
probably not increase much. 


Much has been said and writ- 
ten about the modernization 
market since DE’s Bay City 
survey in 1952. Would you 
bring this into focus for 1958? 


The modernization market is big 
and getting bigger. We expect 
new records to be set in 1958. We 
estimate a potential of seven mil- 
lion bathrooms, six million kitch- 
ens, three million home laundries 
and six ond one-half million heat- 
ing systems. Over-all we estimate 
that 20,500,000 require 
major repairs and improvements 
—a tremendous field of potential 
business for plumbing and heat- 


homes 


ing contractors. 


What about 
modernization? 


non-residential 


It’s another big market for 





plumbing and heating. The trend 
to automation, complete air con- 
ditioning and general renovation 
of existing buildings provide fur- 
ther opportunities for the sale of 
plumbing, heating and cooling 
equipment. 


Are there any other factors 
that will bolster plumbing and 


heating next year? 


I think we should mention the 
new promotional organization 
described in your October issue 
—the Home Improvement Coun- 
cil. This organization’s $250,000 
contest is bound to benefit your 
industry by stimulating home- 
owner interest in remodeling. 


Any others? 


There’s the very obvious one, of 
course, and that is the activity 
within the plumbing and heating 
industry itself. Certainly, the 
proposed Plumbing-Heating- 
Cooling Information Bureau and 
its programs will provide a 


healthy climate for building bet 


And al 
though it culminates early in the 
year, Domestic ENGINEERING'S 
Big Push Remodeling Sales Con- 
test also will be a potent factor 
That 


stimulating 


ter business in 1958 


sort of thing is always 


Is there anything you'd like to 
add in conclusion? 


out hat 


like to 


the predictions and 


I would point 
estimates 
we've discussed are based on the 
assumption that all levels of the 
plumbing and heating industry 
will aggressively move ahead 
1958. I think 


one will agree that the healthiest 


during every- 
selling climate is one that is based 


on optimism and reflects confi- 
That 


catches on 


dence sort of feeling 
more quickly 
There- 
fore, if the plumbing and heating 
defeatist at- 


every 


even 


than one of pessimism 


industry avoids a 


titude it has chance to 


reach new goals next year. END 


Big Things Are Happening in P-H Remodeling 
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As THIS 1SSUE OF DomEstTiIc ENGINEERING 
was going to press, industry leaders as- 
sembled at two important meetings were 
making decisions that can have a profound 
effect upon your future in the plumbing and 
heating remodeling business. 

In New York City, the board of directors 
of the Home Improvement Council met Octo- 
ber 22 to finalize plans for its big $2 million 
consumer-directed promotional program. 


s Objective of this promotion is to stimulate 
your business by offering potential customers 
an incentive to remodel their homes. The 
incentive is a remodeling contest for home- 
owners with a total of $250,000 in prizes. 
The contest rules are such that contestants 
necessarily must use your products and 
services to be eligible to participate. (For 
complete details on the contest, see DE, Oct., 
page 98.) 


Two days later, in Chicago, at an all-, 





industry meeting held in conjunction with 
the Central Supply Assn. convention, indus- 
try leaders approved the plan for an ex- 
panded Plumbing and Heating Industries 
Bureau with a larger budget and increased 
functions of a promotional nature. 


s The plan, originally presented in New 
York City in September (DE, Oct., page 86), 
was accepted with two changes: (1) The 
name of the new organization to succeed 
the PHIB will be Plumbing-Heating-Cooling 
Information Bureau instead of Plumbing- 
Heating-Cooling Institute. (2) The new Bu- 
reau will be financed by $1 contributions 
for every employee of participating con- 
tractors, wholesalers and manufacturers. 
More than $90,000 of the proposed budget 
already has been pledged. The proposal now 
awaits final action of the PHIB, expected 
within 30 days. Developments in both pro- 
grams will be reported in coming issues. END 
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What's Your Stand on the 
Proposed Bid-Shopping Bill? 


Do you favor or oppose it? If you're trying to decide 


in time to make your opinion known before Congress 


takes final action, this analysis will help you... 


ONE OF THE BUILDING INDUS- 
TRY’s most important and persist- 
ent problems—how a_ sound, 
workable and realistic system for 
curbing bid shopping and ped- 
dling can be worked out—has 
become one of the plumbing and 
heating industry’s hottest issues 
in recent months. 

As many in the industry know 
by now, the issue came to the 
forefront last June with the pas- 
sage by the House of Represent- 
atives of a federal “anti-bid- 
shopping bill’”—officially known 
as the Federal Construction Con- 
tract Procedures Act. (H.R. 


7168). (See DE, Sept., page 102; 
and Oct., pages 12 and 83.) 

The bill was reported out of 
the Senate Judiciary Committee 
on August 26, but didn’t come to 
a vote before Congress ad- 


journed a few days later. It’s due 
to come up for consideration 
when Congress reconvenes next 
January. 

The bill has become a major 
issue because of its far-reaching 
importance—and because the p-h 
industry itself is divided as to its 
possible interpretation and im- 
plementation. 

Some leading members of the 
industry favor final passage of 
the federal bill in its present 


*Editor’s Note: The Council is an 
organization formed in December, 
1955, to “represent the heating, 
electrical, plumbing and air condi- 
tioning industries in relations with 
the government, including legisla- 
tion.” Recently, its board of trustees 
decided to amend its bylaws to 
broaden the scope of its activities 
to include “educational and indus- 





form. They regard it as the first 
major step toward curbing bid 
shopping on federal construction 
work. Among them are Joseph 
Spitzley, Detroit heating 
tractor, who is also president of 
the Mechanical Contractors 
Assn. of America, and James 
Binder, Little Rock, Ark., p-h 
contractor and president of the 
Council of Mechanical Specialty 
Contracting Industries.* 

Also in favor of the bill are 


con- 


try improvement objectives.” On 
September 26, the Council an- 
nounced that it has joined with the 
Associated General Contractors in 
forming the National Joint Coop- 
erative Committee “to study and 
make recommendations on matters 
of mutual concern and interest to 
the construction industry and the 
public which it serves.” 
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the Associated General Contrac- 
tors and the 19 government agen- 
cies that fought previous 
attempts to enact such a law. 

Some plumbing and heating 
industry members see potential 
danger to the mechanical sub- 
contractor in some provisions of 
the bill. They hold that it pro- 
vides the general contractor with 
“so many loopholes as to actu- 
ally legalize bid shopping.” 

Wilbur Hokom, Beverly Hills, 
Calif., contractor and president 
of the National Assn. of Plumb- 
ing Contractors, is strongly of 
this opinion, as are a number 
of major state and city organiza- 
tions whose officials have ex- 
pressed their views to DomMEsTIc 
ENGINEERING editors. 

(For a cross-section of indus- 
try opinion, see next column.) 


=» Plumbing and heating contrac- 
tors interested in the welfare of 
our industry will want to be- 
come thoroughly informed on the 
provisions of the bill and to make 
up their own minds as to its mer- 
its. (For what the contractor can 
do to make his opinion known 
where it counts, see page 96.) 
To help its readers evaluate 
the bill, Domestic ENGINEERING 
is here presenting a resume of its 
principal features insofar as they 
would effect our industry. 


= Here are the main general pro- 
visions of the bill: 

As the title indicates, the bill 
defines the procedures to be fol- 
lowed in awarding federal con- 
struction contracts. Specific- 
ally, it indicates the “desirabil- 
ity” of using the single contractor 
system and spells out how the 
general contractor should award 
his subcontracts. 

Included is a provision re- 
quiring the general contractor to 
name the subcontractors for each 

(Please turn to page 94) 
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Wilbur Hokom, 
president of the 
NAPC, explains 
his opposition 
to the bill... 





WasuincTon, D. C.—The National Assn. of Plumb- 
ing Contractors remains opposed to the so-called bid- 
shopping bill in its present form for the reasons we’ve 
already given, namely that: 

(1) The proposed bill unwisely establishes a single 
contract system for federal construction. 

(2) The bill encourages rather than prevents bid- 
shopping and bid-peddling of subcontracts during at 
least seven days after general contract bids are 
opened. 

(3) The bill tends to break down sound contracting 
standards established under several state laws. 

(4) The bill establishes an arbitrary, destructive 
and unrealistic five-foot limit (from the building line) 
on mechanical specialty work. This limit, while re- 
moved by the Senate Judiciary Committee, remains 
a threat since its removal has to be approved not only 
by the Senate but tie House—where it originally was 
tacked on to the bill—as well. 

There’s no reason for assuming, as proponents of the 
bill seem to be doing, that subcontractor listing would 
eliminate bid shopping—not as long as the general 


(Please turn to page 95, column 2) 


“HR. 7168 


Four contractor 
groups support 
the bill. Joint 
soe an : statement hits 
\ Hokom’'s stand 


At left is a reproduction 
of the four-page state- 
ment (favoring the pro- 
posed anti-bid-shopping 
bill) signed by the presi- 
dents of four contractor 
associations. The signers 
ore pictured on the front 
cover of the statement, 
which is published in full 
beginning on page 95. 
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What's Your Stand on 


(Continued from page 93, column 1) 
major category of mechanical 
specialty work listed in the con- 
tracting documents of the feder- 
al agency for which the work is 


to be done. Other provisions 
specify the conditions under 
which the general contractor 


must—or may not—award sub- 
contracts to the lowest bidder. 


s One of the most controversial 
sections of the bill—a clause lim- 
iting mechanical specialty work, 
by definition, to within five feet 
of a building—was stricken 
from the bill by the Senate 
Judiciary Committee. 

Now let’s take a look at the 


bill’s specific language. Here’s 


the Bid-Shopping Bill? 


how the bill's opening words de- 
fine its purposes: 

“To prescribe policy and pro- 
cedure in connection with con- 
struction contracts made by ex- 
ecutive agencies and for other 
purposes. Be it enacted by the 
Senate and the House of Repre- 
sentatives of the United States 
of America in Congress assem- 
bled, that (a) this act may be 
cited as the ‘Federal Construc- 
tion Contract Procedures Act.’ 

“(b) It appears desirable and 
in the best interests of the federal © 
government, in contracting for 
the construction of buildings, to 
use the single contract system of 

which the 


general contractor is solely re- 


procurement under 


sponsible to the government for 


completion and has undivided 
responsibility therefor and full 
authority to 


control and 


ordinate and complete, but that 


co- 


such system should include pro- 
cedures under which the 
contracts for the mechanical 
specialty work involved should 


sub- 


be finalized as far as practicable 
prior to the submission of the 
prime bids or proposals, to give 
the government the full benefit 
of competitive subcontract pric- 
es, as well as maximum effici- 
ency in performance, and that 
such procedures should be es- 
tablished as to eliminate the 
unfair trade of bid 
shopping by general contractors 
and bid peddling by subcon- 
tractors and other unfair trade 


practices 


practices in connection with bid- 
ding on federal works.” 


= That is to say, the general con- 
tractor would be fully and solely 
responsible to the government 


Supporters of proposed bill meet to work out strategy for its passage: 





” 
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THEY MET IN WASHINGTON, D.C., to sign a joint 
statement (facing page) supporting H.R. 7168 and to 
plan strategy for its passage. Seated, from left, are 
Fred Williams, Boston p-h contractor and vice presi- 
dent of the Council of Mechanical Specialty Contract- 
ing Industries; Joseph Spitzley, Detroit p-h contractor 
and president of the Mechanical Contractors Assn. of 
America; Robert Peterson, of the sheet metal con- 


tractors association, and Paul Geary, electrical con- 
tractors association. Standing are George Roscoe, 
executive secretary of the Council; Lloyd Gruman, 
executive secretary of the MCA; James Binder, Little 
Rock, Ark., p-h contractor and president of the 
Council; Walter Limbach, sheet metal contractors; 
Joseph Wilder, sheet metal contractors, and Henry 
Glassie, legal counsel. 
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for the completion of a federal 
construction job. Before he sub- 
mitted his own bid to the federal 
government, he should have 
finalized (“as far as_ practi- 
cable”) his subcontracts for me- 
chanical specialty work. This 
means that his own bid to per- 
form the federal construction 
would include the cost of the 
various mechanical specialty 
jobs involved. 


s The bill also directs that pro- 
cedures to eliminate the “unfair 
trade practices of bid-shopping 
and bid-peddling”’ be established. 
A further provision of the bill 
requires the general contractor 
to “name” his mechanical spe- 
cialty subcontractors. Just whom 
he has to name is indicated in the 
following language of the bill: 


“Each executive agency shall 
list in the bidding or contract 
documents .. . each major cate- 
gory of mechanical specialty 
work involved in the perform- 
ance thereof. 

“No executive agency shall 
award to or enter into a lump- 
sum construction contract with 
any general contractor unless 
the name of the contractor with 
whom the general contractor 
will contract for the perform- 
ance of each major category of 
mechanical specialty work in- 
volved .. . has been specified by 
the general contractor in the bid 
or proposal upon which the con- 
tract is awarded... .” 


# The bill’s provisions so far, 
then, make the general contrac- 
tor solely responsible for the per- 
formance of a federal construc- 
tion job. They also require him 
to finalize his own subcontracts 
before he submits his over-all 
bid to the federal government 
and to name his subcontractors. 
With respect to this last-named 
provision, the bill goes on to in- 
troduce some qualifications, as 
follows: 


“... Provided that with respect 
to any such category (of me- 
(Please turn to page 96) 


Hokom explains ... (Continued from page 93) 


contractor has five full days (plus Saturdays, Sundays 
and any federal holidays that might come in) to 
change his subcontractors without giving any reason 
for doing so and without any financial accounting 
whatsoever of the difference between the original sub- 
contract bids and the ones the general contractor 
decides upon at the end of his five-day period of grace 

The general contractor does not have to name his 
subcontractors until after this five-day period. This 
completely undermines the argument that subcon- 
tractor listing will eliminate bid shopping. 

This five-day period, which allegedly is allowed the 
general contractor to give him time to investigate the 
technical qualifications, availability, credit standing 
and so on of his proposed subcontractors, can just as 
well be spent in bid shopping. It is naive to suppose 
that it will not be 


s Proponents of the bill assert that it would have no 
effect on present state separate contract laws. Of 
course it would have no direct effect in the sense that 
it wouldn’t make state laws illegal. But the single 
contract system would have the federal government's 
prestige and authority behind it and serve as an ex- 
ample for state governments to follow. 

In states that do not have separate contract laws 
now, H.R. 7168’s preamble would provide ammunition 
for general contractors to fight such proposed legisla- 
tion. In states that do have such laws on their books 
now, H.R. 7168 would provide general contractors 
with ammunition to seek repeal of such laws.—Wilbur 
Hokom, president, NAPC. 


Four contractor groups support the bill. 
Attack Hokom’s stand in joint statement 


The following is a joint statement by four building 
industry groups supporting the proposed bid-shopping 
bill. The statement was signed by the presidents of 
the Mechanical Contractors Assn. (Joseph H. Spitz- 
ley) , the Council of Mechanical Specialty Contracting 
Industries (James S. Binder), the National Electrical 
Contractors Assn. (Oliver F. Burnett), and the Sheet 
Metal and Air Conditioning Contractors National 
Assn. (Nat N. Leas). The statement follows: 


Wasuincton, D.C.—H.R. 7168 is sound legislation 
and merits your enthusiastic support. It will effec- 
tively curb bid shopping and bid peddling on federal 
construction work. Experience has shown that sub- 
contractor listing eliminates bid shopping. The name 
of the low mechanical contractor going in is a matter 
of public record. Any change is in the full glare of 

(Please turn to center of page 104) 








What's Your Stand on the Bid-Shopping Bill? 


(Continued from page 95, column 1) 
work) the 
general contractor may, in lieu 
of listing the name of such con- 


chanical specialty 


tractor, give ... as part of his 
bid or proposal a written state- 
ment: (1) stating that he has 


made an effort to secure subbids 


for such category; (2) setting 
forth that at least five days 


(Saturdays, Sundays and fed- 
eral holidays excepted) prior to 
the date for opening of bids or 
proposals he requested subcon- 
tract bids than 
three responsible subcontrac- 
tors; (3) listing the names of all 
from whom he 


from not less 


subcontractors 
has requested or received sub- 
contract bids or proposals; and 
(4) stating that he received no 
definite, complete or responsive 
bid from any contractor for such 
category.” 


= This is to say that the general 
contractor will satisfy the bill’s 
requirements as to getting sub- 
contracts, prior to submitting his 
own bid and naming his subcon- 





tractors, if he states in writing 
that he has made an attempt to 
do so and has failed. 

The bill goes on to say that 
the general contractor who sub- 
statement 
of listing the name of a contrac- 
tor,” if he is the apparent low 
bidder on the federal contract, 
has five days (Saturdays, Sun- 
days and federal holidays ex- 
cepted) in which to 
subcontractors or to notify the 
government agency that he will 
perform the work himself. 


mits such a “in lieu 


name his 


s The bill’s further provisions 
contain what its opponents cite 
as among the significant qualifi- 
cations that obviate the avowed 
purpose of the bill to curb bid 
shopping and peddling. They 
constitute the “exception” to the 
rule that the general contractor 
must obtain his subcontracts 
prior to submitting his own bid 
and that he must name his sub- 
contractors. The exact language 





of the bill on this point is as 
follows: 


“A general contractor who 
submits a bid or proposal with 
respect to a lump-sum construc- 
tion contract to be awarded on a 
competitive basis, whether or 
not after public advertising, may, 
at any time within five days 
(Saturday, Sunday and federal 
holidays excepted) after the date 
of the opening of the bids or 
proposals therefor, engage a sub- 


different 


named in ac- 


stitute or contractor 
from the one 
cordance with 
(Editor’s note: This section re- 


subsection (b) 


quires the naming of the sub- 
will do the 
work.) to 
category 


contractors who 


mechanical special 
any 
of mechanical specialty work or 


perform major 
any part thereof or the general 
contractor may the 
work himself.” 


perform 


a All the general contractor has 
to do to hire a substitute subcon- 
tractor or the work 
himself is to notify the govern- 
ment agency within five days 
(Please turn to page 104) 


perform 


Want to Make Your Voice Heard on This 
Important Industry Legislation? 





Here's what you can do: 


FIRST READ THIS ANALYsIs of the main pro- 
visions of the bill (beginning on page 92). 
Next read what other industry members 
have to say about it, both pro and con. Then 
decide for yourself what effect the bill, if 
passed, would have on your business. 


= When you’ve made up your mind, make 
your opinion known where it counts: First, 
write to your own congressmen and senators. 
(If you’ve forgotten their names, call your 
local newspaper.) Second, you can write to 
any cf the following senators (co-sponsors 
of the bill) in care of the Senate Office Build- 
ing, Washington 25, D.C.: John McClellan, 






D., Ark.; John Sparkman, D., Ala.; William 
Jenner, R., Ind.; J. W. Fulbright, D., Ark.; 
John Marshall Butler, R., Md.; Hubert Hum- 
phrey, D., Minn.; Henry Jackson, D., Wash.; 
Warren Magnuson, D., Wash.; William 
Langer, R., N.D.; Wayne Morse, D., Ore.; 
Milton Young, R., N.D.; and Richard Neu- 
berger, D., Ore. 


= Remember, there is time for you to help 
decide the course of this important legisla- 
tion. While it has passed the House, it re- 
mains to be acted upon by the Senate. If 
passed by the Senate, the bill will have to 
go before a joint House-Senate conference 
unless the Senate approves the bill exactly as 
passed by the House. END 








Domestic ENGINEERING, NovEMBER 1957 











Modernization: 


A Problem in Heating 


..- how would you solve it? 


that 
served by the existing system 


WITH MANY BUILDINGS being cuits or zoned areas are 


modernized as owners seek to 
upgrade their property, plumb- 


ing and heating contractors are 


Because many contractors have 
been experiencing the problems 
encountering a variety of tech- encountered on these jobs, DE is 
nical problems. 

This is particularly true in 
heating where additions to build- 


presenting a typical one involv- 
ing a new basement recreation 
room. Readers may want to take 
ings, or added rooms in a home, aa stab at solving the problem be- 


frequently require separate cir- fore they read the suggested 


x 





solutions on the following pages 
Here's the problem sent in by 

a reader: 

to 


“We are planning mut a 
I } 


basement recreation room on a 
separate control circuit and have 
several questions as to the prope: 


way to proceed 
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the problem 


The reader’s drawing shows the pip- 
ing arrangement for a basement 
recreation room heating system 
(about to be remodeled) that has 
never heated satisfactorily. He plans 
to install a new circuit (color) and 
wants to know how to make the sys- 
tem perform at peak efficiency. 


Aston 


BALANCING VALVE 


CIRCULATOR NO. 1 


CIRCULATOR NO. 2 














“Two convectors, located bs 
(Please turn to next page) 
STANDARD TEE 1°x'4 


FLOW DIVERTER TEE 


P 1*x'A’ 
wt J 
' ~ 
“et 
& 

¥ FLOW CONTROL VALVE + 
GARAGE AREA ! 

3 

‘4 
scalps a o 








Domestic ENGINEERING, NOVEMBER 1957 




















PROBLEM IN HEATING MODERNIZATION | 





low the main, are involved. They 
never heated satisfactorily in the 
original installation, although the 
return riser from each convector 
is fitted with a diversion fitting. 

“For the new circuit (shown 
in red on the drawing, page 97), 
we plan to cut into the 1-in. sup- 
ply main at point ‘C’ and drop a 
34-in. supply to the convectors 
that will be heated in series. The 
return leg of the new circuit will 
be conducted along the floor, 
then rise to an automatic vent 
valve and go into the new cir- 
culator, which is designated as 
circulator No. 1 on the drawing. 

“The original circulator, No. 2, 
will remain as it is to serve the 
rest of the house. Circulator No. 
2 has no balancing. valve. 


= “Here are our specific ques- 
tions concerning this proposed 
arrangement: 

(1) Is a balancing valve neces- 
sary on circulator No. 2? 

(2) Is- a flow control valve 
needed on the new circuit near 
point ‘C’? 

(3) Will a parallel circuit with 
a reverse return for the base- 
ment convectors make a better 
job? 

(4) Is the No. 1 circulator cor- 
rectly branched in with regard to 
the No. 2 circulator? (Each of 
the basement convectors will 
have an air eliminator valve.) 

(5) A Minneapolis-Honeywell 
thermostat T44A X O A3 will be 


Solution 1: 


A revamping of the boiler piping and cir- 
culating pumps, plus the addition of balanc- 
ing cocks on both the house return and recre- 
ation room return, is one suggested solution 
to the reader’s problem of achieving peak 


used for zone control of the rec- 
reation room. What are the 
proper electrical connections to 
the No. 1 circulator and the oil 
burner with this thermostat?” 


s DE’s technical consultant has 
suggested two alternate solutions 
to the reader’s problem (these 
pages). The individual ques- 
tions are answered in numerical 
order and are followed by some 
general comment concerning the 
arrangements. 

(1) Whenever a heating cir- 
cuit is split into two or more 
branches, a balancing cock is re- 
quired on each of the returns in 
order to properly proportion the 
flow into each branch. Without 
these cocks, the branch with the 
least resistance will enjoy most of 
the water flow. Cocks should be 
installed on the original house 
circuit, served by circulator No. 
2, as shown in Solution 1. The 
absence of these cocks is sus- 
pected to be a contributing fac- 


tor in the previous failure of the 
below-the-main convectors to 
heat adequately. 

(2) A flow control valve is not 
essential on a single circuit in 
which all radiation is below the 
main. When the convectors are 
above the main, as in the house 
circuit shown in the _ sketch, 
stopping of the circulator does 
not stop the circulation of the 
hot water, which continues as a 
natural convection movement 
The purpose of the flow control 
valve is to prevent this natural 
circulation. However, since nat- 
ural circulation is always up- 
ward, it does not occur when the 
convectors are below the main 
The stopping of the circulator 
stops all circulation through the 
circuit, thus making the flow con- 
trol valve unnecessary here. 


s (3) A parallel circuit with a 
reversed return would not pro- 
duce any great advantage over 
the series hookup that the reader 
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efficiency in the remodeled heating system. 


98 


Refer to copy for details of this arrangement. 
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plans to use. When the convec- 


tors on a circuit are numerous 


and different 


rooms so that a variety of heat- 


are located in 
ing conditions must be met from 
the same supply piping, then the 
reversed fa- 
vored, since it allows the water 


return would be 
temperatures to stay up pretty 
well all the way to the last con- 
vector, and, at the same time, 
avoids any short-cutting back to 
the boiler. For two convectors in 
a single room, the series arrange- 
ment is entirely satisfactory. 


= (4) The reader’s suggested ar- 
rangement of the new circulator 
(No. 1) puts it in series with the 
original circulator No. 2. 
theo. 2 
sized to carry the entire return, 


Inas- 
much as pump was 
this arrangement probably would 
work, but not efficiently, since 


the smaller circulator, No. 1, 
would be obliged to pump 


when the 
This 


means extra resistance and un- 


through pump No. 2 


latter is not operating. 


desirable turbulence. A _ pre- 
recommended 
the 
shown in Solution 1. 

(5) The 


and controls for the new circuit 


ferred and ar- 


rangement of returns is 


electrical sequences 
are governed by the original con- 
trol system. There are two alter- 
First, if the 
original system maintained boil- 
all 


times, with room heating being 


1ate probabilities: 


er water temperatures at 


Solution 2: 


As an alternate suggestion, the reader can 
run a branch line from the main boiler supply 
as a separate circuit for the recreation room. 
In this case, newly added pump No. | is on 
With this ar- 
rangement a long run of piping around the 


the supply side of the circuit. 


the result of the room thermostat 
starting and stopping the circu- 
lator, then the new circuit should 
be hooked This 
would mean a simple connection 
between the recreation 
thermostat and the 
lator No. 1. 


up similarly. 


room 


new circu- 


= Secondly, if the original ther- 
mostat starts and stops the oil 
burner and circulator No. 2 si- 
multaneously, then the new con- 
trol for the recreation room must 
do likewise. This might mean 
short cycling of the oil burner, 
since one circuit could be calling 
for heat while the other is not. 
However the 
quite certain to be the base load 
for the boiler and will be needing 
heat at the same time that the 
recreation room is in use. There- 
fore, thermostat is likely 
simply to confirm, or be in coin- 
cidence with, the other. 


house circuit is 


one 


From the general aspects of 


this project, it is felt that the in- 


NEW SUPPLY TO 
CONVECTORS IN 
RECREATION ROOM 


cIRC. 


stallation of balancing 


additional diversion 


COCKS plus 


hittings on 


the supply legs to the under-the- 


main convectors would substan 


tially improve the circulation of 


hot water through the recreatio 
room units 
that a single diversior 


an under-the-main 


iitting or 


Experience indicates 


radiator is 


not likely to promote all the cir- 


culation that is needed. The cit 

culator should be on the supply 
piping when the main is above 
the heating units. This makes for 


a more positive circulation 


# As an alternate suggestion 
taking off a new branch, 
shown on the reader’s drawi 
is a difficult problem, he might 

to the arrangement shown 
Solution 2. This might involv 
running tubing around a good 


bit of the recreation room bass 
board, but could be a less ex 
pensive installation in view 


labor needed 


the 


place it 


reduced 
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The contractor who features some- 
thing strikingly different in his show- 
~roomrijke this tree of plumbing 
brags gnd fittings—will attract store 
rele n successful competition with 
retailers of other gift merchandise. 


\f 

Yo give a boost to 
your business during 
the slow season, try 
this checklist of . . . 


EACH YEAR, an ever-growing number of plumb- 
ing and heating contractors prove that Christmas 
can be a highly profitable season for their busi- 
ness as well as for the more “conventional” gift 
retailer down the street. 

A few of the best and most imaginative selling 
ideas that have come to our attention are of- 
fered on these pages. Some of them are dramatic 
ways to build customer interest in items that 
ordinarily are ignored as gifts. Others are effec- 
tive for the ways in which they bring new cus- 
tomers off the street during a season which, by 
tradition, is busy for almost everyone but thé 
plumbing and heating contractor. 

What makes these ideas notable is the shared 
recognition that it is not enough to merely hang, 
tinsel and a wreath in a window. These may well 
be in the spirit of Christmas, but by themselves 
they do nothing to promote holiday sales. 

Imagination, a bold selling idea, an advertising 
theme with a new twist, a promotion that makes 
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Christmas Merchandising Ideas 


























people take notice—these are the factors that 
have increased business for contractors across the 
country—the ones we want to share with you now. 


Idea: Plumbing Brass Tree for the Showroom 

Like the delighted youngster at the top of this 
page, a contractor in Lake Geneva, Wis., found 
fun in a Christmas tree made of plumbing fittings. 
Equally important, he found Christmas profit in 
it too. The tree served as the showroom center- 
piece and drew the attention of local residents as 
well as farmers, for whom the showroom was 
kept lighted until 10 o’clock at night. Many cf 
them purchased from the contractor’s Christmas 
gift line of plumbing and heating products, skill- 
fully displayed near by. 


Idea: The Four-Bit Club 

A Waco, Tex., contractor encourages Christmas 
lay-away sales with his Four-Bit Club. From Nov. 
1 until Christmas he runs periodic ads in local 
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of “‘the gifts that keep on giving” th 


, 
papers, urging readers to join the club. The ad 
lists items that can be held on a 50-cent deposit 
The idea has proved sound because it fits into the 
needs of many customers who must budget their 
gift purchases. 

Customers who sign up for the club visit the 
showroom weekly to pay their deposits. As a re- 
sult, they are exposed to the contractor’s mer- 
chandise week after week. 


Idea: Make the Tired Shopper Smile 

One of the best friendship-inducing signs put 
up last year was that of the contractor who hung 
the following on his door: “Please Open Before 
Christmas.” 


Idea: Hold a Prize Drawing 


A Santa Monica, Calif., contractor understands 
the lure of a giveaway via a no-strings-attached 
drawing. His choice of the prize is a food waste 


disposer. He runs large ads in both local news- 


int your Kitchen 
5 


Yes, the Plve in® 





















No retailer of Christmas gifts can offer a bétter selection 






an the p+ eontractor 


weeks The 


CRittstmas. 
ads announce the free drawing, in¥ite\réaders to 
come in for a demonstration of thé digposer and 


papers for three before 


carry a to be filled out by the) meader 


When the contestants deliver their Roupong they 
demonstfation bf the 


coupon 


are treated to a full-scale 


disposer. The demonstration mode} featdres a 
transparent tube leading from the g@gindet, per 
mitting a view of the waste as it flow8 6ff 

The demonstrations have been so effective that 
several sales of disposers and other major prod 
ucts have been made on the spot 
Idea: Salesmen in Whiskers 

In Spokane, Wash., a plumbing and heating 
contractor presents Santa Claus in person every 
afternoon for 10 days before the holiday. Santa 
brings Mrs. Claus with him, and both give pep- 
permint candy to small fry, along with gift cer 
tificates to take home to parents. The certificate 

(Please turn to page 209 
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THESE ADS UTILIZE three of the many ways that the giving” theme coupled with a free offer (lower left) to get 
plumbing and heating contractor can merchandise the in- people into the store. The one in the center appeals to 


dustry’s products to make Christmas a big holiday sales 
wise. The one at the left features “the gift that keeps on 
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the homeowner's sense of economy. And the one at the 


right features the increasingly popular family gift theme 
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Jerry Polland, a partner in the Econ- 
omy Supply Co. of Wisconsin, Mil- 
waukee, is using DE’s Qualified Con- 
tractor Kit to help him curb jacklegg 
activities in and around Milwaukee. 
Material from the kit is used as the 
basis for institutional copy in some 
Economy ads, as shown above left. 















Qualified contractors get a boost in the new ad 
series sponsored by a Wisconsin wholesaler... 


TINKER JACKLEGG is in the newspapers again. 
But not as the cause behind a death, an injury 
or property damage this time. Rather, he’s being 
identified for the public in a series of advertise- 
ments being run by the Economy Supply Co. of 
Wisconsin (Milwaukee). 

(Tinker Jacklegg is the name our industry has 
given to the unqualified handyman—the unskilled 
installer of plumbing and heating equipment respon- 
sible for malfunctioning of quality products, thousands 
of dollars worth of damage and an unkown number of 
deaths and injuries each year.) 

Jerry Polland and his partner in Economy Sup- 
ply, Harold Rozansky, have adapted DE’s Qual- 
ified Contractor Kit to their own needs in a 
campaign to tell the public about the special skills 
of qualified plumbing and heating contractors and 


102 


of the potential hazards of employing unskilled 
handymen to do their work. 

“To many people, service trades have become 
a necessary evil that goes along with a higher 
standard of living in these convenience-minded 
times,” Polland told a DE reporter. 

“That’s why we feel that it’s a job for all of us 
—right now—to help raise the public’s opinion of 
the essential services of the plumbing and heating 
industry and to give it an appreciation of the 
training and experience needed by qualified con- 
tractors to perform these services. 


“We've always helped our contractor-customers 
with merchandising advertisements,” Polland said, 
“but now we needed something extra, something 
to strengthen the core of our industry—its repu- 
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Sets His Sights on Tinker Jacklegg 


Qualified Contractor Program ... (part 21) 


tation for reliability, service and qua.ity.” 

But how to accomplish this? That challenged 
Polland only until he read a recent chapter in 
the Qualified Contractor series appearing in DE. 
He was espeeially interested in the QC Kit, with 
its materials for educating the public on the tra- 
ditional importance of the qualified p-h contractor 
and the dangers of employing “substitutes.” 

Because Polland is a wholesaler, he couldn't 
use the QC Kit material exactly as it stands. It’s 
tailor-made for the contractor’s use. However, he 
was able to adapt it to the institutional type of 
ad shown on these pages. 

“Telling people the Qualified Contractor story, 
we feel, is an effective step in the right direction,’ 
Polland continued. “And it’s a campaign that, 
with the help of the Qualified Contractor Kit, 


we'll be carrying on for a long time.” 


=» Polland readily admitted that this program 
probably won’t put any dollars in the till right 
away, at least not directly. But he feels that his 
company and its customers will see a lot of to- 
morrows—and that’s where the institutional-type 
ads will pay off. “This kind of advertising is good 
for the plumbing and heating industry’s quality 
story. And what’s good for that,” Polland pointed 
out, “is good for us.” 

And Polland’s contractor-customers agree. 

“Jerry’s Qualified Contractor ads don’t men- 
tion me by name,” says Ray Logocki of nearby 
Hales Corners, “but they build up the business 
I’m in and the kind of businessman I am. And 
that strengthens my position.” 

Another view was expressed by Harold E. Senft, 
a master plumber from Waterford: 

“T work in an area where Jackleggs aren’t re- 
stricted, as they are in Milwaukee itself. The 
educational job needed is too much for me to 
handle alone, but with Jerry’s ammunition, I’m 
winning the fight. It’s another service I’ve found 
has real value for all of us in this business.” 


ain the Qualified Contractor ads Polland com- 
poses, the only mention of his firm is “Printed 


as a public service to your qualified master 


plumber by Economy Supply Co.” 
“There’s no more basic message our industry 





The Qualified Contractor Kit 
Can Help You Steer the Public 
Away from Jackleggs 


DE’s Quatirrep Contractor Kir is 
designed to help you tell your custom- 
ers about the hazards of letting unquali- 
fied persons do their plumbing and heat- 
ing installations—and it sells you as a 
contractor who is qualified. 

Here’s what's in the Kit: 
¢ Three newspaper ads explaining the im- 

portance of proper installations. 

e Four newspaper releases warning against 

Jacklegg installations 
e An outline for a speech that explains the 

importance of a qualified contractor 
eA sales ‘etter explaining the hazards of 

improper installations 
eA fact sheet detailing reasons for the 

Qualified Contractor Program 
e Two window posters identifying qualified 

contractors to the public 
e A certificate of qualifications for office or 

showroom display 


e The “Classic Cases” reprint, describing 
installations by unqualified persons 


The Kit is available free to DE sub- 
scribers submitting evidence of their 
qualifications. Write Domestic Ena1- 
NEERING, 1801 Prairie Ave., Chicago 16. 
Complete details on request. END 











can tell the public than the Qualified Contractor 
story,” Polland said. “And if there’s a small 
increase in thinking on the part of a largely 
uninformed public that the qualified plumbing 
and heating contractor is the competent engineer 
that we know him to be, then we'll feel our cam- 
paign has been a success,” he concluded END 








(Continued from page 96) 
(Saturdays, Sundays and feder- 
al holidays excepted) that he in- 
tends to do so. 

Report No. 434 of the House cf 
Representatives has this to say 
in interpreting the bill on this 
point: 


“Also within five business days 
after the opening of the prime 
bid, a general contractor may 
change a listed mechanical spe- 
cialty subcontractor without 
cause or without obtaining any 
permission, simply by notifying 
the government in writing of the 
name of the substitute contractor 
or that he will perform such 
work (sec.2(f)” (page 3 of the 
House Report). 


# A further provision of the bill 
strengthens the general contrac- 
tor’s option to change his me- 
chanical specialty subcontractor 
beyond the initial five days after 
his own over-all bid has been 
submitted and he has already 
named his subcontractors, pro- 
vided that he notifies the govern- 
ment agency that he intends to 
do so and provided that there is 
a satisfactory adjustment in the 
the if the 
substitution in a lower 
cost to the general contractor. 
The exact language of the bill 


cost to government 


results 





What's Your Stand on the Bid-Shopping Bill? 


on this point is as follows: 


“(h) If for any reasons not 
specified in subsection (g) and 
after the expiration of the pe- 
riod referred to in subsection (f) 
and after the award of the 
contract to him, a general con- 
tractor under a lump-sum con- 
struction contract prefers to 
have any major category of 
mechanical specialty work on 
the project covered by such con- 
struction contract, as to which 
he has named a contractor under 
subsection (b) hereof, performed 
by a contractor other than the 
one named in accordance with 
said subsection (b) the general 
contractor may engage such sub- 
stitute contractor if prior to such 
change (1) the general contrac- 
tor submits to the contracting 
executive agency in writing the 
name of the substitute contractor 
and such information as the con- 
tracting executive agency may 
request as to any change in cost 
to the general contractor in- 
volved in the proposed change 
in contractors; and (2) the total 
contract price to the satisfaction 
of the contracting executive 
agency is adjusted by the net 
difference in cost in the event 
such substitution results in a 
lower cost to the general con- 
tractor.” 


s With respect to the last-quoted 
portion of the bill, proponents of 


it point out that, while the gen- 
eral contractor might substitute 
subcontractors at will, the finan- 
cial incentive to do so would not 
be present, because the addition- 
al profit that might accrue by 
virtue of a lower subcontract 
would go not to him but to the 
federal government agency for 
whom he is serving as the gener- 
al contractor. 

The rejoinder of the bill’s op- 
ponents to this is that it’s true 
only after a five-day (plus Satur- 
days, Sundays and federal holi- 
days) period during which the 
prime contractor may do all the 
bid shopping he wants. 


=» Proponents of the bill say the 
controversial five-day period is 
intended not for bid shopping, 
but to give the general contractor 
time to investigate the qualifica- 
tions and availability of the sub- 
contractors. Its opponents say 
that this time can just as well be 
spent in bid shopping and ped- 
dling and that, since the general 
contractor does not have to ac- 
count for his transactions in this 
period, it probably will be. 


s What do you think? Does the 
bill prevent bid shopping or does 
it actually legalize and condone 
it? It’s up to the individual 


plumbing and heating contractor 
to decide, and to make his wishes 
known to his congressmen. END 





ting his general bid. 


“under which the 





The bill contains a declaration of the Con- 
gress of the United States that bidding proce- 
dures on federal works must include procedures 
subcontracts for the me- 
chanical work involved should be finalized as 
far as practicable prior to the submission of the 


prime bids... and.. 

nate the unfair trade practices of bid shopping 

by general contractors and bid peddling.” 
The bill expressly declares bid shopping to 





Four contractor groups support the bill... attack Hokom’s stand 


(Continued from page 95, column 2) 
public and Congressional scrutiny. The neces- 
sity to name impels the general contractor to 
secure his low competitive bid before submit- 


. so established as to elimi- 


be an “unfair trade practice” which will be of 





material assistance in curbing this practice on 
private construction. 

Coming from a source that has taken little 
part in this long, hard fight, these objections 
jeopardize our industry’s vast effort over five 
(Please turn to page 217) 
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T. B. FOCKE, presi- 
dent of National-U.S 
Radiator Corp., told 
a capacity audience 
that plumbing-heat- 
ing wholesalers are 
the logical distribu- 
tors of air condition- 
ing and should move 
more strongly into 
this market. 


Tells P-H Wholesalers to 
Improve Their Services 
in Air Conditioning... 














Those who fail to institute aggressive programs now, says industry 


producer, are faced with the prospect of losing out in this important field 


PLUMBING AND HEATING wholesalers have an ex- 
ceptional opportunity right now to move more 
strongly into air conditioning, a prominent speak- 
er declared recently at the annual meeting of the 
American Institute of Supply Assns. in New York 
City. 

And those who fail to do so, he warned, are in 
danger of losing out permanently in this important 
field. 

The speaker, T. B. Focke, president of National- 
U.S. Radiator Corp., directed his remarks at those 
wholesalers who “are not properly stocking and 
promoting the sale of year-round air conditioning 
for homes and industrial buildings” and who “are 
failing to take the lead in encouraging their own 
people and their contractor customers to attend 
application, installation and servicing schools 
sponsored by individual producers and by the 


Institute of Boiler and Radiator Manufacturers.” 

The Johnstown, Pa., manufacturer excepted 
many of the wholesalers in his audience because 
“they represent the better quality wholesaler who 
is alert to the increasingly important role that air 
conditioning plays in the community 

“More plumbing and heating wholesalers must 
Focke said, “or 


heating and cooling manufacturers will be forced 


become active in these areas,” 


to evaluate other channels of distribution.” 
Focke made his points as part of his answer to 
the two basic questions raised at the convention 
(1) How can the plumbing and heating whole- 
saler best function in his role as distributor of 
the manufacturer’s products and the source of 
supply for the contractor? 
(2) What can the wholesaler do to lower hi 


(Please turn to next page) 






continued... 


He presided 


Prof. R. Rodgers 
New York University 


M. W. Dennison 
President, Al 


(Continued from preceding page) 
costs and increase his profits, while offering the 
best service to both the manufacturer and the con- 
tractor? 

Other speakers who shared the spotlight with 
Focke included A. Lightfoot Walker, president 
of Rheem Manufacturing Co., New York City, and 
Edwin Moran, vice president of the National Assn. 
of Credit Men, New York City. They agreed that 
improving management techniques is a pivotal fac- 
tor in the quality of service rendered by the 
wholesaler. It’s equally important, the speakers 
noted, to producing a favorable cost-profit ratio. 

What are the specific areas in which improved 
management practices would result in better serv- 
ice to both the manufacturer and the contractor 
and in higher wholesaler income? 

“Maintaining an adequate inventory is crucial 
to the quality of the wholesaler’s service,” said 


Focke 


“A complete inventory makes it possible 


OFFICERS af the Amerioan lhatituie af Supply Asane. whe 
directed the convention proceedings are, Fram left George 
T, Underwood, Washington, BD. 
E. L. Pugh, Atlanta, Ga 


executive secretary, 


treasurer; Lee Watson, Brawn 





They were among the speakers: 


A. Lightfoot Walker Roger Pope, Chairman 
President, Rheem Mfg. Al Education Comm. 


for the wholesaler to render prompt service to his 
customers and also meet his responsibility as the 
distributor of the manufacturer’s products. 

“It’s to the wholesaler’s advantage to develop 
a reputation for having a product on hand for im- 
mediate delivery when it’s wanted,” Focke said. 

The speaker went on to express his firm con- 
viction that the continued success of the present 
method of distribution depends upon the whole- 
saler’s taking on new products—and offering ac- 
companying services—as the products come into 
the forefront. 

Right now, for example, Focke said, “Whole- 
salers have an excellent opportunity to go into 
year-round air conditioning. In the coming dec- 
ades air conditioning will become an extremely 
important factor in the. residential, commercial 
and industrial markets 

“Who is the logical distributor of air condi- 


(Please turn to page 213) 


weed, Tex, seeend view president; M. W. Dennisen 
Boston, president; and Reger Slakey, Seeraments, Calif 
first viee president, At extreme right is W. A, Breeht 


Philadelphia, honorary president of the association 
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There's Big News in Plumbing Fixtures 


way to get homeowners to give real thought to th 


Elier Launches Its Biggest 
Bathroom Promotion... 


bathroom modernization problems. At the same tims 
it gets the plumbing contractor into the program by 
making his place of business the headquarters wher 
contestants may go for their entry blanks and for 
A $50,000 coNSUMER CONTEST, in which entrants complete information about the color, style and ir 
will win as major prizes bathrooms of their own stallation of 
design worth up to $4,000 as well as trips to Hawaii, 
Acapulco (Mex.) and California, has been announced a The Eljer contest, which offers entrants 100 
by the Eljer €o., Division of The Murray Corp. of worth more than $50,000. will be announced 
America, Pittsburgh. public on Feb. 16, 1958, with the appearance of fi 
Contestants must submit designs for the “Dream page, four-color advertisements in Sunday suppk 
of an Eljer Bathroom.” The best designs will win ment magazines that will reach 20 million families 
actual bathroom installations and trips. “Sunday supplements were selected to 


modern bathroom fixtures.” 


carry the 

According to J. J. Lane, Murray vice president and major part of our 1958 consumer advertising pro 
general manager of Eljer, “the contest is the first of gram,” said A. E. Thiesfeldt, advertising manage1 
its kind ever developed for the plumbing fixture “because they offer us the opportunity to 
industry. In addition to arousing interest in bath- in our advertisements the names of 
room modernization and in new bathrooms in the contractors who are participating ir 
minds of homeowners, the contest is designed to get As fast as an Eljer. wholesaler salesn 
men and women to go to their plumbing contractors plumbing contractor, that contractor's 
to get entry blanks for the contest—giving contractors forwarded to my office in Pittsburgh 
an opportunity to locate homeowners who are defi- in the particular Sunday newspaper ad 
nitely interested in having their bathrooms modern- the plumbing contractor’s trading ars 
ized or new bathrooms added we can tell the homeowner who 

entering the contest exactly ho to 

e ‘Surveys that we have made among homeowners blanks and informatior 
and plumbing contractors all over the country Contractors who reg 
showed us two important things,’ Lane said. “First will win valuable prize 
thousands of homeowners are anxious to modernize who sign up plumbing 
their bathrooms, but they don’t know where to go 
for help or what is available to them. Second, thes« e Domestic ENGINEERIN( 
surveys proved to us that the great majority of flier officials on the details 
plumbing contractors are extremely interested in long-range effects it is « 
getting into bathroom modernization work A report of the inter 

"The contest idea for the promotion suggested 


itself Lane said, “hecause it seems to be the best 


Briggs Enters Commercial: is #8 oonntenp 


yond tala by 
: ‘ ’ tye of Tatas 
Industrial Fixture Field to Ne pote 
Hineete, aneb Pray 
A poMPLETR NEW Bbhibe of eanerelal tieliatvlal Heinkive fawntainy 
avd aehoeal plumbitie ware fatiives hae heen added The eonpeny alan ant 
ty the Fivldwe Beautvyware line, 1h wae abnniiteed Laat ji hew line af ben TLAALAY 
month by A.D. Blaekwood, president of the Reiau A oomplete ceeerintion 
Manufacturing Co. Warren, Mieh featured tn DF New P 
The new vitreous china fixtures were designed for Bee aleo pages 50 and 51 
Briggs by Harley Barl, The, tationally known in 
dustrial designers American-Standard Introduces New 
The new products feature a “seulptured look” that Residential Wall-Hung Closet... page 469 
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OLD AGE is beginning to affect many of 
the water systems installed in the ‘40's, as 
this chart shows. 
Hout at the pump association meeting to 
dramatize the market for replacements. 
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Replacement Business Is Goal of 
Pump Industry's New 5-Year Plan 


Elaborate new program of market research and development 


is unveiled at pump association's annual meeting Oct. 19... 


THE WATER SYSTEMS industry 
has launched a five-year plan to 
capitalize on the mushrooming 
replacement market. 

The five-year program was 
presented at the 25th annual 
meeting of the National Assn. of 
Domestic and Farm Pump Manu- 
facturers last month in Chicago 
by Fred Hout, chairman of the 
general planning and markets 
committee, and Jack Hosford, 
executive vice president. 

They said that some 1,885,000 
obsolete water systems should be 
replaced by 1962. Their figures 
were based on a 10 percent re- 










placement of water systems 12 
years old or more. 

These sales would be in addi- 
tion to those in new construction, 
Hout said. About 12 million 
homes will be built in the next 
dozen years, he estimated, and 16 
percent will be beyond munici- 
pal water mains. 

For 1958, Hout foresees 667,000 
new installations and 272,500 re- 
placement sales—or nearly one 
million potential sales. The sales 
of new systems may have 
reached a plateau, he indicated, 
but replacement sales will climb 
more each year as an increasing 


number of units reach “old age.” 

The association predicts 308,- 
000 replacement sales in 1959, 
378,000 in 1960, 436,000 in 1961 
and 491,000 in 1962. 

Both Hout and Hosford 
stressed that dealers must make 
the public understand that “ob- 
solete” does not necessarily 
mean broken down. An obsolete 
system may still work but be in- 
efficient or, more likely, too small 
for the increased water demands 
of today’s living. 

The five-year plan proposed by 
the association aims chiefly at 
helping dealers explain to the 
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public how this greater use of 


water has made many 
The plan 
clude, but not necessarily be re- 
stricted to, the following: 
1. Through modern studies of 


consumer motivation, the associ- 


systems 


antiquated will in- 


ation proposes to learn 


what 


more 
about induces people to 
buy pumps. Once dealers have 
a clearer insight into what the 
they 
their advertising, system design 


public wants, can direct 
and salesmanship with greater 
effectiveness. 


2. The 
will be presented to the public 


“water supply story” 


with greater editorial coverage. 
Industry spokesmen plan to meet 
with leading editors of trade and 
consumer publications for peri- 
odic discussions on latest devel- 
opments in the industry. 


#3. Educational and promotion- 
al programs already under way 
will continue stressing recom- 
mended standards and testing 
procedures—and possibly devel- 
op an industry seal of approval. 

4. Emphasis will be laid on the 
fire prevention aspects of an ade- 
quate water system, and the as- 
sociation will attempt to secure 
fire insurance premium reduc- 
tions based on water supply. 

5. Public relations programs 
and merchandising drives, which 
have met with marked success 








THE NEW PRESIDENT of the association, 
left), is welcomed to his post by D 
left), Walter Deming, past president (second from right 
Company affiliations are in the article 


newly elected vice president 


in the past, will be expanded. 

The real key to increased sales 
in all markets, Hosford empha- 
sized, is making it easier for the 
prospect to buy. 

“That means wrapping up the 
sale of a private water system 
and presenting it as a complete 
package,” he observed. 


«Plans for the 1958 National 
Water Systems Month in May 
were presented by Willard Mc- 
Nitt, general manager of sales 
for Clayton Mark & Co., Evans- 
Ill., and vice-chairman of 
the general planning and markets 
committee. The theme for the 


ton, 


Jack Thomsen (second from 
L. McDonald, past vice president 


and Fred Hout 


special observance will be “Wa 
ter Gives Life.” 
In other convention busines 


Walter Deming, 
tion president and head of The 
Salem, O., 
the growth of the association in 


retiring associa 


Deming Co., traced 
the past 25 years and predicted 
an even greater future. The his- 
tory of one company’s develop 
ment was reported by Louis Wo- 
zar of The Tait 
Co., Dayton, O 


Manufacturing 


eNew association officers are 
Jack Thomsen, president (Demp 
Mill Manufacturing Co 
Beatrice, Neb.); Fred Hout, vice 
president (Barnes Manufactur 
ing Co., Mansfield, O.) and J. P 


Curtin, re-elected treasure! 


ster 


(George D. Roper Corp., Rock 
ford, Ill.) 
New directors are: F. E. Myer 


II (The F. E. Myers & Bro. Co 
Ashland, O.), Carl Nickel (Peer 
Pump Div., 
and Sam Bunis (Goulds Pumps 


Inc., Seneca Falls, N. Y.) 


less Indianapolis) 


END 


WATER GIVES LIFE is the slogan of the pump in- 
dustry’s merchandising program fc; 1958. Here, 
it adorns a new consumer-directed poster un- 
veiled for the first time at the association meet- 
ing by Jack Hosford, executive vice president. 
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Spend just five minutes reading this now, and see 
how you can win prizes, prestige and profits... 







especially so if it becomes a win- 
ner—are pretty convincing argu- 
ments in favor of entering. 

So you begin to enumerate the 
possible benefits you stand to 
gain from the contest. 


aFirst, of course, is the lure of 
a big prize. You could use that 


LIKE MOST OTHER plumbing and 
heating contractors, you’re kept 
pretty busy just running your 
business. Your men have to be 
routed to the job, the bookkeep- 
er’s sick, Mrs. Jones is calling 
again about her cold feet and 
there are two salesmen who have 
been trying to see you all week. 


















#On top of this you have an 
employees’ meeting tonight, your 
wife wants to go to the movies 
and you have to figure that job 
for the new canning factory. 


With infinite variations, and 
multiplied many times, this is the 
typical day in the life of a typical 
plumbing and heating contractor. 

And now your business maga- 
zine comes along and wants you 
to take the time to enter its Big 
Push Remodeling Sales Contest. 
Ye gods, is there no peace at all? 


» But, you wonder, can you af- 
ford to pass this contest by? The 
attractions to enter are pretty 
strong. And the opportunities for 
capitalizing on your entry—and 


new $3,800 truck. That $3,500 de 
luxe kitchen would look swell in 
your showroom, in Mrs. Brown’s 
house, or in your own home for 
that matter. And if your entry 
doesn’t capture one of these two 
top prizes, how about the more 
than 200 other valuable free 
awards—ranging from complete 
de luxe bathrooms and boilers 
to baseboards, ballcocks and hon- 
orable mention certificates. All 
this merely for submitting ex- 
amples of your merchandising 
activity in the remodeling field. 


How You Can Enter the Big Push Remodeling Sales Contest 








112) to the Contest Editor, 1801 Prairie 

Ave., Chicago 16. This will obligate you 
in no way but will allow us to set up a file to con- 
tain future mailings from you. All you have to do 
then is to send us evidence of your approach to 
the remodeling market—examples of advertising, 
etc. We'll assemble this material to build up your 
Big Push Contest file for you. 


| Fill in and return the entry blank (page 




















6 Write us a letter telling everything you 
2 can about your remodeling operation. No 
matter how insignificant a point may seem 

to you, any idea that has helped you sell a re- 





modeling job belongs here. Writing style doesn’t 
count; the important thing is to give the judges 
both the over-all picture of how you’re merchan- 
dising remodeling and the small details that make 
the big plans work out to be successful. 


Get your employees behind you in this 

cB effort. Your journeymen, salesmen and 
office help can make that extra effort to 

bring in more business, to help set up before-and- 
after shots and to achieve that completely satis- 
fied customer who might take time to write 
telling how your fine job of remodeling is making 
life more pleasant. Your employees will enjoy 
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What are some of the other 
benefits? If your entry becomes 
a winner—of any one of the 100 
valuable product prizes or one of 
the honorable mentions—you im- 
mediately gain new recognition 
as an outstanding businessman in 
your community—one with the 
noteworthy achievement of be- 
ing selected for “this special 
award” in competition with the 
nation’s best. 





= Picture, for a moment, how the 
news of your award-winning per- 
formance would look to your cus- 
tomers in the news columns of 
your local paper. (Remember, 
this is the kind of news story 
that editors like to publish, be- 
cause it puts the spotlight on 
5 local achievement.) And, of 
course, there are numerous other 
ways you can capitalize on a win- 





Push Contest winner. 


eling headquarters. 


cf 
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helping you toward your goal of becoming a Big 


Step up your activity in remodeling—if 
you're not in remodeling yet, decide right 
now to begin. Tell the world—or at least 
your community—that your showroom is remod- 
Use window displays and 
posters, set up special displays inside, take on a 
more ambitious advertising schedule. And what- 
ever projects you do undertake, be sure to take 
pictures where you can for your entry. 


Take advantage of the help you'll find 
in your August, 1956, DE, The Book of 
Remodeling. It tells in step-by-step fash- 
ion just what to do to increase your success in re- 
modeling. Both for the contractor who is long 


ning entry in local-level publi- 
city and promotion. 


a There are other benefits 
Preparing an entry would na- 
turally cause you to reappraise 
the things you are doing now to 
build remodeling business and to 
perhaps introduce some new 
techniques that will pay off in 
the profit ledger. 

There are still other collateral 
benefits to be gained by entering 
the contest and by increasing 
your activity in remodeling. 


too. 


Two of the largest consumer- 
directed promotions ever aimed 
at stimulating remodeling interest 
among homeowners are getting 
under way. On the national level 
is the Home Improvement Coun- 
cil’s new $2 million promotion. 
A major element in the program 
(DE, October, page 98) is a $250,- 


000 contest designed to steer a 


record number of homeowners 
next year to the plumbing and 
heating contractor for remodel- 
ing products and services 

And the plans for our own in- 
dustry’s massive program of re- 
modeling market 


(DE, October, 


ahead last month (see page 91 


development 
page 86) moved 
this issue) 


# Yes, Mr. Plumbing and Heat- 
ing Contractor, you are among 
But 


not too busy, we are sure, to cut 


the busiest of businessmen 


yourself a slice of the outstand- 
ing benefits that will accrue to 
those who enter the Big Push Re- 
modeling Sales Contest. You can 
take the first step toward reaping 
these benefits today. It’s really 
very easy, as you can see from 


the following outline. END 


established in remodeling and for the one who 


is just on the brink of large expansion in this 


direction, 


Fy 


DE’s 


wealth of money-making ideas. 


Book of Remodeling offers a 


Send us a sample of everything you use 
to sell remodeling work, including news- 
paper ads, radio and TV commercials, di- 
rect-mail pieces, sales letters and letters from 
customers. And take as many pictures as possible 
to give the judges visual evidence of what you’re 
doing to increase your remodeling business. This 


material will be the largest part of your contest 


file, so be sure to make a good showing 


END 


For official rules, turn the page > 







































WHO CAN ENTER: 
All qualified plumbing and heating contractors who are 
in business as of January 31, 1958, are eligible. 


PRIZES: 

Prizes in the contest will be awarded in recognition of 
the ingenuity, resourcefulness and continuity of merchan- 
dising methods used to sell remodeling work by qualified 
contractors 


WHAT TO ENTER: 

The decisions of the judges will be based upon evidence 
of remodeling sales and prometion activity. Such evidence 
may consist of, but not be limited to, the following: 


(A) A letter from you—the qualified contractor—telling 
how you are increasing sales of plumbing, heating and 
cooling products (and related appliances) through em- 
phasis on remodeling merchandising. (B) Photographs 
indicating your efficiency in remodeling work, including 
such subjects as your showroom, shops, trucks and 
special displays. (C) Descriptions of typical before-and- 
after remodeling jobs. (D) Testimonial letters from 
satisfied customers. (E) Evidence of successful remodel- 
ing promotions (direct mail, newspaper, radio, TV, post- 
cards, outdoor advertising, novelty advertising). 


HOW TO ENTER: 

The first step in entering the contest is to fill in the official 
contest entry blank and send it to the Contest Editor, 
Domestic ENGINEERING, 1801 Prairie Ave., Chicago 16. A 
file will be established in your name; you can begin ac- 
cumulating and sending material immediately. There’s no 
need to send a complete entry at one time. Material will 
be added to your file as it becomes available and is sent 
to Domestic ENGINEERING. 


SIZE OF BUSINESS: 

The size or location of a business will not be considered 
in awarding prizes. Small operations have just as good 
a chance to win as big companies do inasmuch as awards 
are to be given on the basis of the ingenuity, resource- 
fulness and continuity of remodeling merchandising prac- 
tices shown by the material submitted. 


COUNT ME IN 


Official Rules for the Big Push Contest 


SKILL IN WRITING: 
Writing skill will not be considered in awarding prizes. 
It is the completeness of the remodeling merchandising 
picture as evidenced by the material the contractor sub- 
mits for his entry that counts. 


BOARD OF JUDGES: 

The board of judges will be selected for knowledge of 
good merchandising methods and understanding of the 
problems of selling remodeling products of the plumbing, 
heating and cooling industry. 


IN CASE OF TIES: 
In case of ties, duplicate prizes will be awarded. The 
decision of the judges will be final. 


DEADLINE FOR ENTRY: 


All material submitted by the contractor for entry in the 
contest must be postmarked not later than January 31, 
1958. Entrants are urged to send in material now. 


JUDGING: 
Contest entries will be judged on March 1, 1958, or as 
close thereto as is practicable. 


PRESENTATION OF AWARDS: 


The names of contest winners will be published in 
Domestic ENGINEERING as soon after the judging as it is 
practicable. Presentation of awards will be made at 
appropriate times and iocations thereafter. The motor 
truck first award, contributed by Domestic ENGINEERING, 
will be provided f.o.b. Chicago. The prizes contributed 
by manufacturers will be provided by them f.o.b. their 
factory or other designated point. Merchandise certificate 
awards contributed by wholesalers will be redeemable 
at convenient wholesalers for merchandise of the winners’ 
own choosing. 


GENERAL: 


All entries become the property of Domestic ENGINEERING. 
In order to promote better business for our industry, DE 
retains the right to publish all or any part of the contest 
entries in the magazine or in its advertising. END 





—_—-— 


I want to enter the Big Push Remodeling Sales Contest. I understand 
this places me under no-obligation. Please send me news and information 
bulletins about the contest as they become available. cas, me TUS COUPON os 
your first step in entering 











a ss Title____ en the Big Push Contest. Clip it 
out and return it to the Con- 
test Editor. DE will then set 

Company scented escheat ——- up your file containing evi- 


dence of the merchandising 
methods you’re using to sell 
remodeling. It will become 
part of your final entry in 
the Big Push Contest. 


Address ae aCe” See _ ‘ a et aah 
City Zone State 


[| Check here if you want free remodeling sales aids. 


Cut out and mail to the Contest Editor, 1801 Prairie Ave., Chicago 16. 
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continued... 


YOUR NAME 


THE FIRST PRIZE in the Big Push Contest, 
to be given to the winner by Domestic En- 


gineering, is a 1958 Studebaker truck carry- 
ing a McCabe-Powers Service-Master body. 


7th Book of Prizes 


In the Big Push Remodeling Contest 


WITH THIS 7TH BOOK OF PRIZES, the list- 
ing so far includes more than 100 varied 
and valuable awards that contractors who 
are doing an outstanding job in remodel- 
ing work will win. 

Topping the list is the 1958 Studebaker 
cab and chassis carrying a McCabe-Pow- 
ers Service-Master body. It’s valued at 
approximately $3,800. (See description 
below.) Second on this impressive list is 
the Domestic ENGINEERING Kitchen, val- 
ued at approximately $3,500, being con- 
tributed by the General Electric Co. The 
planning of it was done jointly by GE and 
DE designers. 


s And following these two top prizes is a 
list of other awards being given by a 
roster of co-sponsoring manufacturers 
that reads like a “Who’s Who” in the p-h 
industry. 

Take a look at the prizes pictured and 
described on the following pages. Then 
browse through the listing of prizes that 
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have already been announced in previous 
issues beginning on page 121. And then, 
decide right away—if you haven’t already 
done so—that you’re going to be a Big 
Push Contest winner yourself. 


DE Will Present the First Prize 


A 1958 Studebaker cab and chassis on 
which is mounted a McCabe-Powers 
Service-Master body is the top prize in 
the Big Push Contest. 

Valued at approximately $3,800, it will 
be given by DE to the winner cho<en by 
the contest judges as the contractor using 
the most imagination, resourcefulness and 
ingenuity in merchandising his remodel- 
ing business. 

The 1-ton truck, made in the Stude- 
baker plant in South Bend, Ind., is ap- 
proximately 17% feet long and is finished 
in two tones—copper and white. It will 
have Studebaker’s de luxe cab, which 


continued .. . 














Contest Prizes ..... (continued) 


features a sound and thermo-insulated 
ceiling and the new “breathing” seat cov- 
erings. Outside visors on the doors for 
sun and rain protection are also included, 
as are parking lights and chrome rear- 
view mirrors on both sides. Included in 
the cab too is Studebaker’s all-weather 
Climatizer. 

The Studebaker truck has the addition- 
al features of directional sig- 
nals, dual horns, tinted glass 
and electric windshield wipers. 

The engine of DE’s Big Push 
top award is Studebaker’s 
Powerstar 259 V-8 with auto- 
matic five-speed transmission. 
It delivers 170 maximum gross 
horsepower at 4200 rpm, the 
company says. 

Auxiliary springs are pro- 
vided on the chassis for greater 
load capacity. The brakes have 
Studebaker’s Hydrovac booster 
for greater safety, and the 
brake shoes are self-centering 
to provide even wear and long- 
er life. The tires provided on 
the truck are tubeless. 


Features of the Service-Master Body 


The Service-Master body mounted on 
the Studebaker cab and chassis is built by 
the McCabe-Powers Auto Body Co., St. 
Louis. It has three compartments on each 
side of a cargo area covered with an all- 
steel canopy top. The body shell, measur- 


ing 9 feet in length, is fabricated from 16- 
gauge steel. 

The compartments are 14% inches deep. 
The all-steel canopy bolts to the top of 
the compartments to provide a weather- 
protected cargo area of 53 inches from 
floor to roof. The interior is 102 inches 
long and 48% inches wide at the floor line. 
There are full-length shelves on each side. 


This typical McCabe-Powers Service-Master body shows some 
of the fentures described in the accompanying article. With 
the 1958 Studebaker cab and chassis it’s mounted on, it will 
be the first prize, given by DE, in the Big Push Contest. 


The floor of the cargo area is made of 
tread-plate steel and is puddle-proof. 

The double rear doors of the canopy top 
have strap hinges and a two-point rod 
lock operated by an automotive-type han- 
dle that can be locked. There is a window 
in each door and one in the front panel. 


Two Dozen Ballcocks to Be Awarded by Hydo 


The Hydo Valve Corp., Austin, Tex., will contribute 24 of 
its Model C-2 ballcock valves to a contest winner. 

The Hydo features a guaranteed non-corrosive nylon valve 
and a lifetime-guaranteed pilot ball. The sealed valve unit 
can be replaced in less than one minute, Hydo says. 

The model being given as a prize operates on a full flow 
of water power and then cuts off instantly. The valve allows 
for fast refill without annoying noise. It is designed for anti- 
siphonage, Hydo adds. 

The suggested retail price for the package of 24 valves 
Hydo Valve is contributing is approximately $143. 
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Lonergan Coolerator's Prize W'’ Be a Profile Room Air Conditioner 


A new Profile air conditioner will be 
the Big Push prize contribution from the 
Lonergan Coolerator Division of the 
McGraw-Edison Co., Albion, Mich. 

The company says the unit features a 
quiet, powerftl centrifugal blower that 
insures uniform cooling penetration. An 
automatic thermostat allows temperature 
dialing, and four-way directional grilles 
can be set to circulate cool air to all parts 
of the room. The Profile is equipped with 
a device that brings fresh air into the 
room and exhausts smoke, stale air and 
cooking odors with or without cooling. 
The company adds that with a second fil- 
ter the Profile provides double purifica- 
tion of outside air. 

The model Lonergan is contributing is 
16% inches deep. The company says it 
can be installed with no projection either 
into the room or beyond the sill line in 
either the upper or lower sash of double- 


‘ 


“ 


hung windows or inside casement win- 
dows—or through the wall. 

The unit’s pull-out chassis, the company 
points out, makes servicing possible with- 
out disturbing the permanent mounting 

The retail price suggested by Lonergan 
Coolerator is $399.95. 


A Beauty Queen Vanette Will Be Toledo Desk & Fixture’s Award 


The Toledo Desk & Fixture Co., Mau- 
mee, O., is giving its Beauty Queen 
Vanette as a Big Push Contest prize. 

Measuring 48 inches in width, the Van- 
ette features a porcelain enamel lavatory 
in a cabinet that offers four drawers and 
two door-fronted cabinet areas. The lava- 





tory itself is surrounded with a one-piece 
Formica top that has an integral back 
splash shelf. The company adds that the 
factory-installed lavatory bowls of the 
Vanette are permanently sealed to pre- 
vent any possibility of leakage. 

One of the drawers is a slanting, tilt- 
proof medicine drawer with a 
hidden locking device for the 
protection of children. All 
drawers are seamless and are 
of one-piece design. Drawer 
corners are rounded. On the 
back of one of the doors is a 
lift-out wastebasket. 

Plumbing connections are 
reached by removing the knee 
space panel. 

The unit being given as a 
prize will be light blue. 

Toledo Desk & Fixture’s 
suggested retail price is $225 


continued .. . 

















Contest Prizes... 






Bouse Coal 


. . (continued) 


Brass-Craft Is Giving a Case of Its Assorted 
Speedway Supply Kits and a Display Board 


The Brass-Craft Manufacturing Co., Detroit, is contrib- 
uting a twofold prize to the Big Push Contest. The 
contractor who wins it will be awarded a case of 50 
assorted Speedway supply kits, and a wholesaler of the 
winner’s choice will be awarded a display board of the 
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Sump Pump with Quick-Change 
Switch Will Be Piqua’s Prize 


As its prize contribution, the Piqua Ma- 
chine & Manufacturing Co., Piqua, O., is 
giving a submersible sump pump. 

Called the Enpo, the Model AU, type C 
sump pump Piqua is giving features the 
company’s quick-change switch. This de- 
vice is assembled all in one unit. Piqua 
says it is no longer necessary to return the 
complete pump for repair because the 
pump can be put back into action merely 
by removing the old switch and plugging 
in the new one. Piqua adds that major 
repairs or a complete overhaul can then 
be made without disruption of service by 
the service re- 
pair station lo- 
cated nearest 
the contractor. 

The retail 
price suggested 
by the manu- 
facturer is 


$76.50. 








Speedway products for his showroom. 
The case of Speedway supplies includes 20 kits for 


and 10 with elbow fittings), 20 for water closet connec- 
tions (also 10 each with angle stops and elbow fittings) 
and 10 kits for sink installation. 

The kits include copper compression inlet valves and 
fittings for direct hookup to copper tubing. All items in 
the case are triple-plated chrome. 

The display board is blue and yellow and will show the 
individual pieces highly polished and mounted over their 
respective part numbers. 

Brass-Craft’s suggested retail price is $100.10. 





The Powers Regulator Award Is 
a Thermostatic Shower Control 


The Powers Regulator Co., Skokie, IIl., 
is giving its new thermostatic control for 
showers, the Hydroguard. 

Powers says the Hydroguard delivers 
water at any desired temperature and 
maintains that temperature automatically 
by compensating for any drop or increase 
in water temperature or pressure. Powers 
adds that the Hydroguard performs with 
only one moving part. 

The company suggests a retail price of 
$60 for its Big Push contribution. 
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|. Wenig & Sons’ Contribution Will Be 
Two Prefabricated Shower Cabinets 


Two Unistal shower cabinets will be the prize giv- 
en by I. Wenig & Sons, Inc., New York City. 

The Unistals are prefabricated cabinets made of 
20-gauge bonderized steel. They are shipped com- 
plete with high-quality brass fittings and shower 
curtains, Wenig says. The stalls are built to be 
permanently safe from leakage, the company adds. 

Wenig’s Hi-Impact receptors are featured with 
the cabinets. They are finished in a marbleized gray 
color that permeates the entire unit. The receptors 
are dimensionally stable, water resistant, slip-proof, 
stain-proof, bacteria-proof and odorless, the company 
says, as well as being pleasantly warm to ‘the touch. 
Wenig says the receptors are virtually indestruct- 

















tor are shipped in weighs 120 pounds. 


shower cabinets. 
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Kollman Manufacturing to Give 
A Winner Two Hand Spinners 


The Kollman Manufacturing Co. of Erie, 
Pa., is contributing two hand spinners as 
a prize in the Big Push Contest. 

The K-25 spinner is designed for emer- 
gency relief of plugged or sluggish drains 
or supply lines ranging from 34 to 3 inch- 
es. Kollman adds 
that it is best 
suited for the 
cleaning of mod- 
ern sinks and 
bathtub drains be- 
cause it can be 
used through the 
basin without 
opening the trap. 

The K-25 hand 
spinner utilizes a 
drill chuck that 
holds up to 25 feet 
of %-inch cable. 

The retail price 
is $45.10. 
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able and gives them an unconditional guarantee. 
The single package that the cabinet and the recep- 


Wenig suggests a retail price of $185 for the two 





A Domestic Water Blender Will 
Be Sarco's Prize Contribution 


The Sarco Co. of New York City is con- 
tributing a l-inch water blender. This 
domestic blender delivers water to fix- 
tures at between 120 and 160F. 

Sarco’s blender, type DB, is designed 
for use where the pressures in hot and 
cold water sup- 
plies are balanced. 
The blender pre- 
vents the delivery 
of boiler-tempera- 
ture water by add- 
ing cold water to 
that fromthe 
heater coil. 

The blenders 
have cast brass 
bodies, bronze 
valve discs and 
copper thermo- 
stats. 





The _ suggested 
retail price is $44 
continued... 
























Contest Prizes ..... (continued) 
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Two Bubblers, Six Temperators Will Be Given by Central Brass 





The Central Brass Manufacturing Co., 
Cleveland, is contributing two fountain 
bubbler heads and six of its Temperators. 


The bubblers feature built-in, 
automatic stream control. Cen- 
tral Brass says the bubbler 
maintains a steady stream with 
only slight variations when the 
pressure changes. The heads, 
tapped %g-inch iron pipe size, 
have a 24-inch flat flange. 

The Temperator, a blending 
valve, adds hot water to the 
water entering closet tanks, 
bowls and pipes, to prevent 
them from sweating. 


Central Brass suggests a retail price of 
$45.44 for the combination prize it will 
give a Big Push Contest winner. 


Neptune's Contest Prize Will Be an Automatic Laundry Tray Pump 


The Neptune Pump Manufacturing Co., Phila- 
delphia, is giving an automatic laundry tray pump. 
The pump—Neptune’s Model B—is installed in 
the outlet pipe of laundry trays to offer a sanitary 
mechanical method of disposing waste water from 


the trays or from washing machines when these 
units are installed below sewer level. 


Installation, Neptune adds, requires only at- 
taching the pump to the drain pipe below the 
trap and providing an electrical outlet. 

Neptune’s suggested retail price is $66. 














Two Dozen Ballcocks to Be Given by Sherwood Brass 


The Sherwood Brass Works, 
Detroit, will award 24 of its Model 
77 balleocks with repair shank 
complete with rod and refill. 

The ballcock features a spiral 
waterway cast on the outside of 
the supply tube over which is 
fitted a 1-inch tube of either brass 
or rubber. The spiral breaks the 
rush of water after it passes the 
seat of the ballcock and causes it 
to enter the tank in a cone shape 
around the base of the supply 


tube. Thus, the company says, 
water noise is minimized. 

One pin holds all working parts 
in place on the Sherwood ball- 
cock. The pin can be removed, 
should.installation of a new retain- 
ing cap on the end of the plunger 
be necessary. An adjusting screw 
with lock nut also allows positive 
adjustment of downward travel 
of the copper float. 

Sherwood suggests a retail price 
of $108 for its prize. 
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A Plenum Humidifier to 
Be Herrmidifier's Prize 





The Herrmidifier Co., Neffsville, Pa., is giving it 
model 400 plenum humidifier for warm air heating 
systems. Weighing 14 pounds, the humidifier mount 
directly on the discharge plenum of a warm air fur 
nace. Mechanical atomization of water creates vapo1 
within the unit and forces it into the warm ai! 
stream. This maintains a relative humidity of 45 to 
50 percent in the average house. 

This model has a positive output of % gallon an 
hour and circulates 110 cubic feet of air a minute 
It has a stainless steel housing and an externally 
mounted motor isolated from all contact with mois 
ture. The unit’s standard equipment includes an 
adjustable float valve and mounting instructions 
with a template. 

The suggested retail price is $99.50 


Idea! Corp. Will Give Plastic Pipe Clamps in a Display Cabinet 


An assortment of 100 stainless steel clamps for use 


on plastic pipe and a display cabinet are the contri- 
bution from Ideal Corp., Brooklyn, N. Y. 
The,clamp is designed for long-term clamping 
power and corrosion resistance, the company says. 
The band and housing are made from non-magnetic 
stainless steel and the screw is made from heat- 


treated stainless steel. 
Ideal’s suggested retail price is $46.40. 





Tinicum Metal Is Contributing Four De Luxe Laundry Tray Stands 


Four de luxe laundry tray stands will 
be the Big Push prize contribution from 








Tinicum Metal Co., Inc., Philadelphia 

Tinicum’s prize includes models 311 to 
314. Models 311 and 312 are designed to 
fit the one and two-partitioned trays, re- 
spectively, made by the Richmond Plumb- 
ing Fixtures Division of the Rheem Manu- 
facturing Co., Metuchen, N. J. Models 313 
and 314 are designed to fit the 22-inch and 
36-inch trays, respectively, manufactured 
by the Crane Co., Chicago. 

The stands’ legs are of one-piece con- 
struction with no welds and have self- 
leveling devices. All models have a 
lustrous aluminum finish. 

The retail price that Tinicum suggests 
for its four laundry trays is $40 


continued . . . 














Contest Prizes ..... (continued) 


Kam Water Heater’s Award Will 
Be a Cast lron Tankless Heater 


The Kam Water Heater Manufacturing 
Co., Brooklyn, N.Y., will contribute a cast 
iron tankless heater with removable finned 
coils as its Big Push prize. 

The heater has a heavy cast iron ex- 
ternal shell and features all copper and 
brass waterways. Kam says the heater’s 
construction provides for ample boiler 
water circulation around the coils. All 
joints and coils are brazed by a process 
that the company says creates a weld 
stronger than the copper itself. The tubing 
inside the shell is rigidly supported. The 
company adds that the removable copper 


, coil unit permits re-use both of the shell 
A Set of Single-Lever Faucets seailtie ale 


Is Being Contributed by Delta | The retail price the company suggests 
for the tankless heater is $64.53. 

One each of its new line of single-handle 

faucets—mounted on a display board— 

will be the Big Push prize contribution 

from the Delta Faucet Division, Marco 

Screw Products Co., Dearborn, Mich. 
The board includes the following: a 

Model 100 deck-mount faucet; a Model 

400 deck-mount faucet with a spray rinse; 

a Model 600 tub-and-shower valve; and a 

Mrdel 500 lavatory faucet. 
Intended for counter use, the display 





has a rack for descriptive literature. 
Delta’s suggested retail price for the 
faucets on the display board is $75. 


Two Hot Water Heating Valves Being Given by Quality Specialty 


The Quality Specialty Co., Inc., of 
Camden, N.J., is contributing a Ventflo 
control valve and a two-circuit purge 
and balancing valve. 

The control valve, Quality says, pre- 
vents air from passing into the radia- 
tion system by twice separating it from 
the water. The purge and balancing 
valve, says the company, is a time and 
labor-saving unit that simplifies the job 
of making a return manifold. 

The suggested retail price is $26. 
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These Prizes Were Previously Announced 


1958 Motor Truck 


DomeEsTIc ENGINEERING is contributing the 
first prize in the Big Push Contest, a 
1958 Studebaker one-ton cab and chassis 
carrying a McCabe-Powers  Service- 
Master body. (See page 85 in the Octo- 
ber issue for a complete description, as 
well as page 113 in this issue.) 


Complete Kitchen 


General Electric Co., Louisville, Ky., is 
contributing a complete kitchen designed 
especially for a winner of the Big Push 
Contest. (See pages 110 and 111, Septem- 
ber issue.) Called the Domestic Encr- 
NEERING Kitchen, it includes the follow- 
ing: 

1. Fifteen wall and base cabinets to fit 
the contractor-winner’s specifications. 

2. Two glass-fronted cabinets that offe: 
handy storage space over work areas 

3. A i-hp air conditioner and dehumidi- 
fier installed above the combination wash- 
er-dryer. 

4. A built-in surface cooking unit flush- 
mounted in a base cabinet. 

5. A combination washer-dryer that 
goes through both operations with a single 
setting of the controls. 

6. A cabinet sink and a single-contr |, 
deck-mounted faucet with svrav 

7. A food waste disposer with a top con- 
trol that acts as sink stopper, strainer and 
operating switch. 

8. A de luxe dishwasher that features 
push-button opening and closing. 

9. A 12-cubic-foot wall-hung refrigera- 
tor-freezer combination. 

10. Textolite countertop surfacing 
in whatever design the winner prefers. 

11. A roll-out, undercounter food freez- 
er that can accommodate 175 pounds of 
food in its two bin drawers. 

12. A built-in, waist-high wall oven 
with the “focused heat” broiler 


Oil-Fired Boiler 


National-U. S. Radiator Corp., Johnstown, 
Pa., is contributing its new Sunray IV oil- 
fired boiler for hot water or steam sys- 
tems. (Page 91, June issue.) 
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Complete Bathroom 

Universal-Rundle Corp., New Castle, Pa 
is contributing a complete set of bathroom 
iixtures, including its Uni-Dial lavatory 
with fittings. (Page 88. June issue.) 


Oil-Fired Boiler 

General-Republic Heating Products C 

(Repco Thrift-Master), Philadelphia, is 
awarding a fully assembled oil-fired ver- 
tical-tube boiler complete with wiring 
(Page 105, May issue.) 


Three Faucets and Gift Certificates 
Sterling Brass Co., Cleveland, is giving 
three Touch-Flo one-arm mixing faucets 
as one prize plus three $100 merchandise 
certificates. (Page 111, October issue.) 


Kitchen Sink, Faucet, Food Waste 
Disposer and Undersink Cabinet 
American Radiator & Standard Sanitary 
Corp., New York City, is contributing its 
Royal Hostess kitchen sink with single 
lever mixing faucet and food waste dis 
poser, mounted in an undersink cabinet 
(Page 113, May issue.) 


Automatic Dishwasher 

Hobart Manufacturing C., Troy, O., is 
contributing a 
KitchenAid  undercounter 
(Page 110, October issue.) 


completcly automatic 


dishwasher 


Gas-Fired, Forced-Air Furnace 

3ryant Manufacturing Co., Indianapolis 
is giving a gas-fired, forced-air furnace 
(Page 111, May issue.) 


Complete Bathroom 

Kohler Co., Kohler, Wis., is giving a 
group of three bathroom fixtures com- 
plete with fittings. (Page 111, July issue.) 


Baseboard Radiation 

Tuttle & Bailey, a division of the Allied 
Thermal Corp., New Britain, Conn., is 
contributing 90 feet of baseboard heating 
panels. (Page 112, August issue.) 


Prize list continued on page 122 
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Contest Prizes .... . (continued) 


Complete Bathroom 
Ingersoll-Humphryes Division of Borg- 
Warner Corp., Mansfield, O., is contribut- 
ing a complete set of bathroom fixtures in 
color. ( Page 108, May issue.) 


Baseboard Radiation 

Slant-Fin Radiator Corp., Richmond Hill, 
N. Y., is giving 100 linear feet of its new 
34-inch packaged baseboard radiation, in- 
cluding all accessories needed for installa- 
tion. (Page 91, June issue.) 


Baseboard Radiation 

The Hoff Manufacturing Co., Bethany, 
Conn., is contributing 100 feet of its Panel- 
line baseboard radiation with accessories. 
(Page 114, September issue.) 


Complete Bathroom 

Eljer Division of The Murray Corp. of 
America, Pittsburgh, is giving a group of 
three bathroom fixtures complete with 
the brass fittings necessary for installation. 
(Page 104, May issue.) 


Water System 


Tait Manufacturing Co., Dayton, O., is 
contributing a %4-hp Rapidayton Twin 
Champion water system with a 42-gallon 
vertical tank (Page 89, June issue.) 


Concave Lavatory 


The Case Manufacturing Co. of Buffalo, 
N. Y., is giving its concave lavatory on a 
one-piece wrought iron stand. The lava- 
tory is available in 41 colors and black 
and white. (Page 115, July issue.) 


Oil-Fired Boiler 


Dunkirk Radiator Corp., Dunkirk, N-Y., 
is contributing an oil-fired boiler (less 
controls) for hot water heating systems. 
(Page 114, July issue.) 


Baseboard Radiation 


Romac Industries, Camden, N.J., is award- 
ing 64 feet of Suntemp baseboard radia- 
tion with accessories and a 40-inch 
Vectemp unit, also baseboard radiation 
but intended for installation in limited 
space. (Page 112, July issue.) 


Assorted Heating Products 


Econo Products Co., East Haddom, Conn., 
is giving a hot water circulator, a flow 
valve, three zone control valves and a 
boiler protector. (Page 115, July issue.) 


Assorted Pipe Fittings 

Kuhns Brothers Co., Dayton, O., is award- 
ing a winner $200 worth of assorted pipe 
fittings through the wholesaler of his 
choice. (Page 108, May issue.) 


Baseboard Radiation 

Schemenauer Manufacturing Corp., Hol- 
land, O., is contributing $200 worth of its 
baseboard radiation complete with acces- 
sories. (Page 114, September issue.) 


Baseboard Radiation 

Embassy Steel Products, Inc., Brooklyn, 
N.Y., is contributing 96 lineal feet of 
baseboard radiation complete with acces- 
sories. (Page 112, September issue.) 


Complete Bathroom 
AllianceWare, Inc., Alliance, O., is giv- 
ing a bathtub, a double-bowl lavatory and 
a water closet—in white or color. (Page 
112, October issue.) 


Water Heater 

Clayton & Lambert Manufacturing Co., 
Louisville, Ky., is contributing one of its 
30-gallon Alumilux gas water heaters. 
(Page 92, June issue.) 


Water Heater 

Pennsylvania Range Boiler Co., Philadel- 
phia, is giving its de luxe automatic Brad- 
ford Vitraglas water heater, in a 30-gallon 
size. (Page 90, June issue.) 


Water Heater and Display Signs 

The Crane Co., Chicago, is giving a 30- 
gallon glass-lined water heater and two 
clock-display signs. (Page 114, May issue, 
and page 90, June issue, respectively.) 


Shower Stall 


Fiat Metal Manufacturing Co., Franklin 
Park, IIl., is giving a shower cabinet with 
matching door. (Page 116, July issue.) 
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Water Heater 

The Mor-Flo Heater Corp., Cleveland, is 
contributing its Abucite Aluminum “15” 
automatic gas water heater in the 30- 
gallon size. (Page 112, October issue.) 


Two Appliance Trucks 

Fairbanks Co., New York City, is donat- 
ing two appliance trucks. (Page 112, May 
issue.) 


Two Bathtubs 


Plumbingware Manufacturing Co., Mid- 
dleville, Mich., is giving two of its Econ- 
omy porcelain enamel bathtubs. (Page 
114, July issue.) 


Two Closet Combinations and 
Lavatories 

Peerless Pottery, Inc., Evansville, Ind., is 
giving two close-coupled closet combina- 
tions and two 17 by 19-inch lavatories. 
(Page 106, May issue.) 


Shower Door 
The Keystone Shower Door Co., South- 


ampton, Pa., is giving a Key Model show- 
er door, which has a brass frame and a 
glass door. (Page 116, August issue.) 


Packaged Water System 

Lancaster Pump and Manufacturing Co., 
Inc., Lancaster, Pa., is giving a packaged 
water system with a 13-gallon vertical 
tank. (Page 111, October issue.) 


High-Pressure Oil Burner 

The Carlin Co., Wethersfield, Conn., is 
awarding a high-pressure, gun-type oil 
burner. Controls not included. (Page 104, 
May issue.) 


Tankless Water System 


Goulds Pumps, Inc., Seneca Falls, N.Y.. 
is giving a balanced-flow tankless water 
system intended for shallow wells. (Page 
109, May issue.) 


Lead-Melting Equipment 

Insto-Gas Corp., Detroit, is contributing 
complete lead-melting equipment, a blow 
torch and 12% feet of service hose. (Page 
113, September issue.) 
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Assorted Vents and Adapter Units 
Maid-O’-Mist, Inc., Chicago, is contribut- 
ing an assortment of hot water heating 
and chilled water cooling system air vents 
and balancing valve adapter units. (Page 
107, May issue.) 


Tri-Level Stainless Steel Sink 
Carrollton Manufacturing Co., Carrollton 
O., is giving its new tri-level stainless 
steel sink. (Page 105, May issue.) 


Bathtub and Two Sinks 

Coralware Manufacturing Co., Chicago, is 
giving a 5-foot de luxe tub in its V-line 
design, plus a single and a double-bow! 
sink. (Page 110, October issue.) 


Six Pairs of Legs and Towel Bars 
Reed-Cromex Corp., Cleveland, is con 
tributing six pairs of its Hex-Custom legs 
and towel bars. (Page 114, May issue.) 


Plumbing Brass Fittings 

Price Pfister Brass Manufacturing Co., 
Los Angeles, is giving six assorted faucet 
fixtures. (Page 113, July issue; page 115, 
August issue; page 114, September issue.) 


Closet Floats 

Romar Manufacturing Co., Buffalo, N.Y.., 
is awarding two dozen Hushflo float 
valves, which fit all standard bottom-fill 
tanks. (Page 113, October issue.) 


Faucet, Shower Fixture and Sump Pump 
Milwaukee Faucets, Inc., Milwaukee, is 
giving an Adjusto shower fixture, a sink 
faucet fixture with spray attachment and 
a sump pump. (Page 113, August issue.) 


Portable Pump 

Barnes Manufacturing Co., Mansfield, O., 
is giving an electric close-coupled drive 
portable pump. (Page 110, July issue.) 


Sump Pump 

Penberthy Manufacturing Co., Detroit, is 
contributing its Mers-A-Matic sump pump, 
a permanent automatic, portable auto- 
matic and non-automatic model. (Page 
114, August issue.) 


Prize list continued on page 124 














Contest Prizes ..... (continued) 


Submersible Sump Pump 

Weil Pump Co., Chicago, is awarding a 
submersible sump pump. (Page 109, May 
issue.) 


Two Dozen Balicocks 

Rockford Brass Works, Rockford, IIL, is 
giving 24 of its Duck-Bill No-Tone ball- 
cocks. (Page 112, July issue.) 


Sewer Valve and Shock Absorber 
Josam Manufacturing Co., Michigan City, 
Ind., is giving a cast iron backwater sewer 
valve and a water hammer shock absorb- 
er. (Page 114, August issue.) 


Stainless Steel Sink 
Lyon Incorporated, Detroit, is contribut- 
ing its new Disposo-Well stainless steel 
sink, a two-compartment model. (Page 
112, September issue.) 


A Dozen Globe and Gate Valves 


Hammond Brass Works, Hammond, Ind., 
is contributing a dozen each of its No. 400 
globe and 602 gate valves. (Page 106, May 
issue.) 


Laundry Tray Pump 

Triangle Manufacturing Co., Detroit, is 
awarding its laundry tray pump designed 
to drain laundry trays and automatic 
washers installed below sewer level. 
(Page 115, August issue.) 


Horizontal Water Circulator 
H. A. Thrush Co., Peru, Ind., is giving a 
horizontal water circulator with mter- 
changeable flanges to accommodate four 
sizes. (Page 89, June issue.) 


Ssower Stall 

Spartan Shower Stall Co., Inc., Maspeth, 
N. Y., is giving a shower stall with the 
winner’s choice of receptors. (Page 110. 
May issue.) 


Dual-Purpose Vise 

Reed Manufacturing Co., Erie, Pa., is 
giving its combination pipe and machin- 
ists’ vise that holds from % to 3%-inch 
pipe. (Page 112, September issue.) 


Shower Cabinet 


Cutler Metal Products Co., Camden, N.J., 
is awarding its Craft Champion shower 
cabinet, complete with adjustable shower 
head, self-draining soap dish, shower cur- 
tain and rings. (Page 113, August issue.) 


Oil Filters and Humidifiers 

General Filters, Inc., Novi, Mich., is con- 
tributing six fuel oil filters and two warm 
air furnace humidifiers. (Page 116, Au- 
gust issue.) 


Cutting Oil and Pipe-Joint Compound 
The John Sunshine Chemical Co., Inc., 
Chicago, is contributing a dozen one-gal- 
lon cans of Mitee thread-cutting oil and 
six dozen one-pound cans of Mitee pipe- 
joint compound. (Page 111, October 
issue.) 


Two Zonvalves 

Heat-Timer Corp., New York City, is giv- 
ing two of its new Zonvalves, which may 
be used on both steam and hot water sys- 
tems. (Page 113, September issue.) 


Laundry Tub 

Wessels Co., Detroit, is contributing a 
We: glas laundry .ub, made of Fiberglas. 
It is mounted in a white enamel cabinet. 
(Page 113, May issue.) 


Packaged Twisted Jute Packing 

The Thomas Jackson & Son Co., Reading, 
Pa., is giving its new package of Rite- 
Tite twisted jute packing. (Page 112, 
October issue.) 


Cutting Oils and Specialties 
Sulflo, Inc., Elizabeth, N.J., is giving a 
package of cutting oils and plumbing spe- 
cialties. (Page 113, July issue.) 


Assorted Valves, Air Eliminators 
Gorton Heating Corp., Cranford, N.J., is 
awarding an assortment of vapor equaliz- 
ing valves and air eliminators that are de- 
signed for steam heating systems. (Page 
113, September issue.) 


Prize list continued on page 126 
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every record has a in it, somewhere 


The one exception seems to be the perfect record spun by AMERICAN SANITARY for providing 
the right trap for every installation. It’s a record that makes sweet music in wholesaler profits, 
for one central U.S. location provides you with quality traps in every size and style...17, 20 and 
22 gauge. Check your stock, then order by mail or telephoning Abingdon 162 or 172. 


WE DISTRIBUTE THROUGH WHOLESALER NLY 


Over Forty Years ‘G3: \\ AMERICAN SANITARY 


Leadership In The Plumbing Industry MFG CO. ABINGDON. ILLINOIS 


YO U’RE ALWAYS AHEAD 
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Contest Prizes ..... (continued) 


Laundry Tray 

E. L. Mustee & Sons, Inc., Cleveland, is 
contributing its de luxe laundry tray that 
has a 20-gallon tub mounted in a steel 


cabinet. (Page 114, August issue.) 


Bubble Stream Shower Heads 
Wrightway Engineering Co., Chicago, is 
making a prize of a dozen de luxe aerating 
shower heads. (Page 116, July issue.) 


Complete Powder Room 

Sentry Sanitary Corp., Mannington, W. 
Va., is giving a closet combination and a 
lavatory. (Page 114, July issue.) 


Sump Pit Covers 

Zoeller Co., Louisville, Ky., is contribut- 
ing a set of six aluminum sump pit covers. 
(Page 112, July issue.) 


Flexible Lavatory Supplies 

Arbest Manufacturing Co., Philadelphia, 
is contributing five pairs of flexible lava- 
tory supplies with angle stops and five 
pairs with elbow compression fittings. 
(Page 113, October issue.) 


Closet Floats 

Ayling & Reichert Co., Toledo, O., is giv- 
ing six dozen water closet floats, called 
the No-Sol. (Page 113, July issue.) 


Plumbing Brass Goods 


Sterling Faucet Co., Morgantown, W. Va., 
is awarding a three-valve diverter, a pop- 
up bathtub drain and a lavatory centerset. 
(Page 110, May issue.) 


A Dozen Cans of Swif Solder 
Hercules Chemical Co., Inc., New York 


City, is giving a dozen 1-pound cans of its 
new Swif Solder. (Page 105, May issue.) 


Faucet Aerators 

Melard Manufacturing Co., New York 
City, is giving a dozen each of its male and 
female self-cleaning faucet aerators. (Page 
112, May issue.) 


A Set of Wrenches 

Erie Tool Works, Erie, Pa., is contributing 
a set of five heavy-duty Pipemaster 
wrenches ranging from 6 to 24 inches. 
(Page 111, July issue.) 


Plumbers’ Special Packing 

The Flexrock Co., Philadelphia, is giving 
12 spools of its Plumbers’ Special Packing. 
(Page 116, July issue.) 


Tempering Valve 

Lawler Automatic Controls, Inc., Mount 
Vernon, N.Y., is giving a thermostatic 
tempering valve. (Page 107, May issue.) 


Pressure-Temperature Relief Valve 
McDonnell & Miller, Inc., Chicago, is giv- 
ing a combination pressure-temperature 
relief valve for hot water tanks. (Page 
109, May issue.) 


Air-Scoop 

Taco Heaters, Inc., Cranston, R.I., is con- 
tributing a chrome-plated air-scoop. (Page 
113, May issue.) 


Exposed-Deck Faucet 

Michigan Brass Co., Grand Haven, Mich., 
is giving its de luxe 8-inch exposed-deck 
faucet with swinging, rounded spout. 
(Page 111, May issue.) END 


How wholesalers can get behind the Big Push in remodeling 


WHOLESALERS may take part in the Big 
Push Contest by giving between $10 and 
$25. These contributions will be combined 
into certificates that winners may redeem 
in merchandise at their suppliers. 

The following wholesalers are already 
giving their support to the Big Push 
campaign as contest co-sponsors: Ameri- 


can Plumbers Supply Co., Toledo, O.; 
Busser Supply Co., Lewisburg, Pa.; Dolan 
Supply Co., Troy, N. Y.; Foster Supply 
Co., Inc., Pensacola, Fla.; J. J. Koepsell 
Co., Sheboygan, Wis.; M Supply Co., Bay 
City, Mich.; Moran Supply Co., Chicago: 
Plumbers’ Supply Co., Inc., Louisville; 
Reeves-Wiedeman Co., Kansas City, Mo. 
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With Woungstown Steel Pipe on the job 
new Lamson & Sessions plant gets 
dependable, life-time piping system 





























To keep pace with the growing demand for their complete line 
of industrial fasteners, Lamson & Sessions Co. are erecting 
this new, beautiful, highly functional plant on Cleveland's 
Tiedeman Road. Providing dependability and long life for 
the plant's all-important piping system will be tons of quality 
Youngstown Steel Pipe 

For years leading architects, as well as progressive plumbing 
and heating contractors, have specified Youngstown Steel 
Pipe because it’s been their guarantee of trouble-free water 
piping systems. 

Youngstown Steel Pipe is made of only the finest steel with 
exacting attention given to all sizing, threading and finishing 
processes. Close quality control of every step in Youngstown’s 
fully integrated operations—from ore mining to finish thread- 
ing—produces the best pipe obtainable—anywhere 








Your Youngstown Pipe Distributor is only a phone call away 
—why not contact him today? 


Buildiné —amson & Sessions Company, cleveland | THE YOUNGSTOWN SHEET AND TUBE COMPANY 


Owner: 


Engineer: The George |S. Rider Company, Cleveland Manufacturers of Carbon, Alloy and Yoloy Steel 
n : y 
General The Sem W. Emerson Compeny, Clevetané General Offices - Youngstown 1, Ohio 


Contractor: 
: : . — Dutsmions . , 
Plembieg © was smith & Oby Co. Cleveland District Sales Offices in Principal Cities 


Heating The Ed Sweeny Company, Cleveland 
Contractors: 


Distributor: Grinnell Company, Cleveland 


pone sees nerenriarery sees sons = 9 





Specify Youngstown and secure these 
7 Points of uniform goodness 


uniform ductility uniform wall thick- 
uniform lengths ness and size 
uniform threading uniform strength and 
uniform weldability toughness 

uniform roundness and straightness 
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“Features like these sold me on 





LASTING LOVELINESS 


his &k stainless stee ea 


ACOUSTICAL UN 


DERCOATING 


at a aiiterence EKCO Ss ex ISive Sa 


EKCO STAINLESS STEEL SINKS ARE AVAILABLE IN 
A WIDE VARIETY OF STANDARD SIZES, IN 18 AND 20 
GAUGE, SINGLE AND DOUBLE COMPARTMENT TYPES 


MR. DEALER! 


No other name in the stainless steel sink industry 
means so much as EKCO. This story will be repeated 
time and again in your plumbing shop. Ekco quality, 
styling and features . . . plus a name that’s been a 
“buy word” with American homemakers for nearly 
three-quarters of a century—this combination 

will close sales for you. ORDER NOW .. . sixty-one 
styles and sizes are available through wholesalers 


of quality plumbing fixtures. 
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Stainless Steel Sinks!” 


EASIER INSTALLATION 













EKCO...THE NAME THAT WOMEN KNOW 


cK products nave been tne cnoice o 


paare = sarc 
years and years 





NEW! “POSTURE-EZE”" SINKS AVAILABLE IN 
POPULAR STANDARD SIZES, IN 18 AND 20 GAUGE, 
SINGLE AND DOUBLE COMPARTMENT TYPES 
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EKCO PRODUCTS COMPANY 
Sink Division, Canton, Ohio 


Please send me a copy of the Ekco Stainless Stee! Sink Catalog 


SEND FOR YOUR 
FREE CATALOG, 








a 
TODAY! 
OO i = 
a 
 EKCO) City. = __Zone___State ————— 
CHECK ONE 
EKCO PRODUCTS COMPANY / SINK DIVISION fam: (© Plumbing Contractor 2 Architect 


1250 Bedford Ave. (SW), Canton, Ohio OC Plumbing Wholesaler 0D Builder 
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National- U. S. will il help You You Wis. 


GREATER PROFITS 


14-Million Dollar program has been designed to 
help you sell and service old and new customers. 
Order these powerful Sales Aids and push-for-prof- 
its! Tie in with the giant National-U.S. advertising 
and sales program. You can help yourself to greater 
profits by using these tested selling tools and by 
displaying National-U.S. products. 
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WINDOW BANNERS — TELEVISION SLIDES 


AND WALL CARDS —-— 









FOLDERS AND 
BOOKLETS 





i] Only water carries Heat or Cold so for... so well! 
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Dealer's — 
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JOB SITE SIGNS 
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| MEATING m COOUNG wn wareR 





ART ELEMENTS AND NEWSPAPER ADS 





Powerful Sales Aids described in 
this big Merchandising Kit . . . order 
forms are provided for each selling 
tool described. If you’ve misplaced 
your Kit, the Marketing and Pro- 
motional Department has another 
one for you. It’s free . it’s your 
first step to greater profits! 


National-U.S. Radiator 


CORPORA TI 0O.N 


HEATING AND AIR CONDITIONING DIVISION 
944 Ash Street, Johnstown, Pennsylvania 


WRITE TODAY FOR 
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Sajeguaraing the reputation 





| of Siete! S finest water Stee = 


anil Controls magnificent G- 6 





—the water heater control 











with the new point of view. 


Glendale, California + Skokie, Illinois + Guelph, On om rio, Canada 
Five Plants—42 factory branch office ing the United States and Canada 


Gy GENERAL CONTROLS 
C 
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Good Reading 





(Continued from page 23) 

ed by the National Warm Air Heat- 
ing and Air Conditioning Assn. 
Contains comparison of perimeter 
and high side wall convection sys- 
tems. 

Available from: University En- 
gineering Experiment Station, Uni- 
versity of Illinois, Urbana, II. 


Submersible pumps pamphlet. 
Four-page pamphlet describes the 
firm’s line of submersible pumps 
and water systems. Includes selec- 
tion tables for wells up to 480 ft 
deep with minimum diameter of 4 


far 

(dU _it : 

AX RMAC 
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WATER SYSTEMS 


PSLLETIN we BrOe-< 


.S 


in. Also describes construction fea- 
tures and lists auxiliary fittings 
and equipment 

Available from: The Deming Co.., 
Salem, O 


Steam heating coil booklet. New 
26-page booklet contains pictures 
and descriptions of commercial and 
industrial steam heating coils. Also 
provides piping diagrams and per- 
formance and selection tables. 


Westinghouse 


Available from: Westinghouse 
Sturtevant Div., Dept. 7-371, 200 
Readville St.. Hyde Park, Boston 
36. END 
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Shower Rod Display 

A three-color counter display 
unit for the Jiffy-On adjustable 
shower rod holder has been intro- 
duced by the manufacturer, Pre- 
mier Sales & Mfg. Co. The display 
is 25 inches wide, 28 inches high 
and 6% inches deep. 

Issued by: Premier Sales & Mfg. 
Co., 2857 E. 11th St., Los Angeles. 


Gas Heat Brochure 

The Barber Manufacturing Co. 
is offering heating contractors and 
wholesalers a new, four-color con- 
sumer brochure on gas heat. The 
brochure is designed as a giveaway 
item for prospective customers. 

Issued by: The Barber Manu- 
facturing Co., 1052 E. 134th St., 
Cleveland 9. 


“Save a Service Call" Card 
A service call cellar card, de- 
signed for promotional purposes 
and to reduce unnecessary service 
calls, is being offered by the Oil- 





Heat Institute. Posted in the cellar 
near the oil burner, the card brings 
the contractor’s name to the custo- 
mer’s mind and provides tips to 
keep his system in good condition 

Issued by: Distribution Div., Oil- 
Heat Institute of America, Inc., 500 
5th Ave., New York City. 


1958 Eljer Calendar 

Eljer has anounced its 1958 cal- 
endars for sale to plumbing and 
heating contractors. The calendars 
come in three types: for showroom 
use, for kitchen use and for office 
desk use. The showroom calenda: 
has a full-color illustration of one 
of the company’s bathrooms. The 
kitchen calendar includes recipes 
and features either the bathroom 
scene or a choice of two human 
interest pictures. The desk calen- 
dar is leatherette and is available 
with the same illustrations as the 
kitchen type. 

Issued by: Eljer Div., The Murr- 
ay Corp. of America, 3 Gateway 
Center, Pittsburgh 22 





New Booklet on Air Conditioning to Help You Sell 


A new, full-color booklet ex- 
plaining the fundamentals of cen- 
tral air conditioning to homeown- 
ers is being offered by National- 
U. S. Radiator. Twelve pages in 
length, the booklet contains hints 


on how to plan efficient air condi- 
tioning systems at low cost. 

Issued by: Marketing and Pro- 
motional Dept., National-U. S. Ra- 
diator Corp., Box 1047, Johnstown, 
Pa. END 
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Shown above, over-size and actual sizes the dustproof, trouble-free, never-fail mercury switch of the famous Honeywell Round. 


Sad truth : 67%* of all thermostat service calls are caused by dust and dirt 
insulating the electrical contacts. You often make nighttime 
trips on these trouble calls . . . but you never make profit on them. 


Happy truth: The mercury switch of the Honeywell Round is 100% 


dust and dirt proof, with electrical contacts completely sealed 
inside a glass tube. Why settle for anything less? 


*Source—leading Midwest utility survey. 


The HONEYWELL ROUND 


Keeps trouble away from your door. 















New Products 





(Continued from page 80) 


Gas-Fired Gravity Furnaces 
Four gas-fired gravity furnaces 
ranging in size from 90,000 to 145,- 
000 Btu input have been announced 
by American-Standard. The fur- 
single-port 


naces incorporate a 


up-shot burner, accessible front 















































have a full 
dust-tight 


clean-out plate and 


metal bottem pan fo 


enclosure. Heated areas feature Ve 
in. foil-faced glass fibve insulation 
All models ave equipped with ther 
mastat, gas-pressure pegulata 
pilat valve and dyatt haad 

Manufacturer: American 
ard, Alw Canditiantva by 1) W 
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available in a ehoice of six colors 
and white and ean be used as a 
shower curtain, closet rod, room di- 
vider, etc. 

Manufacturer: Builders Products 
Co., 5201 N.W. 37th Ave., Miami, 
Fla. 


Portable Heater 

A gas-fired blower-type portable 
heater has been announced by 
Insto-Gas. Adjustable capacities 
range from 10,000 to 120,000 Btu/hr 
The unit is equipped with auto- 
matic continuous ignition. One 
switch starts the heater. Gas and 
ignition shut off in the event of 
power or flame failure and the 
heater starts again automatically 
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Decatur Announces Packaged Condensate Systems 


A series of 
condensate systems featuring fre 


factory -assembled 


quent delivery to the boiler has 
been developed by Decatur Pump 
An intake of two gallons starts the 
pump. The company’s pumps are 
mounted on cast iron receiver tanks 
A low return line connection is 
centered 7 in. above the bottom of 
the tank. The % and -hp pumps 
handle water to 210F and feature 
bronze pumping parts. Hot water 
capacities are available to handle 
condensate return from 6000 sq ft 
of radiation at 10 psi operating 
pressure. Others handle 1360 sq ft 
of radiation at 80 psi boiler pres- 
sure. Pump parts are interchange- 
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able with parts from the company’s 
water systems pumps. 

Manufacturer: Decatur Pump 
Co., 2750 Nelson Pk. Rd., Decatur 
70, il. 





steel 


tures a pressed aluminized 
burner design for operation with all 




















































standard gases. A.change in orifices 
is all that is required for changing 
from one gas to another. Tempera- 
ture of delivered water is 160F or 
180F. Jacket diameter is 22 in; 
height is 50 in 
Manufacturer: W. L 
Mfg. Co., 1222 E. 40th St 
nooga, Tenn 


Jackson 
Chatta- 


Faucet and Valve Reseater 


A faucet and valve reseater de 


signed to reproduce the original 


shouldered seat without changing 
the washer size has been announced 
by Schaul Mfg. The 


1 )4-in, feed screw and is equipped 


unit features 

















































































with a doublecdise frietion loek to 


prevent overcutting, Self-aligning 
cones permit use of the reseater on 
threaded 
Standard 
seat size cutters are available 
Manufacturer: The Schaul 
Co., 1794 E. 55th St., Cleveland 


internally or externally 


valve and faucet bodies 


Mig 


Insulation Adhesives 

A line of insulation adhesives fo 
use in heating and air conditioning 
ducts and pipes has been developed 
by St. Clair Rubber. Two types are 
available, one for bonding insula- 
tion to ducts and the other for seal- 
ing lap seams on pipe coverings. 


Manufacturer: St. Clair Rubber 


Co., 440 E. Jefferson, Detroit 26. 
(Please turn to page 144) 
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Pe BOE aie 


Mail This Coupon to 
AllianceWare, Inc. 
Post Office Box 809 
Alliance, Ohio 


TS \ 


Wouder 


Aco! 


ire 


- 
j 
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Gentlemen: 

Please send me somples of your... 
[_] 16 page Four Color Bathroom Book 
[_] 12 page Product Line Catalog 
[_] Pocket Color Selector 
[_] Duotone Color Coordinator 


My Plumbing Fixture Source: 
Company — 
Address 


os —— Stote__ 
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“Color is the big 
news in bathrooms. 
This new Pocket 
Color Selector shows 
actual reproduction 
of AllianceWare’s 
eight wonderful 
water colors for 
bathtubs, lavatories, 
water closets and 
kitchen sinks.” 





"New iv pMtas halng 
showing © bathtub 
lavatory, th watey 
Closet and M hitelen 
alnk wiedela, Tielieles 
\llianee Ware 

Hh feet Double Apron 
and 6 foot Junior 
Hathtube as well ae 
the new Double 
Bow! Lavatory.” 








[.] Plumbing Contractor 
[] Plumbing Wholesaler 
My Address is: 

Company 

Address 

City 


Requested by 














New Products 





(Continued on page 138) 


Jet Pump Line 

A line of multi-stage jet pumps 
designed for deep settings and high 
pressures has been developed by 
A. Y. McDonald. Models offered 
are 34 hp two stage and 1 hp three 
stage. They are furnished for use 
on either double-pipe (4 in. or larg- 
er) or single-pipe (2, 24 and 3 in.) 
wells. The 34-hp model operates at 
depths to 150 ft and the 1-hp model 
at depths to 200 ft. Other features 
include a standard capacitor motor, 
bronze impellers, dual well connec- 





tions, renewable bronze wear rings, 
and a replaceable seal assembly. 

Manufacturer: The A. Y. McDon- 
ald Mfg. Co., Dubuque, Ia. 


Gas Burner 
A flange-mounted 
gas burner for industrial applica- 


forced-draft 


tions has been announced by Iron 





Fireman. It is designed for use with 
Scotch Marine or other 
high or 


types ol 
low-pressure boilers and 
attached by bolting the 
burner assembly to the boiler front 
The burner is designed to burn all 


can be 


types of fuel gas. Components, in- 
cluding controls and forced-draft 
air supply, are factory assembled 
An enclosed electronic control pan- 
el is mounted on the unit. 

Manufacturer: Iron Fireman 
Mfg. Co., 3170 W. 106th St., Cleve- 
land. 


Submersible Pump 

New design features on its cast- 
bronze submersible pump for 
heavy-duty sump applications have 
been announced by Kenco. The ca- 


Refrigerator, Range, Freezer, Sink All in One Unit 





A built-in kitchen in which re- 
frigerator, range (with oven if de- 
sired), freezer and sink are com- 
bined within a single cabinet has 
been announced by General Air 
Conditioning. The cabinet meas- 
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It is offered in a 


ures 29 in. wide. 
selection of natural wood or white 
finishes. 

Manufacturer: General Air Con- 
ditioning Corp., 4542 E. Dunham 
St., Los Angeles 23. 


pacity of the 4% hp utility pump has 


been increased to 5000 gph at a 
10 ft head, with a 30 ft shut-off 
head. Other features include a di- 


rect-drive non-clogging pump im- 


peller with a ceramic seal-seat 


mounted on the impeller back to 
seal the motor shaft away from the 
fluid being pumped. A liquid level 
control switch built into the top of 
the unit is actuated by the rising 
water: The pump is available with 


any of these controls: fully auto- 


matic, manual-automatic or non- 


automatic. An optional control is 


available, permitting the pump to 


turn on from 9 in. to 7 ft in extra 
| 
i. 





deep sumps, either factory installed 
field conversion kit 
Kenco Pump Div 
American Crucible Products Co., 
1305 Oberlin Ave., Lorain, O. 


or aS a 


Manufacturer: 


Trencher 
A trencher for digging service 
lines has been developed by 


Charles Machine Works. The 


bile unit offers trenching speeds to 


mo- 


8 ft per min. and road speeds to 5 
mph. Standard trench 
4 to 16 in. at 2-in 


widths are 
increments. The 





machine digs a 4 or 6-in. trench to 
a depth of 42 in. 
al 2 in. 


For each addition- 
width of trench, approxi- 
mately 6 in. less depth is obtained 
Other features include an 18-hp 
air-cooled engine, automotive-type 
steering and transmission, a revers- 
ible spoils ‘conveyor, a hydraulic 
pump for raising the bucket line, 
and 15-in. drive wheels for in- 
creased traction. 

Manufacturer: The Charles Ma- 
chine Works, Inc., Perry, Okla 


(Please turn to page 150) 
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among all quality water systems 


a ae 


Commander is a complete, modern line upon which you 
1 can build a solid pump business that will grow and 
expand 








>» The Commander line is deluxe quality through and 
through 





Exclusive features, together with close manufacturer and 
ep wholesaler cooperation, give you a tremendous promo- 


tional advantage. 


« With Commander you can easily control your profits 





x by getting the full retail price; in addition, your trade 
discount is generous. 


You are fully protected by an exclusive distribution plan 











Here’s the fastest-growing quality line of standing quality, unmatched performar 
domestic water appliances, including jet, exclusive selling feature plus excl 
reciprocating, submersible pumps and distribution and a generous trade disco 
water systems, sump pumps, and water —these are the advantages of swinging to 
softeners. On this one highly promotional Commander now. Americ 
‘ line you can build a solid, exceptionally is your big profit line. Write for the f 
‘ “ 
profitable business. You can “sell up” with Commander high profit formula 
Commander as with no other line. Out possible franchise for your ar 
A 
F ¥ fw 
= |= 
* 
) 
} 
WZ 7 





Jet, reciprocating, submersible pumps and water systems + sump pumps + water softeners 


COMMANDER DVD! 
The Tait Manufacturing Co., Dayton 1, Ohio 
Quality Water Appliances since 1908 





as 
( 


1957 TAIT MFG o. 
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New Products 





(Continued from page 144) 

Boiler Compounds 

Two boiler compounds, one for 
removing accumulated matter and 
the other for sealing leaks without 
shutting down the system, have 
been announced by Sexauer. The 
cleaning compound loosens sand, 
oil, etc., in new boilers and rust in 
old boilers. It also vaporizes, 
spreading throughout the heating 
system. The sealing compound can 
be mixed with boiler water. It 
works its way directly to leaks and 


——— am 4 at f- 


HEAT-PEP 


HEAT-PEP 


SEALING 
COMPOUND 





seals them. Boiler pressure then 
causes the compound to form a per- 
manent bond. 

Manufacturer: J. A. Sexauer Mfg. 
Co., 2503 Third Avé., New York 
City. 


Thermostatic Control Valve 

A three-way thermostatic con- 
trol valve has been added to its line 
by Lawler. The unit is designed 
for jobs involving high pressure 
differentials and features a pres- 
sure-balanced seat construction to 
close both seats regardless of high 
water pressures acting against 
them. The piston-type valve auto- 
matically regulates water flowing 
through. On increase in tempera- 
ture, the piston opens the cold 
water port, allowing more cold 
water to enter while the hot water 
port is closed, bringing the water 
down to the desired temperature. 

Manufacturer: Lawler Automatic 
Controls, Inc., 453 N. MacQuesten 
Pkwy., Mt. Vernon, N. Y. 


Extra-Long-Life Valve Discs 

A treatment for valve discs, in 
which a chromium alloy is deposited 
on the disc face, is now being used 
by Kennedy Valve Mfg. Co. Tests 
conducted by the manufacturer in- 
dicate that valves with this treat- 
ment, and featuring a new packing 





Hydraulic Backhoe Desianed for Rapid Attachment 


Pa. ts . ae ae 


A hydraulic backhoe designed for 
rapid attachment and detachment 
has been announced by Snap-On- 
Digger Co. The unit is engineered 
to fit standard tractors and features 
a release lever and single break- 
away coupled hose for detaching. 
Attaching the unit is completed by 
moving one lever and recoupling 
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the hydraulic hose. The digging 
depth is 12 ft, and the loading 
clearance is 9 ft. The continuous 
swing is 190 deg. The backhoe also 
features a special device to facilitate 
attaching and detaching the back- 
hoe or shovel bucket. 
Manufacturer: Snap-On-Digger 
Co., 1115 W. 4th, Winona, Minn 


material, can complete more than 
15,000 cycles of operation at 18 ft 
lbs closing torque on 150-lb satur- 
ated steam lines without failure or 
repacking. This test is a rough 
equivalent of ten years’ operation 
The discs are available for use with 
bronze valves with steam ratings 
of 125, 200 and 300 lbs. 
Manufacturer: Kennedy Valve 
Mfg. Co., Box 931, Elmira, N. Y 


Floor Furnace 

An oil-fired floor furnace with a 
shallow well has been developed 
by H. C. Little. The oil burner on 
this furnace is designed to burn 
No. 2 oil. The burner is available 





with a thermostatic control. 

Manufacturer: H. C. Little Burn- 
er Co., Woodland and Dubois, San 
Rafael, Calif. 


Time Switch 

A time switch designed for use 
on heavy oil or coal stoker instal- 
lations has been announced by Tork 
Time Controls. It is a fast-dial unit, 
providing one or more on and off 





periods, automatically, every hour. 
In heavy oil installations, short 
hourly warm-up periods during 
night pre-heat the oil and insure 
morning startup. If two “on” pe- 
riods are required each hour, they 
may be scheduled by setting an 
extra pair of trippers on the dial. 
In stoker installations, the on action 
serves as a holdfire, maintaining a 
fire bed throughout the night. 

Manufacturer: Tork Time Con- 
trols, Inc., 1 Grove St., Mount Ver- 
non, N.Y. 


(Please turn to page 153) 
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New Products 





(Continued from page 150) 
Stainless Putty 
A stainless putty for use in set- 
ting closet bowls, basin cocks, fau- 
cets, strainers, waste plugs, etc., has 





been Pm by S. O. S. Products 
Chemical formulation of the putty 
is designed to avoid shrinking, 
cracking, crumbling, drying, stain- 
ing or hardening. 

Manufacturer: S.O.S. Products 
Co., Inc., 346-350 Cumberland St., 
Brooklyn 38, N.Y. 


Shock Arrestor 

Manufacturers Corp. has devel- 
oped a shock arrestor designed to 
absorb peak shock pressures of wa- 
ter hammer. A*‘series of sealed 
synthetic rubber balls are encased 


i. Me. Meee | — 
§ oe - . 
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in a length of rigid plastic pipe. As 
the abnormal pressures built up by 
fast-closing valves hit the arrestor, 
air in the balls compresses, damp- 
ening and absorbing the shock 
waves. The casing has a_ burst 


strength of more than 2000 psi at 
75F and more than 500 lbs at boil- 
ing temperatures, permitting use of 
the arrestors on both cold and hot 
water lines. 

Manufacturer: Manufacturers 
Corp. of Ohio, 104 Ausdale Ave., 
Mansfield, O 


Steam Distributing Coil 

A 1-in. od double-tube steam dis- 
tributing coil unit with supply and 
return connections at the same cas- 
ing end has been developed by 
American Blower. The unit is 
available with one or two tube rows 
deep in a single section for a variety 





of casing sizes. Freeze resistance 
and temperature distribution are 
dependent on rapid removal of con- 
densate from the tube. Use of oute: 
tubes of 1-in. od and inner tubes of 
5g-in. od provides space between 
tubes for unrestricted condensate 
flow. 

Manufacturer: American Blowe1 
Div. of American-Standard, 8111 
Tireman Ave., Detroit 32 


Extruded Aluminum Backsplash Added to B & T Line 


An extruded aluminum back- 
splash for countertops has been 
added to its line by B & T Metals 
The backsplash is applied along 
with plastic sheet or laminate cov- 
erings, either before or after the 
plywood top is secured to the cabi- 
net. A tapered securing flange at 
the base of the backsplash extends 
toward the front of the counter. 
The flange is screwed directly to 
the plywood countertop before the 
covering is applied. The covering 
fits over the securing flange and 
is anchored along the back edge 
in a recess in the backsplash. Other 
features include metal end stops 
and an inside corner unit. Each of 
the fittings anchors in place with 
one screw. The backsplash units 





are slotted for insertion of a 3-in 
wide facing strip of ‘“s-in. ma- 
terial in matching or contrasting 
colors. Lengths of 8, 10 and 12 ft are 
offered. 

Manufacturer: The B & T Metals 
Co., 425 W. Town St., Columbus 16, 
O. 


Residential Humidifier 

A residential humidifier for use 
with gas-fired furnaces has been 
announced by Lewbill Industries 
The unit is the atomizing type and 
operates only when the furnace is 
running. The humidifier is con- 
structed without float valves or 





evaporator plates and is engineered 
to deliver a minimum of 40 gph 
during continuous operation. It is 
offered as a completely assembled 
factory package 

Manufacturer: Lewbill Indus- 
tries, Inc., 2002 Clark Bldg., Pitts- 
burgh 22 


Boiler Package 

A packaged oil-fired boiler-burn- 
er series designed to be used in 
combination with its baseboard 
heating elements has been an- 
nounced by Spi-Rol-Fin. The units 
are available in four models, each 


OD 
‘}, iil 


lash) 





weighing 380 lbs, with net wate: 
ratings from 600 to 1200 sq ft, and 
net Btu outputs from 90,000 to 175 
000. Domestic hot water is provide: 
by a self-contained copper coil in 
the boiler, rated at 3% to 5 gpm 
Other features include a heavy- 
duty circulator with location of all 
controls and operating parts on the 
face of boiler. The boiler is avail 
able with baked enamel flush or 
extended jacket design and stands 
3514 in. high 

Manufacturer: Spi-Rol-Fin 
Corp., 133 Greenwood Ave., Pe 
quannock, N. J. Made by: Edwards 


Eng. Corp., 101 Alexander Ave., 


Pompton Plains, N. J 
(Please turn to page 156) 




































































New concrete insert channel! 
is l-inch in depth providing 
clearance for reinforced 
concrete applications. 








Nail channel (slot to 
inside of tunnel) against 


New l-inch channel helps cut concrete form. 
tunnel construction cost 


Mult-A-Frame It ! 


ee ee 


New MULT-A-FRAME concrete inserts now are making tunnel construc- 





‘ ‘ x aK he a cis fe 3 Channel anchors are at 12” 
tion easier and faster than ever before. Here’s why: MULT-A-FRAME is increments allowing automatic 


now available in one-inch depths, i. e. reinforced concrete thicknesses. spacing of horizontal 
reinforcing rods. 


So here’s all you do. Just nail the new, one-inch MULT-A-FRAME insert 
channel to the outer form; lay reinforcing rods on anchors at 12-inch 
marked intervals; wire the vertical rods and you’re ready to pour con- 
crete. When forms are removed, MULT-A-FRAME is secured flush with 
concrete, ready to hold pipe or cable supports. 


For more information about how new MULT-A-FRAME concrete insert 
channel can save you time and money in your tunnel construction work: 
send today for your free copy of the 1957 MULT-A-FRAME catalog which 
illustrates an almost limitless variety of cost-saving MULT-A-FRAME 
applications in the plumbing and heating fields. Or, if you wish, call your 


nearby MULT-A-FRAME distributor. 








A 4-P-4 
pam en ati reinforcing 
- ehe rods in place and you’re 
MULT -FROME moar A FRAME DIVISION soul We alias 
- ee. Ainsworth Manufacturing Corporation 
— Hat 1471 E. Atwater Street, Detroit 7, Mich. 
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MILLION-YEAR-OLD WONDER 
MAKES 


CHEMICAL 









The Sewer Pipe That Serves Both 
Plumbing Contractor and Buyer Best! 

























From bituminous coal, formed by Nature millions of years ago, 
comes coal tar pitch—with its high molecular strength. On all types 
of outdoor structures, roads, roofs— wherever water and corrosion | 
?) resistance is a must —coal tar pitch has proved its lasting effectiveness 
Re Bermico, the tough cellulose fibre pipe, is thoroughly impregnated 
S with coal tar pitch. That's why it has such an impressive record of 
giving both home builders and buyers complete trouble-free service, 
year after year! 


Plumbing contractors like Bermico because it’s economical — light 
in weight — fast and easy to install —does not rust, rot or corrode 

comes in convenient 8-foot lengths—and has the only complete line 
of fittings including W yes, Tees and Bends made of the same material 


Home buyers prefer Bermico because it’s root-proof when prop 
erly installed — trouble-free —long-lasting, unaffected by household 
wastes. 

Specify and install Bermico bituminized fibre pipe 
for house-to-sewer connections, storm drains, down- 
spout run-offs—Bermiseptic® Perforated Pipe for sep- 
tic tank disposal beds—and Bermidrain®™ for founda- 
tion drainage. 


BROWN ag COMPANY 


Berlin, New Hampshire 
General Sales Offices: 
150 Causeway Street, Boston 14, Mass. 


FREE SALES AIDS: 

Sewer Pipe Catalog. Septic 
Tank Installation Booklets. 
Dealer Signs. Envelope 
Enclosures with your imprint. 


Address Dept. BA-11, Boston. 


Se uM 4 
Guarantee oS Qua lity BP: 
“by as — 
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New Products 





(Continued from page 153) 

Hydraulic Truck Crane 

A hydraulic truck crane that can 
be operated by one man has been 
announced by Stanco. The unit re- 
quires 15 in. of space between cab 
and truck bed, leaving the entire 
truck bed open for the load. It 
offers a range of lifting capacities 
from 6,000 lb on the short, 5-ft 
boom, to 2,500 lb on the 13-ft boom. 
Boom length can be adjusted 
through the hydraulic control. The 
crane will lift up to 20 ft above 
ground level at a maximum speed 
of 20 in. per second. It can be con- 





i a 
trolled from either side of the truck 
cab. The crane swings in a 360-deg. 
arc. 

Manufacturer: Stanco Manufac- 
turers and Sales, Inc., 1931 Pontius 
Ave., Los Angeles 25. 


Nozzle Changing Tool 

A tool for changing oil burner 
nozzles has been announced by 
Delavan Mfg. The unit fits both %4 
and !%¢-in. hex adapters. It is con- 


structed as one piece and features 
broached sockets and a knurled 


handle 





A, 


Manufacturer: Delavan Mfg. Co., 
West Des Moines, Ia. 


Wasteline Cleaner 

A wasteline cleaner that can be 
powered by an electric drill has 
been announced by Ohio Tool and 
Engineering Co. It is designed for 
wastelines measuring 114 to 2% in. 
in diameter. The cable is made of 





music wire and consists of a rotat- 
ing inner member and a Stationary 
outer member. The cable measures 


Control Provides Automatic Heat Pump Operation 





A de-icer control, designed to 
serve as part of the control-and- 
valve system offering automatic 
operation of a heat pump, has been 
announced by Ranco. Operation of 
the control is based upon increases 
of temperature between outside 
ambient air and outside coil tem- 
perature when an ice blanket is 
formed on the coil. Two capillary 
tubes permit mounting in a weath- 
er-protected chamber with the 
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tubes extending outside the com- 
partment—one in the ambient air 
stream, the other with a sensing 
bulb for attaching to an end bend 
at the middle of the outside coil 
De-icing occurs as the sensing bulb 
and the ambient air capillary re- 
act to the lowered temperature of 
refrigerant in the outside coils and 
the ambient air stream during the 
heating phase. A rocker arm in 
the control opens the switch, which 
stops the outside fan and moves a 
slide-type reversing valve into po- 
sition for transferring heat from the 
unit to the outside coil. The am- 
bient air power element has a lim- 
ited charge which immobilizes the 
de-icer at temperatures above 48F, 
permitting fan operation through 
the control for the cooling phase. 

Manufacturer: Ranco Inc., 601 W. 
5th Ave., Columbus 1, O. 





35 ft long. Other features include 
three detachable cleaning tools, a 
combination wrench and a guide 
tube. The unit is also available 
without the electric drill. 

Manufacturer: The Ohio Tool 
and Engineering Co., 801 N. Spring 
St., Springfield, O. 


Flexible Shower Arm 

A flexible shower arm for resi- 
dential applications has been an- 
nounced by Shur-Lock Home 
Products. It is designed for uni- 





versal installation in permanent 
shower arms. The fact that the arm 
can be bent permits its convenient 
use by people of varying heights 
The unit is chrome plated and is 
installed by two connections. 

Manufacturer: Shur-Lock Home 
Products, 610 W. Willard, Kalama- 
zoo, Mich 


Well-Tank Unit 

A well-tank unit that permits the 
tank to be buried in the ground, 
next to the well casing, has been 
developed by Morrison Co. A spe- 
cial control head fits on 4 to 7-in 
well casings and performs the con- 





trol functions normally installed at 
the pressure tank, indoors. When 
used in combination with submers- 
ible pumps, the well-tank unit per- 
mits water to be transferred direct- 
ly from the well into the buried 
pressure tank. 

Manufacturer: The Morrison Co., 
125 W. Melvina St., Milwaukee 12 


(Please turn to page 162) 
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Start with the And De-oxidized, : Expansion-Drawn into | 


Finest Quality : Seamless Copper the Fins for Maximum | 
Aluminum Fins... : Tubing... : Heat Transfer to Give : 
lo of : : a Quality Coil... 





: Then Add a Heavy- : And a Powerful, : To Give YOU the 

: Gauge Steel Casing, Rugged Fan Motor, Finest UNIT HEATER 
: Phosphatized for Cor-: Wheel and Guard : Money Can Buy 

: rosion Resistance... : 


Me 





For Your Factory, You can look all over America, : 
Warehouse, : but you can’t find better qual- LIKE TO KNOW MORE? 
ity than is painstakingly built : Just fill out the coupon and 
Garage OF any : into every Westinghouse Unit : drop it in the mail—we'll send 
Hard-To-Heat Areas. : Heater: : you complete information 
: « Steam ¢ Cabinet Type : 


¢ Hot Water ¢ Gas Fired 
are offered exclusively through : 
franchised distribution. poorer rr er 





Sturtevant Division 
Westinghouse Electric Corporation 
Hyde Park, Boston 36, Massachusetts 


: WESTINGHOUSE 
>: AIR HANDLING 


You CAN BE SURE...1F 11's 


Westinghouse * iwi 


Company 
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New Products 





(Continued from page 156 
Soap Tray 
A stainless steel soap tray has 
been added to its line by Jones & 
Laughlin. The unit measures 542 
by 3 in. at the center and 2% in. 


at the ends. It is adapted for at- 
tachment to deck covers. 

Manufacturer: Jones & Laughlin 
Steel Corp., Strip Steel Div., Met- 
allon Stamping Plant, P.O. Box 88, 
Canfield 9, O. 


Sealed-Ejector Pump 
A submersible sealed ejector 
pump for use with basement pow- 


der rooms and overhead sewers 





has been announced by S. Gelber 
and Sons. The unit is screenless 
and is constructed to handle a wide 
variety of waste materials. As wa- 
ter rises in. the pit, the float rises 


until contact is made with the 
switch. The pump stays on until 
the float returns to the original po- 
sition. Capacity is 4000 gph at 25- 
ft discharge head. Other features 
include a 144-hp electrical motor, 2- 
in. discharge pipe connection, ro- 
tary shaft seal, lifetime lubricated 
ball bearings and a shield for pro- 
tecting the float switch. 


Manufacturer: S. Gelber and 
Sons, Inc., 5806 N. Lincoln Ave 


Chicago 45. 


Packaged Boiler 

A packaged automatic boiler with 
centralized controls to save operat- 
ing time has been announced by 


Iron Works. 


Ames The unit fea- 





tures a concentric three-pass tube 
design, permitting use of a one- 
piece rear baffle and one-piece fuel 
covers. It is available in sizes of 
10 to 150 hp for pressures to 250 
psi, for oil, gas or combination oil- 
gas firing. 

Manufacturer: Ames Iron Works, 
Inc., Oswego, N.Y. 


Portable Dishwasher-Dryer 

A portable dishwasher-dryer that 
can be converted to free-standing 
or permanent under-counter use 


Prefabricated Chimney for Heating Appliances 


A prefabricated chimney, devel- 
oped by William Wallace, is de- 
signed for use with heating appli- 
ances and domestic incinerators 
burning solid or liquid fuels. The 
chimney is constructed on the 
double-wall principle. Mineral 
fibre, packed between a galvanized 
steel outer wall and stainless steel 
inner wall, provides insulation. The 
chimney housing is constructed of 
galvanized steel which can be 
painted. A coupling permits the in- 


staller to join chimney sections 
with a one-eighth turn. 
Manufacturer: William Wallace 





Co., 


Metalbestos Div., 
Belmont, Calif. 


Box 137, 








has been announced by Waste King. 
Front panels can be interchanged 
to insure integration with sur- 
rounding decor. An adapter kit fa- 





cilitates attachment of water con- 
nection and discharge hoses. The 
hoses, as well as the power cord, fit 
into a recessed compartment when 
the unit is not in use. Other fea- 
tures include sound insulation 

Manufacturer: Waste King Corp 
3300 E. 50th St., Los Angeles 


Submersible Drainer Pump 

A single-stage centrifugal pump 
for heavy-duty operations where 
dirt, grit or other solids are con- 
tained in the water has been intro- 





duced by Sumo Pumps. It is an 
electrical submersible drainer 
pump, built to handle water con- 
taining up to 20 percent solids. The 
pump operates either partly o1 
completely submerged. A built-in 
thermostatic cutoff protects the mo- 
tor against damage from overheat- 
ing, obstructions or overloading 
An automatic reset restarts the 
pump when obstructions are re- 
moved or overloading is relieved. 
The motor is rated at 7% hp. Ca- 
pacity is 460 gpm at a 15-ft head. 

Manufacturer: Sumo Pumps, 
Inc., 23 Brown House Rd., Stam- 
ford, Conn. 

(Please turn to page 168) 
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ANNOUNCING 


ANOTHER WINNER 
iN THE 


DUNKIRK. BLUE CIRCLE 


GAS FIRED BOILERS 


FOR HOT WATER OR STEAM 
WITH TANKLESS HEATER FOR HOUSEHOLD USE 


Yes, Dunkirk-does it again! Addition of two brand new series of Concord 
Gas-Fired Boilers-give you-more answers to every hot water and steam 
heating job. Six sizes; from 3 £08 sections . . . made of cast iron, 

the lifetime metal. You cafi sell these new Concord Boilers on a basis of 
lifetime performance and economy. 

Priced right, they make the convenience, cleanliness and automatic 
comfort of gas heat available. Furnished complete with 

Dunkirk Concord Blue Flame Burner, gas manifold, controls, 

factory assembled and tested. 

Series 1D for Hot Water Systems Only. 

Series 2D for Hot Water or Steam Systems with instantaneous 

hot water coil available for year round household use. 


WRITE FOR CATALOG 657, JUST OFF THE PRESS. 


DUNKIRK RADIATOR CORPORATION 


DUNKIRK, NEW YORK 


Member of the Institute of Boiler and Radiator Manufacturers 






















New Products 





(Continued from page 162) 

Galvanized Furnace Pipe 

Excelsior Steel Furnace is now 
offering its snap-lock galvanized 
furnace pipe in 10-ft lengths. The 
units are available in 4, 5 and 6-in. 
diameters in 30-gauge pipe; and 6, 
7 and 8-in. diameters in 28-gauge 


pipe. The pipe is designed for 
perimeter and crawl-space installa- 
tions. Its snap lock expedites in- 
stallation procedures. 

Manufacturer: Excelsior Steel 
Furnace Co., 546 W. Washington 
Blvd., Chicago 6. 


Wall Heater 

A  counterflow recessed wall 
heater for forced-air operation has 
been developed by Holly-General. 
The unit is rated at 65,000 Btu and 
is designed for residéntial applica- 





tions. A blower insures proper air 
distribution. It can be installed 
between studs or as a free-standing 
unit in corners. Other features in- 
clude a two-speed gas valve, safety 


limit controls that turn off gas in 
case of overheating, power or gas 
failure and a “split-zone” air intake 
at both ceiling and floor. Adjacent 
rooms can be heated directly by 
through-the-wall accessory grilles. 

Manufacturer: Holly-General 
Co., Div. of The Siegler Corp., P. O 
Box 2098-D, Pasadena, Calif. 


Water Heater 

A glass-lined water, heater de- 
signed for the mass housing market 
has been announced by Mission 
Appliance Corp. Recovery rating 
of the unit is 46.2 gph at 60F tem- 
perature rise. The unit features a 


& 
. © 
§ 





coppertone top and “skirted” base, 
safety controls and a white enamel 
jacket. The burner contains a 
double row of gas ports. Models 
are available in sizes of 20, 30, 40 
and 50 gal. 

Manufacturer: Mission Appliance 
Corp., 12611 Crenshaw Blvd., Haw- 
thorne, Calif. 


Power Snake 

A power-operated portable snake 
for cleaning waste lines and remov- 
ing obstructions up to a distance of 
250 ft has been developed by Marco 


Oil Furnaces for Installation in Cramped Areas 


A line of horizontal oil-fired fur- 
naces for limited-space installations 
has been announced by American- 
Standard. They are designed for 
suspension under the floor in crawl 
space, in basements, overhead in 
hallways and attics. The units are 
available in 84,000, 95,000 and 112,- 
000 Btu capacities at the bonnet. 
They can be installed to supply 
either left or right air discharge. 
The furnaces are shipped fully as- 
sembled and feature steel combus- 
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tion chambers, wiring harness, stack 
control, blower and limit control 
and hanger bolts. 

Manufacturer: American-Stand- 
ard, Air Conditioning Div., 40 W. 
40th St., New York City 18. 





Products. The unit is designed to 
permit its use with right wind 
coiled springs in 50, 75 or 100-ft 
lengths in 1% to 3-in. waste lines 
or with the manufacturer’s sewer 
rods in standard 5-ft sections up to 
practical distances in 3 to 6-in. 





sewer lines. Specially designed 
heads are engineered to facilitate 
removal of common obstructions, 
stoppages such as grease, soap, etc., 
and roots. The heads can be at- 
tached and removed from the 
snake. 

Manufacturer: Marco Products 
Co., 3416 Vineyard Ave., Los An- 
geles 16. 


Three-Pass Boiler 

A three-pass boiler for use with 
steam or hot water heating systems 
in commercial, industrial and insti- 
tutional buildings has been devel- 
oped by Portmar Boiler. Flue gases 
pass first along the firebox crown 
sheet to the rear of the boiler, then 
through the lower row of tubes to 





the front of the boiler and back 
again through the upper row of 
tubes. The boiler is available in 16 
sizes, oil or gas-fired. Steam ca- 
pacities are 3,650 to 42,500 sq ft; 
water capacities from 5,840 to 68,000 
sq ft. Working pressures with 
steam are 15 Ibs; with water, 30 lbs. 
The boiler is also available for 100 
lbs water working pressure. A 
rear cleanout door for firebox tubes 
facilitates repair, cleaning and in- 
spection. 

Manufacturer: Portmar Boiler 
Co., Inc., 193 7th St., Brooklyn, N.Y. 

(Please turn to page 174) 
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For information and specifications on the complete 
line of new Lyoncraft chrome-nickel stainless steel 
sinks, write us for your free color catalogue today! 


“Redi-Rim” is an exclusive feature of the all-new 
Lyoncraft sinks. The rim and sink are one integral 
unit. Sink bowl is “dropped in”’ the counter top. . . 
offering safe, sure and easy installation every time! 
Lyoncraft ‘““Redi-Rim”’ sinks are more sanitary. No 
dirt-catching crevices or corners as in the old- 
fashioned separate-rim type of sink installations! 


World’s largest fabricator of chrome-nickel stainless 





Prestige Tableware + Kitchen Sinks «+ 
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Housewares + 


sinks have recessed rim and 


Lyoncraft 


ledge, 
center partition, “‘square look’”’ non-splash sidewall 
design and a faster-draining sink bowl—all attrac- 
tive new features to graciously complement the 
finest contemporary kitchens. 

It’s good business to sell and install the new stand- 
ard in stainless .. . quality-built Lyoncraft sinks! 


PATENT er 







LYONCRAFT STAINLESS PRODUCTS 
DIVISION OF LYON INCORPORATED 
13881 W. Chicago Bivd., Detroit 28, Michigan 


Automobile Wheel Covers 











New Products 





(Continued from page 168) 


Boiler Cleanser 

A liquid boiler cleanser and con- 
ditioner for use on hot water and 
heating without 
flushing or draining has been de- 
veloped by Crest Mfg. It is de- 
signed to dissolve oil and grease, 
sediment 
and prevent new rust from form- 
ing. The product is 
avoid clogging valves or drains. It 
is poured or pumped into the heat- 
ing system through the boiler drain 
or other opening. Then the system 
normally to 


steam systems 


remove rust, scale and 


soluble to 


is operated circu- 





late the cleanser and conditioner 
throughout the boiler and piping. 

Manufacturer: Crest Mfg. Co., 
465 48th Ave., Long Island City 1, 
N.Y 


Plastic Bathroom Accessories 
Sunbeam Plastics has announced 
the production and marketing of 
a line of plastic bathroom accesso- 
ries available in both recessed and 
surface-mounted styles. The 
cessories are available in a choice 
of four colors and black or white. 
The company also announced that 
the line will be marketed by Crane 


ac- 


Co. under the Crane brand identifi- 
cation and will match Crane’s color 
fixtures, 


line of bathroom which 
4 ea 


ee 






include colors, black and 
white. 
Manufacturer: Sunbeam Plastics 


Corp., Evansville, Ind. 


seven 


Sink Screen 
A sanitary screen designed fo. 
sump, floor or interceptor sinks has 
announced by Bundy. The 
unit traps foreign matter before it 
the drain, 
plugged drains. It is 


been 
enters preventing 
made of a 





rubber compound moulded around 
a perforated aluminum screen. The 
screen comes in two mesh sizes, 
and fine. The screen also 
features the company’s cleaning re- 
moval tool. The inserted, 
the screen is lifted out, dumped 
clean and replaced. The unit meas- 


coarse 


tool is 


Closet Heater Helps Prevent Water Condensation 























An 


electrical 
heater, thermostatically controlled, 


immersion -type 


that prevents moisture from con- 
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densing on outside walls of water 
closet tanks has been developed by 
G.E.M. Products. The unit works 
by maintaining required water 
temperature in the tank. The unit 
plugs into 110 or 120-v ac outlet and 
operates automatically. The ther- 
mostat shuts off the current when 
the water temperature reaches ap- 
proximately 120F or when the unit 
is out of the water. It is equipped 
with a 12-in. white flat electrical 
cord and plug. 

Manufacturer: G.E.M. Products, 
Inc., 2038 Dime Bldg., Detroit 26. 


ures 9 in. sq with rounded corners 

Manufacturer: The Bundy Co., 
2160 Colorado Ave., Santa Monica, 
Calif. 


Furnace Humidifier 
Walton Laboratories an- 
nounced a humidifier for installa- 
tion on forced warm air furnaces. 
The unit is designed to permit in- 
stallation only on the air return 
side of the furnace. Output is 10 
gal. per day. Atomizing action of 
the humidifier makes it independ- 

— 


has 





ent of dryness in air. It is made of 
brass, copper and other nonferrous 
materials. 

Manufacturer: Walton Labora- 
tories, Inc., 1186 Grove St., Irving- 
ton 11, NJ. 


Iron Filter, Water Softener 
Universal Water Softener has in- 
troduced two new units: an auto- 
matic electric iron filter 
and an automatic softener 
The iron filter features an air agi- 
tation backwash and operates from 


removal 
water 





Stele ee ee sini 


ins a 


| 


a calendar wheel time clock. The 
clock can be adjusted to backwash 


the filter weekly or oftener. The 
water softener has a capacity of 
50,000 grains per regeneration and 
is engineered to deliver 350,000 
grains weekly. Flow rates to 15 
gpm are possible. This unit is also 
offered in a twin-unit design that 
permits flow rates to be extended 
to 30 gpm. 

Manufacturer: Universal 
Softener Co., Geneva, Ill. 


Water 
END 
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YOUR DAVIS DEALER IS DEALING...SEE HIM NOW! 


Davis Model 210 Back- 
hoe and 102 Loader on 
@ Model 202 Work-Bull 
Tractor. 













YOU CAN SEE 
FOR YOURSELF 


— it’s the greatest LOADER-BACKHOE 
at any price...on any tractor*! = 









Only the Davis Loader-Backhoe allows you 
unrestricted vision. You can see why this rig, 
with many such exclusive features gives you 
more earning power. 

You sit high on the backhoe so you can see 
exactly where you’re working and you move 
with the boom so you always face the bucket 
just like on the big power shovels. 


Only the Davis 210 Backhoe lets you dig 
flush alongside a building, wall, or fence. Ver- 
tical stabilizers, right-angle digging, and 
10,000 pounds breakaway power give you the 
advantage on every job. 

The Davis Loader — with built-in strength 
and streamlined design—has been widely 
copied, but never equalled. 

You would naturally think that this rig would 
cost you more, but it actually costs less than 
most other makes. 


* Davis Loaders and Backhoes are available for all 
popular models of International, Ford, Work-Bull, Ford- 
son Major, Ferguson, Case, Massey-Harris, Allis- 


Tractors. 
SOLD AND SERVICED EVERYWHERE BY BETTER DEALERS 


= 
a | For the name of your nearest dealer, call 
- *) Western Union by number and ask for 

Operator 25 . . . or write direct. Please 
7)}$/—~ specify make of tractor. 


if 


N, Inc. 










MASSEY-HARRIS-FERGUSO 
INDUSTRIAL DIVISION 
1009 $. WEST ST. DEPT. ‘DE WICHITA 15, KANSAS 


Chalmers, Oliver, John Deere, and Minneapolis-Moline = 
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CONTRACTORS * WHOLESALERS « MANUFACTURERS 


CONTRACTOR ASSNS... . National 


Nov. 10-15—ASSE—Annual meet- 
ing of the American Society of Sani- 
tary Engineering; Lauderdale Beach 
Hotel, Fort Lauderdale, Fla. 


Nov. 16-18—RACCA—Annual con- 
vention of the Refrigeration and Air 
Conditioning Contractors Assn.; Drake 
Hotel, Chicago. 


Jan. 13-15 (1958)—NARDA—Annu- 
al convention of the National Ap- 
pliance and Radio-TV Dealers Assn.; 
Conrad Hilton Hotel, Chicago. 


Jan. 27-29 (1958)—ASHAE—Annu- 


al meeting of the American Society 
of Heating and Air-Conditioning En- 
gineers; Penn-Sheraton Hotel, Pitts- 
burgh, Pa. 


May 20-23 (1958)—MCAA—Annu- 
al convention of the Mechanical 
Contractors Assn. of America; Hotel 
Ambassador, Los Angeles. 


June 30-July 3 (1958)—NAPC—76th 
annual convention and exposition of 
the National Assn. of Plumbing Con- 
tractors; Pan Pacific Auditorium, Los 
Angeles. 


CONTRACTOR ASSNS. .. . State 


20-23 (1958)—Illinois—Annual 
Illinois Assn. of 
Hotel Pere 


Jan 
convention of the 
Plumbing Contractors; 
Marquette, Peoria. 


Feb. 10-12 (1958)—Ohio—Annual 
convention of the Ohio State Assn. of 
Plumbing Contractors; Onesto Hotel, 
Canton. 


Feb. 13-15 (1958)—Minnesota—An- 
nual convention of the Minnesota 
Assn. of Plumbing Contractors; Hotel 
Nicollet, Minneapolis. 


Feb. 21-22 (1958)—Kansas—Annual 
convention and exposition of the Kan- 
sas Plumbing and Heating Contractors 
Assn.; Jayhawk Hotel and Topeka 
Municipal Auditorium, Topeka. 

Mar. 10-11 (1958)—Nebraska—An- 
nual convention of the Nebraska 
Plumbing and Heating Contractors 
Assn.; Lincoln Hotel, Lincoln. 


Mar. 19-20 (1958)—Maine—Annual 
convention of the Maine State Assn. 
of Plumbing Contractors; Eastland 


Hotel, Portland. 
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Apr. 17 (1958)—New Hampshire— 
Annual convention of the New Hamp- 
shire Assn. of Plumbing Contractors; 
New Hampshire Highway Hotel, Con- 


cord. 


Apr. 17-19 (1958)—New Mexico— 
Annual convention of the Associated 
Plumbing, Heating & Piping Contrac- 
tors of New Mexico; La Fonda Hotel, 
Santa Fe. 


Apr. 17-19 (1958)—Indiana—Annual 
convention of the Indiana Assn. of 
Plumbing Contractors; Hotel Severin, 
Indianapolis. 


Apr. 17-19 (1958)—Iowa—Annual 

convention of the Iowa Assn. of 
Plumbing Contractors; Blackhawk 
Hotel, Davenport. 


Apr. 18-19 (1958)—Virginia—Annu- 
al convention of the Virginia Associ- 
ated Plumbing and Heating Contrac- 
tors; Hotel Roanoke, Roanoke. 


Apr. 24-26 (1958) — Washington — 
Annual convention of the Associated 
Plumbing and Heating Contractors of 








Washington, Inc.; Hotel, 


Spokane. 


Davenport 


May 1-3 (1958)—Michigan—Annual 
convention of the Michigan Assn. of 
Plumbing Contractors; Pantlind Hotel, 
Grand Rapids. 


May 6-8 (1958)—California—Annu- 
al convention of the Associated 
Plumbing Contractors of California: 
Statler Hotel, Los Angeles. 


WHOLESALER ASSNS. 


Nov. 16-18—ACRW—Annual meet- 
ing of the Air Conditioning and Re- 
frigeration Wholesalers; Sheraton Ho- 
tel, Chicago. 


Nov. 18-20 — NHACWA — Fall con- 
vention of the National Heating and 
Air Conditioning Wholesalers Assn.: 
Morrison Hotel, Chicago. 


Jan. 20-21 (1958)—PHWNE—Annu- 
al convention of the Plumbing and 
Heating Wholesalers of New England; 
Hotel Statler, Boston. 


Feb. 20-22 (1958)—WDA—Annual 
eonvention of the Wholesale Distribu- 
tors Assn.; Gunter Hotel, San Antonio, 
Tex. 


Mar. 30-Apr. 1 (1958)—SWA—An- 
nual convention of the Southern 
Wholesalers Assn.; Palm Beach Bilt- 
more Hotel, Palm Beach, Fla. 


Apr. 9-11 (1958) — CSA — Spring 
meeting of the Central Supply Assn.; 
Palmer House, Chicago. 


Apr. 13-15 (1958)—MAWA—Annual 
covention of the Middle Atlantic 
Wholesalers Assn.; Chalfonte-Haddon 
Hall, Atlantic City, N. J. 


MANUFACTURER ASSNS. 


Nov. 1-2—AHLMA—Annual meet- 
ing of the American Home Laundry 
Manufacturers Assn.; Mayflower Ho- 
tel, Washington, D. C. 


Nov. 11-15—NEMA—Annual meet- 
ing of the National Electrical Manu- 
facturers Assn.; Traymore Hotel, At- 
lantic City, N. J. 


Nov. 12-13—PBlI—Annual meeting 
of the Plumbing Brass Institute; Hotel 
Cleveland, Cleveland. 


Nov. 18-21—ARI—10th Exposition 
of the Air Conditioning and Refrig- 
eration Industry sponsored by the Air 
Conditioning and Refrigeration Insti- 
tute; International Amphitheatre, Chi- 
cago. 


Nov 18-22 — NWAHACA — Annual 
convention of the National Warm Air 
(Please turn to page 180, column 3) 
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Now Painted WHITE 
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so you can be sure at a glance! 


Plumbers Prefer — Central Foundry “Spun” Soil Pipe 


Why 


Big Savings In Labor, Installation Time — 
Machined metal molds produce pipe with 
exact dimensions. Every length of pipe is 
identical and plumb-line straight, with 
seamless walls of uniform thickness and 
smooth inside and out. Spigots and rein- 
forced hubs are absolutely round... line 
up every time! 


Be sure it’s Central Pipe . . . look for the white hub . . . and the name cast on the barrel. 


VALUABLE 
BOOKLET 


...gives the answer to all ques- 
tions about Central Foundry 
“spun” soil pipe and machine- 
made fittings. Write today for 
your free copy. 
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No Sand In The Mold — no sand holes —a 
truly sound casting that protects against 
leaks. 


Central Foundry pioneered “Spun” Soil 
Pipe, and only Central Foundry gives you 
the big advantages of centrifugal casting 
in machine finished all-metal molds. 


THE 


CENTRAL FOUNDRY 


COMPANY 


bOt-Taligiiviet-l mm Ot-t-) mle) | Mad |] — tow 
Machine-Made Fittings — 
Bituminized Fiber Pipe 


Vain Office: Foot of Pacific Street, Newark 5, N. Ji 


Plant: Holt. Ala. 





Convention Dates 


Manufacturer Assns... 


(Continued from page 178) 
Heating and Air Conditioning As 
Morrison Hotel, Chicago 


Dec. 1-4—NSPI—Annual convent 
and exposition of the National Swi 
ming Pool Institute; Shamrock-Hilt 
Hotel, Houston, Tex. 


$]00} adid puey 104 
WIG 


~ yIMdd 


Jan. 19-23 (1958)—NAHB—Annu 
convention and exposition of the Na- 
tional Assn. of Home Builders; Con: 
Hilton and Sherman hotels and 
Coliseum, Chicago. 


w90T,, TI00W 


Jan, 22 (1958)—NIWKC—W int: 
meeting of the National Institute 
Wood Kitchen Cabinets; Sherato: 
Hotel, Chicago. 


MINHS YVAN 
ONIYSLN3S9-313S 


Mar. 31-Apr. 2 (1958)—GAMA 
Annual meeting of the Gas Applianc: 
Manufacturers Assn.; The Greenbrie: 
White Sulphur Springs, W. Va 


SGONNOd ZZ AINO SHOISM 


Apr. 14-16 (1958) LIA — Annu 
meeting of the Lead Industries Ass: 
The Chase Park Plaza Hotel, St 
Louis. 


May 4-7 (1958)—LPGA—Annua 
convention and trade show of the 
Liquefied Petroleum Gas Assn.; Cor 
rad Hilton Hotel, Chicago 


May 7-11 (1958)—WACIA—Confe: 
ence and exhibit of the Western Ai 
Conditioning Industries Assn.; Shrine 
Exposition Hall, Los Angeles. 





May 11-14 (1958)—CBRA—Annu: 
meeting of the Copper and Brass Rs 
search Assn.; The Homestead, Hot 
Springs, Va. 


June 9-13 (1958)—OHI—Annua 
convention and exposition of the Oi 
Heat Institute of America; Coliseur 
and Park Sheraton Hotel, New York 
City. 


June 23-26 (1958)—SMI—Fifth N 
tional Store Modernization Show 
the Store Modernization Institute 
Coliseum, New York City. END 


SLYSSNI MVP 3A1SV3S9V1d3ay HLIM 
MINHD LNOYS .DILVW-NSMOd,, 


News 
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(Continued from page 58) 

L. G. Maechtlen has been named 
first vice president of the Square D 
Co., Detroit. For the past thre¢ 
years he served as manager of the 


firm’s western division in Los An 
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The DuPont Co., Wilmingto: 
Del., has appointed W. A. Bours, 
Ill, director of sales of the “Freon 
products division succeeding R. J 
Thomson who is retiring. T. D 


yng: 
Aqieau Ano je 
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Johnson, Jr., has been named as- 


ant director of sales 


4. F. Johnson has been named 

duct manager of air condition- 
ers for the Gibson Refrigerator Co., 
Greenville, Mich. He replaces J. L. 
johnson who is retiring. 


Flexible Tubing Corp., Guilford, 
Conn., has appointed J. H. Dendy 
firm representative to the Ameri- 
can Home Laundry Manufacturers’ 
Assn. and R. B. Connell to the post 
of manager, air conditioning sales 


A. F. Hubbard of the Herman 
Nelson Div., American Air Filter 
Co., Moline, Ill., has been named 
chairman of the technical commit- 
tee on sound control of the Ameri- 
can Society of Heating and Air 
Conditioning Engineers. 


The Air Moving and Conditioning 
Assn., Inc., Detroit, has appointed 
M. F. Allen executive vice presi- 
dent. He succeeds L. O. Monroe 
who is retiring. 


R. B. Schmidt has been named 
to the newly created Rost of sales 
promotion manager for Mueller 
Climatrol Div., Worthington Corp., 
Milwaukee. 


C. B. Turner has been appointed 
sales director of Southwestern 
Plastic Pipe Co., Mineral Wells, 
Tex. 


The Permaglas Div., A. O. Smith 
Corp., Kankakee, IIl., has appointed 
H. Merkel sales manager of heating 
and air conditioning products. C. L. 
Tracey has been appointed sales 
manager for domestic water heater 
products. 


Fram Corp., Providence, R. L., 
has appointed W. W. Eaton man- 
ager of the firm’s domestic oil 
burner division. 


(For other important appoint- 
ments in the plumbing and heating 
industry, see page 202.) 


Gas Water Heater Shipments 
Down for August 

New York Crry—Shipments of 
automatic gas water heaters in 
August showed a 15.1 percent de- 
cline from the figure for the same 
month a year earlier, according to 
Edward H. Martin, marketing di- 
(Please turn to page 182) 
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This partial view of our warehouse gives you an idea of 
the stock we maintain in order to meet your most urgent 
needs for pipe fittings of any type. 

Kuhns cast iron or ductile iron fittings are available 
coated with a special rust proofing compound, galvanized, 
or coated to meet your local specifications. Over 3000 
sizes and shapes. 


Flanged fittings, all types in sizes from 114” through 12”. 
Companion flanges; from 1” through 12”. Screwed fittings: 
from 4” through 12”. Every Kuhns fit! ng is backed with 
the finest workmanship and strictest quality control that 
assures you of sharp threads, chamfered edges and perfect 
sealing. “K” fittings need no “babying’”—they’ll save time 
and last longer! 


In connection with the current “Big Push” contest on 
remodeling, The Kuhns Brothers Co. is contributing $200 
worth of assorted pipe fittings to the list of prizes. This 
prize of high quality fittings is worth winning! 


THE KUHNS BROTHERS CO. 
1800 McCALL STREET * DAYTON, OHIO 












News 









































(Continued from page 181 
rector of the Gas Appliance M: 
facturers Assn. Martin’s sumr 
is based on a survey covering n 
ufacturers estimated to account { 
97.7 percent of automatic gas \ 


heater production. 





Carrier Room Unit Sales Up, 
Expects Record Volume in ‘58 
Syracuse, N. Y.—The Ca 

Corp. has achieved a 50 pe 
increase in room air conditione: 
tail volume despite a slight dro 
sales of this product for the ent 
industry, Carrier board chai: 
Cloud Wampler said recently 
Wampler spoke to more thar 
representatives of appliance and 
partment stores at the introduct 
of the firm’s 1958 line of room 
conditioners. He said that his co: 
pany would continue to expand it 
share of the retail market that | 
predicted would be 1,750,000 ur 
for the industry in 1958. Wampk 
estimated 1957 sales at 1,550,000 


PERFECTION 


is not enough... 


Bell & Gossett Buys 
Electric Motor Line 
Morton Grove, Itt.—Bell & Gos- 
sett Co. has acquired a controllir 
interest in the Marble Corporations 
a ~ : 

Gladstone, Mich. The princi 
nless it's CADWELL! ~ oom 
u e benefit derived from the acquisitio: 
is the line of electric motors mad 
by the Marble Card Electric Cor 
The Michigan company will nov 





Cadwell’s “Perfection” Floor and Ceiling plates are the 


provide motors up to 125 hp fo 
perfect answer. 


Bell & Gossett’s line of pumps, com- 
“Perfection” plates are designed to give a quality look and pressors and related equipment 
trouble-free service to all piping jobs—features that spell C E Pullum 
profit and satisfaction in any language. That’s why it’s easy 
to stock and sell Cadwell “Perfection” Floor and Ceiling 
plates as well as Cadwell’s complete line of quality plumbing 
and steam specialties. 


executive 
president of Bell & Gossett, 
elected chairman of the board 
chief executive officer of the M: 
ble organizations. The other firn 
Write today for complete catalog or consult Domestic En- acquired are the Marble Ai 
gineering Catalog Directory. Corp. and the Marble Realty Co 


y 


Youngstown Kitchens 
Forms New Sales Divisions 




















Warren, O.—Youngstown Kitch- 
ESTAI HET >A ens Division of American-Stand: 


eR ; ie will increase its field staff and has 
THE BEATON & established six major sales divisi« 


: throughout the United States a 
Canada. 
CARDWELL Harry F. Howell was named g¢ 
eral manager of sales. He will dir 
MANUFACTURING CO. the work of six divisional manager's 
NE Nt who are: J. R. Miller in the east 


D. F. Sembach in the midwest, 
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R. Boehm in the central division, 
King in the south and Gags 
Campbell in Canada. M. D. Dur- 


has been assigned special du- 





on the west coast although no 
tern division manager has yet 
n appointed. 
R. J. Julian was appointed to the 
sition of sales administration 
nager. Three sales administra- 
tors, who will be responsible to 
8 Julian, have been named. They are 
R. C. Middeker, in charge of cus- 
tom tops; R. Don Whiteleather, 
lealer sales matters; and J. R. Kni- 
seley, builder and appliance sales 
natters 
R. H. Wack was named service 


and installation manage1 


: Chicago Contractors Launch 
" Supervisory Training School 
CuicaGo—A supervisory training 
school for p-h contractors, superin- 
tendents, foremen and journeymen 
has been instituted by the Plumb- 
ing Contractors Assn. of Chicago 
Twenty-seven men have enrolled 
in the course that is under the di- 
rection of Joseph Harney, Ph.D., 
vocational training cotanselor for 
the Chicago junior college system 


The school is scheduled to run for 





a 12-week period and will cover 
customer and employee relations, 
problems in human relations en- 
countered on the job, public rela- 


tions and sales techniques 


Westinghouse Announces 
Air Conditioning Conferences 
PITTsBURGH—The air conditioning 
division of Westinghouse Electric 
Corp. has announced dates and lo- 
cations for its 1958 distributor sales 
conferences where the new product 
line will be shown and sales and 
promotion plans will be explained 
Two separate conferences will be 
held: the Dixie group will meet at 
the Jung Hotel, New Orleans, on 
Nov. 7-8 and the Yankee group will 
meet at the Deshler Hotel, Colum- 
bus, O., on Nov. 14-15 





Record Crowd Attends 
Trane Open House 

La Crosse, Wis.—Over 4,000 
Trane Co. employees and _ thei: 
families and friends attended a two- 
day open house held here last 
month. 

Open for public inspection were 
two of the firm’s most recently 

(Please turn to page 185) 
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tHE FITZLGIDDONS Boiter 


melmeaelicliols mel: 


ee 93 this Fitzgibbons 
Steel Boiler 


write to the 


ip delielelelars 


T » Pp 3 Boiler Company, Inc 


folelela-t3 Mol -tleh og 














““Most Economical in Fuel’’ 





Full Wet Back Construction — A design feature pro 


t 


moted by Fitzgibbons for many years. The rear horizontal com! 
tion area is completely water jacketed on top, sides and k 
eliminating need of any refractory lining. 


Low Headroom - is a feature of the Fitzgibbons “'S 
Type Boiler. No expensive base setting is required and the low 
waterline of the design provides substantial savings in boiler root 


installations through the elimination of extra excavation 


Easy Cleaning - is always possible with a Fitzgil 


! 


| neni , ; 1] 


Scotch” Typc Boiler through accessible openings to all cor 
} 


tion surfaces — the firebox, tubes and rear combustion chaml 


High Efficiency 80% or better when properly installed 


with a well-designed, correctly adjusted oil or gas burn 


} 


Fitzgibbons 


Boiler Company, Inc. 


101 PARK AVENUE, NEW YORK 17, N.Y. 
Dept. 50 








plete selection of 


The most com 
Faucets 


new Spray Type Lavatory 










































These new spray head faucets are a 












































smart choice for today’s public washrooms. Chicago Faucet 
gives you the widest choice, with models for all needs. Each 
one has the same close-with-the-pressure, renewable oper- 
ating unit that has made 
Chicago Faucets first 
choice for trouble-free 
service and lasting 


economy. 









No. 967 —Centerset design, for 
lavatories drilled on 4” centers 


Spray spout reduces splash and 





water waste, permits washing in 


Now APCO brings you the greatest 
improvement in pipe since the intro- 
duction of cast iron — APCO SAND ) 


clean, running water. 


SPUN SOIL PIPE! It’s still cast iron 
— but now manufactured centrifu- 
gally, by spinning molten iron in 
sand lined molds. This forms a one- 
piece pipe of “homogenized” metal— 
fine, even, close-grained. The advan- 
tages over old-fashioned pipe are 
tremendous — and they’re all yours! 





No. 877 — Combina- 
APCO SAND SPUN SOIL PIPE [IS tion Lavatory Fixture 
super-smooth, inside and out, for 


: with spray type spout 
trouble-free flow. Its wall thickness | itl 


is even throughout the barrel. Its Distance between 


“homogenized” texture makes it 
easy to cut—clean and true, without 
fins, sandholes, burrs or splits. Every 
length is seamless—perfectly straight 
and round. It all adds up to greater 
ease in working, handling and é 
caulking—and a better job than ever 
before possible. So contractors save 


valve centers adjust 


able from 8” to 12° 





money, time and labor by working = 
with this perfectly made, machine- i. No. 878 — Same pps 
made product ei 877 but with 1% 
Fe B P. Waste. 
Every APCO SAND SPUN SOIL a 25 i at ina 
PIPE is individually tested with air : 
pressure UNDER WATER — also pees: 


tested and checked for accurate 
weight, hardness, uniform thickness, 


“a Chicago Faucets 
metal composition, etc. 


are distributed 
through the’ 
plumbing trade 
exclusively 














Available with single or double hub, 
in service weight or extra-heavy 
weight, in standard lengths, in diam- 
eters through 15”. Meets all applica- 
ble Federal and Commercial specifi- 
cations. Send for Folder D62 








THE CHICAGO FAUCET CO. 
Chicago 39, lil. 


CHICAGO, 
FAUCETS 


Building 


Also specify APCO 
MACHINE MADE FITTINGS 
and “STRINGER FITTINGS” 


’ MA DIDE fh 
IbDAMA PIPE Ve 
Offices in Principal Cities 


General Offices: ANNISTON, ALABAMA 
Member of Cast Iron Soll Pipe Institute. 





Last As Long As the 
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News 


(Continued from page 183) 
ompleted buildings—the $1.2 mil- 
ion engineering technical center 
ind plant 4, Trane’s new 311,000 
square foot manufacturing facility 





Also shown were the company’s 
new shipping center, its conveyor- 
ized paint line and its cooling and 
heating coil production line. 

La Crosse mayor Milo Knutson, 
city aldermen and members of the 
city’s industrial development coun- 
cil attended the open house 


Tube Turns to Expand 
Plant Area 

LOUISVILLE, Ky.—The Tube Turns 
division of National Cylinder Gas 
Co. has signed a $400,000 construc- 
tion contract to connect three 
buildings on property adjacent to 
its main plant, creating a new man- 
ufacturing area under one roof 

Tube Turns president John G 
Seiler said the construction pro- 
gram would provide plant facilities 
for products now in the design and 
development stage and for expan- 
sion of the company’$ welding fit- 
tings and custom forgings depart- 
ments. 


Winners of Goulds Pumps 
Contest Are Named 

SENECA Fatis, N.Y.—The wate 
systems sales contest sponsored last 
July by Goulds Pumps, Inc., re- 
sulted in over 60,000 consumer en- 
tries through 10,000 local dealers, 
according to George W. Cramer, 
sales promotion manager for the 
company. 

More than 900 Goulds distributor 
salesmen qualified for the cash 
awards contest. 

The first prize of $300 was 
awarded to Harold Davidson of the 
Raub Supply Co., Williamsport, Pa 
A $200 second prize went to Her- 
man R. Lubbinge of Ferguson Sup- 
ply Co., Grand Rapids, Mich. The 
third prize, $100, was awarded to 
James T. Patterson of Noland Co., 
Inc., Birmingham, Ala. 


AAF Reports Increase 
in Earnings and Shipments 
LouisvitLteE, Ky.—Shipments dur- 
ing the nine-month period ending 
July 31, 1957, of American Air Fil- 
ter Co.’s fiscal year were more than 
$5 million over the corresponding 
(Please turn to page 186) 
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The self-sustaining 
“Teleseat’”’... America’s 
most beautiful 


seat—proves 


there is a 


in seats... 


SELF-SUSTAINING LID 


SELF-SUSTAINING SEAT 


Sperzel makes the DIFFERENCE 


Here's beauty in a modern seat 
for the modern home. The 
Sperzel “Teleseat’’? combines 
sculptured grace and gleaming 
decorator colors with exclusive 
designing features that mark it 
the finest seat in America. 

Fully self-sustaining cover 
and seat ring — in all pottery 
colors and gleaming white — 
overlapping cover presents un- 
broken contour between seat 
ring and lid. And, remember, 
all this beauty is created in solid, 
durable Sperzel plastic for 
a longer life. 

The perfect residential seat 
from the famous line of perfect 
seats . . . Sperzel. The Sperzel 
“Teleseat”’ proves—there’s a 
difference in seats, and Sperzel 
makes the difference. 


For Finest Plastic Seats.. 


EXCLUSIVE SPERZEL 
SELF-SUSTAINING HINGE 
ON BOTH RING AND COVER 








Sperzel plastic hinge 
cover seals out acid, 
dirt and moisture. 
Prevents corrosion! 


Self-sustaining hinge 
holds seat at any de- 
gree of arc. Stainless 
steel hinge bolts as- 
sure perfect, lifelong 
hinge functioning. 


Plastic seal prevents 
corrosion. Spring- 
loaded bolt maintains 
constont tension .. . 
adjusts self daily 
Prevents loose, wob- 
bly seot. Can't come 
loose. 











cOMPAN Y 


Minneapolis, Minnesota 





So efficient! 


Magnificent * Fess: 


MODINE fits 


TITIVIITE 
gas unit heater 


So beautiful! 











TITIITITE 
marry 


MAO-DIN E 





TEEN OR - sree 1 a ER ee ROD. Hp 












wr Years ahead in styling 
Years ahead in performance 


Modine gas-fired unit heaters’ distinctive modern lines are en- 
hanced by the perfect blending of sparkling chrome and a rest- 
ful gray-green finish. It's a great performer too... gives you 
instant heat, long-lasting service. And because Modines are up 
to 50° lighter, they cost less to ship and install. Eight AGA- 
approved sizes are available from 25,000 to 310,000 Buu. 





FAST, UNIFORM HEAT. Continuous, even flame from front to 


gee 
rear of individually and directly fired tubes boosts radiant . el 
heat absorption and uniform heat distribution. 


MAXIMUM COMBUSTION 
EFFICIENCY is delivered by 
Modine design (far left) be- 
cause adequate air supply is 
assured. Contrast- this with 
the conventional double-row 
arrangement shown. 


SELF-CLEANING PORTS. Knife- 
sharp Modine stainless steel 
ports (left) have four times 
the free area of drilled ports 
(left below). Keen edges 
resist lodging of dirt and 
scale... permit clean, steady 
burning. 


© .8 .© 6 
wee... 
we 





representative listed 
in your classified 


© od + phone book or use 
a { this handy coupon 
: w- 
prtecree- <== 

















_— ! 
! MODINE MFG. CO. 
Senn ; 2 DeKoven Ave., Racine, Wisconsin 
a meme 
t TE 5 Send me free copy of Bulletin 656-A. 
a Name 
Firm 
MANUFACTURING COMPANY Address 
oe rn City Zone State 
! GU-1347 


News 





(Continued from page 185) 
period last year, according to a rx 
port released last month to tlh 
firm’s stockholders. 

Company president W. G. Fra 
said that while the backlog of o: 
ders for commercial products is ay 
proximately equal to the amount 
of shipments, bookings of militar 
products are substantially in excess 
of shipments, thereby increasin 
the total number of the company 
unfilled orders. 


Metals & Controls Corp. 
Announces Expansion 
ATTLEBORO, Mass.—Further ex 
pansion in the thermostat manufac 
turing facilities of Metals & Con 
trols Corp. has been announced 
Corporation president Carroll L 
Wilson said that with the compl 
tion of the expansion program un 
der way at the firm’s Versailles, Ky 
plant, production capacity for the 
home appliance type thermostat: 
will be double the present rate 


Revere Opens Copper Tube 
Center in St. Louis 

St. Loutis—To expedite shipment 
of its tubular mill products to cus 
tomers in the St. Louis area, Re- 
vere Copper and Brass, Inc., wil 
open a redistribution center hers 
The new center will stock both thx 
company’s copper tube for refrig- 
eration lines and copper wate! 
tube used in plumbing and heating 


Texas Manufacturers’ 
Reps in Merger 

Datias, Tex.—H. E. Crowley and 
J. C. Loehr, partners in Allied 
Brass Tube Fittings Co., Inc., have 
combined their manufacturing 
warehousing and sales operations 
in a new 13,240 square foot building 
in this city. 

The partners also are the prin- 
cipals in Crowley & Loehr Co., 
manufacturers representatives for 
Price Pfister Mfg. Co., Los Angeles 
Union Malleable Mfg. Co., Ash- 
land, O.; Connecticut Stamping & 
Bending Co., New Britain, Conn., 
and their own corporation. 

The manufacturers’ representa- 
tive firm serves Texas plumbing 
wholesalers, industrial supply 
houses and original equipment 


manufacturers. 
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Hydrotherm to Expand 


Manufacturing Facilities THE LAST fe) demi. | 


NortHvALE, N. J.—Hydrotherm, 


ne., manufacturer of gas fired hot = Z 20) ap: :j8 


vater boilers, is expanding its 


ianufacturing plant and other fa- - ’ Pl PE 


ilities here to accommodate the . 
ncreasing demand for its products , al > \) MACHINES! 
The new building will provide ' ; 

space for sales and engineering per- 
sonnel and will house a modern 
laboratory for developing and test- 
ing hydronic (hot water and steam 
heating) equipment, thus leaving 
more space in the origirial building 
for production of boilers 


Swimming Pool Convention 
to Open in Texas Dec. 1 


Houston, Tex.—The National 
Swimming Pool Institute’s second 
annual convention, scheduled fo: 


Dec. 1-4 at the Shamrock-Hilton / - 
Hotel here, is expected to draw RUGGED! ®) 
over 1,000 persons. SS 
Convention business will include POWERFUL! 
the installation of new officers, re- 
ports on industry developments, LIGHT—ONLY 170 LBS! 


business forecasts, educational ses- 





sions and sales seminars 


In recognition of the industry’s 
rapid growth and expansion, an ex- é BEA VER 
A RT 


position will be held simultaneously 


| 
with the convention; displays of — e 
pool equipment, supplies and con- S$ eed Oe Matic 
struction and operation methods op ™ . 
will be shown. 

Highlights of the convention will PORTABLE PIPE AND BOLT MACHINE 


include a visit from Texas governor 


Price Daniel, an aquacade and a ° 50% 


more speed and power e Threads %” to 2” pipe (up to 


from faster, all new motor! Mo- 12” with drive shaft) 4” to 2” 
bolts. 


Texas-style barbecue 


College Grads Enrolled in tor and switch fully protected. 
Trane Engineering Course e Instant and accurate easy-setting 


e New “CLEAR-VU,” self-cen- ; 
spool-type pipe support elimi- 


La Crosse, W1s.—College grad- 


uates from 17 states and three Ca- tering wheel and roller cut-off; nates double chucking. 
nadian provinces have joined the die heads with high-speed steel Lubri df , 
Trane Co. as sales engineers and dies; and reamer, all pivot . ubricate or life! 


are now enrolled in the firm’s engi- “ ” iling irec 
olle e firm's engi mounted! Ideal for make-up. ° Oiling tube directs oil right to 


neering sales training program. The threading dies! Shuts off auto- 
program, designed to supplement e Quick-acting Power Grip matically. 

scholastic background with field as- 

signment training, is conducted on Wrenchless Chuck—forward or e Lathe-type thread length 


a year-round basis at Trane’s home reverse! indicator. 
office here. 




















Imperial Brass Moves — 
to New 

ad Plant ’ HAVE A CUTTING 

eee a er ee CAN'T TELL 
HIC AGO—A new tu ye fitting and IT ALL HERE! ¢+ o OR THREADING 
tubing tool manufacturing plant } Me PROBLEM? 
was recently placed into operation Write for latest i. PIPE T@LS Let Our Engineering 
‘ : . facts on all ; gp 
at Niles, Ill., by the Imperial Brass TRCN ap a age Research Department 
ii ; Beaver Machines! S 273-500 DANA AVE. help you solve ! 

Manufacturing Co., maker of a va- Fr WARREN, OHIO Rp esses. 

(Please turn to page 188) te rnin 
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ITS EASY... 
ITS 
PROFITABLE 

10 SELL 


the POSITIVE PROTECTION 


————--—— 


of a Penberthy Sump Pump 
























































Non-corrosive displace- 
ment weights on Monel 
wire don’t waterlog; are 
long-lasting, dependable. 





HOME OWNERS AND REMODELERS are quick to rec- 
ognize the low-cost protection offered by a Penberthy sump 
pump. It’s a simple matter to convince them of the wisdom 
of guarding their investment in basement appliances, game 
rooms, heaters, etc., with a dependable Penberthy. Less 
than the best can prove costly. A Penberthy starts instantly 
—even after long idle periods — gets rid of water in a 
hurry. No other brand matches the advanced engineering 
—durable copper and bronze construction. Simple to install. 
No service headaches. And — incidentally —a Penberthy 
protects your reputation too. 


PENBERTHY MANUFACTURING COMPANY 
Division of Buffalo-Eclipse Corporation 
1242 Holden Ave., Dept. DE, Detroit 2, Michigan 





STOCK... 
DISPLAY... 
SELL... 
















Write for Catalog 
showing specs for 8 
models, 20 sizes for 
every home, farm, 
commercial and indus- 
trial application. 


8 MODELS e 20 SIZES 
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(Continued from page 187) 
riety of products for the plumb 
and air conditioning industry. 

Manufacturing facilities hi: 
been engineered to provide fo: 
progressive flow in manufactur 
steps to assure maximum utiliza- 
tion of equipment and person 
Approximately 235,000 square feet 
of space is being used for the ma 
ufacturing, inspection, packagi 
and shipping operations. 


Air Moving Assn. Names 
Nine New Directors 

WHITE SULPHUR SPRINGS, W. \ 

Nine new directors were elect 
by members of the Air Moving & 
Conditioning Assn. at its third an- 
nual meeting here in Septembe: 

Each of the association’s six di- 
visions is represented by one direc- 
tor. Elected directors for one yea 
are: L. Macrow of the central sta- 
tion air conditioning division, E.J 
Stone of the industrial axial and 
propeller fan division, W. A. Curti 
of the power roof ventilator di- 
vision, Wallace Allen, Jr., of th: 
residential fan division, J. J. Mer- 
rick of the unit heater division and 
R. A. Wasson of the centrifugal fa: 
division. 

Directors at large, also elected fo: 
terms of one year, are: W. H. Rietz 
J. W. Wilcock and C. W. Lockhart 


Award-Winning Homes 
Use Embassy Convectors 

New York City—Two of the 
American Home citation award 
homes are equipped with convec- 
tors made by Embassy Steel Prod- 
ucts, Inc., Brooklyn, N. Y. 

The American Home magazine 
sponsor of the award, invited lead- 
ing builders in New York State to 
submit plans of their most out- 
standing homes. The houses were 
then studied by a panel of judges 
from the fields of home design, con- 
struction and heating. Two of the 
three homes selected for awards i: 
New York State use hot wate: 
heating an Embassy spokesman 
said. 


Western Air Conditioning 
Assn. Elects New Officers 

Los ANGELES—William P. Ten- 
nity was elected president of the 
Western Air Conditioning Indus- 
tries Assn. at a recent meeting of 
the association. At the same meet- 












Arthur Hess was named vice 
sident and Fred J. Tabery re- 
ted secretary-treasurer. Re- 
ing elected to the board were Peter H. 
Askew, W. W. Allison, Richard 

¢ Farr, R. E. Harkens, George Hatch, 

E. L. Nelson, D. E. Reznick, Robert 
H. Savage, Henry C. Uloveec and 
a Robert Warden. 


The association decided at the 


fy meeting to hold its exhibit of air WITH THE NEW 





















































' conditioning, heating, ventilating 
: and refrigeration products bienni- LF 
ally after the 1958 show, scheduled 


for May 7-11 at the Shrine Exposi- 
tion Hall in this city. 


ed Stoddard Builds New Filter 
& Plant in Arkansas 


n- CLARENDON, ArK.—The construc- 
tion of a new 93,150 square foot fac- 
i- tory and office for the Stoddard 
C- Mfg. Co. was begun recently with 
al a ground breaking ceremony here. 
~ The company, which produces elec- 


J trostatic furnace and air condition- HINGED 4-WHEEL 


! er filters, has taken a 20 bend lease oe | Pp E Cc U T T E R 


on the new building being con- 
= structed on the Clarendon indus- 





° trial development preperty. The ® Closed Frame Construction 
P plant will be the company’s sixth assures complete rigidity 
d and will employ approximately 200 with less weight. 


n persons when completed. ‘ Be 
© 4-Wheel design needs mini- 


Hercules Announces mum swing of handle. 
Contest Prize Winners 


For ditch work or similar close- 


quarter operations these new Reed 





® 4-Point pipe guide aligns Cutters ore practically indispensable 
New York Crry—Winners of the cutter for perfect tracking of ond fully justify replacing whatever 
Hercules Chemical Co.’s Solder wheels and a right angle cut. cutting equipment you are now using. 
Sweepstakes Contest have been } ; iin ents: tier eatin: ak a lad 
announced. The contest involved ® Quickly interchangeable ke 
, : ‘ pipe in less than five minutes, and cast 
| answering questions about Swif wheels for steel or cast iron. 


iron pipe even faster. 
solder, a Hercules product. Three 





wilie winners wore chosen out of ® Needs only 3° space to pass Available in five sizes for steel or 
350 contest paerron . under 12” pipe. cast iron pipe from 1" to 12”, 

First prize, a portable TV, radio 
and phonograph combination, was EE ee Wake 
given to R.G. Turner, Peerless Ok- ae FOR FAST TURNING IN TIGHT SPOTS— 


lahoma Co., Oklahoma City. N.M. 4 _ USE THE IMPROVED REED CHAIN WRENCH 
Daugherty of Integrity Supply Co., S{ > 

Columbus, O., received the second ~§  j é# $60 0 me mem ee eee ee 

prize, a portable television set. The 
third prize, a clock-radio combina- 
tion, was awarded to Stanley Fac- 
tor, N.Y. Plumbers’ Specialty Co., 


These improved chain wrenches will 
do anything an ordinary pipe wrench 
will do... and do it easier, better and 








Far Rockaway, N.Y. maattiieidin team faster. Ideal for ditches or tight corners. 
10” to 60” in length. Grip securely with no play, yet they 
° ‘ ; 
New GE Products Shown You can tighten up or have a ratchet-like action. 
at Distributor Conference “back off” without taking wrench from pipe. 


Bioomrietp, N. J.—An ancient 
Greek stage technique—theater-in- 
the-round—was used last month 
by the air conditioning division of 
General Electric Co. at its annual 

(Please turn to page 190) 
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New 


Toilet Valve 
is actually 


SILENT 


because 
it operates on a 
NEW HYDRAULIC 


PRINCIPLE... ) 
| 


Pradual 
OT ee 
repr eeelan valves 
, 


eevee Aleslng wad 
elesting Wateewe 





ay 
The MUSMFLO n 
Diaphragm Valve | gaainy 


meves from > | 

fully open 

y oF " | \ 

\.. tightly closed 
+ —— 
INSTANTLY 

\/ SILENTLY 


operates by water pressure 


_— 










HUSHFLO fills the tank 
faster. Diaphragm shuts off 
flow by quick hydraulic 
action. Operates on 5 to 
200 Ib. water pressure. 
Metered overflow lets just 
the right amount of water 
into toilet while tank is 
filling, conserving water 
previously wasted. Simple, 
rugged . . . will give many 
years of trouble free serv- 
ice. Stock up now and be 
ready for the rush. 


ROMAR MANUFACTURING CORPORATION 


2364 Broadway, Buffalo 12, New York 





HUSHFLO 


News 











(Continued from page 189) 
sales conference in Miami Beach, 
Fla. GE distributors saw the divi- 
sion’s show from three sides of the 
stage and thus were brought into 
close association with the sales pro- 
gram presented 

In discussing the meetings, divi- 
sion general manager R. H. Jones 
said that for the first time an annual 
sales conference was conducted on 
a consolidated basis. Previously, 
each of GE’s air conditioning prod. 
uct departments had held separate 
meetings 

rhe division also preview ed some 


of its new 1958 madels 





ON HAND for the Republic meeting were (from left) Harold Scott, western sales 
mor. Milton Moore, central sales mart 


J. Stevens, promotional and sales development director; and Oscar Shabat 
Seated is Miss Opal Mitchell, the firm’s national sales manager 


president 


Republic Heater Holds Its Biggest Sales 
Convention. Buys Heating-Cooling Line 


Erie, Pa.—The Republic Heater 
division of Odin Stove Manufac- 
turing Co. is going all-out to in- 
crease its penetration of the water 
heater market. 

Milton Stevens, dynamic sales 
development director of Republic, 
made the announcement at a sales 
meeting, the largest ever staged by 
the firm, at Odin’s home plant in 
Erie on Sept. 11-13. 

“Our business is up 37 percent 
for the year as opposed to a 14 
percent decrease in sales for the 
water heater market generally in 
the same period,” Stevens declared. 
He asserted that Republic Heater 
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Waste King Earnings 
Up Substantially 
Los ANGELES—A substantial 


crease in earnings for the first 





months of its current fiscal yea 
reported last month by Waste K 
Corp 

Bertram F. Given, company p 
ident, said earnings for the 
months ended July 31, 1957, 
$142,227 after federal taxes but 
fore payment of preferred d 
dends. This compares with ¢ 
ings of $45,570 for the same px 
last yea 

Diversification of the firm’s a; 


Please turn to page 193 


Bill Lennon, vice president; Milto 


has reached fourth position in th 
industry and is now setting it 
sights on becoming third withi: 
the coming year. 

The company intends to accon 
plish this, Stevens said, by intens 
fying its sales and promotion. 

Stevens also announced that th: 
firm is branching out into the heat 
ing and cooling field with the 
acquisition of Hammell Furnace C: 
The company will operate as th: 
Hammell Furnace and Air Condi 
tioning Division of Odin Stove. 

Future articles in DE will report 
the company’s 1958 plans as the 
unfold. END 
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News 





(Continued from page 190) 

ance line, coupled with intensified national dis- 
tribution during the past six months, contribut- 
ed substantially to the company’s improved 
earnings, Given said 

At the same meeting at which the report was 
issued, company directors approved the ap- 
pointment of Howard C. Given to the post of 


executive vice president 


California Local Joins National 
Air Conditioning Contractors’ Assn. 
CLEVELAND—The membership committec yt 
the Refrigeration and Air Conditioning Con 
tractors Assn. has received its third application 
for membership since June from a local indu 
try association 
The newest applicant is the Inland Air Con 
ditianing and Netrigeration Cantractai Assi 
Inc., Riverside, Calif. Previously the RALCLA 
National received applicatian tram the RALCLA 
af Mauthern California and the Aly Landitt 


Hie LE ebbbapbya Asai. al Denver, ( 


Mally;G@eneral lnatitutes peenty Central 
Department far Meating Ceeling Line 


Lilie ANP be 1 iiew eevee thy eed baal Hepat 
Wiehe he Haweeshs Uevmebbbaabeud bay THallhy -Cieieal ; 
Hiviatha wh thy ‘iv ley tin Libel pba 
Hent W ! Rreean epspoesley toned Walla TeUbyeey teas 
fh eliperviee® thle clepartient at lath the fein 
Pasadena and Burhan plant 

Th Controlling tanufaetubling process fest 
Holly-General, Btherton will work to perfect 
mass production technique aid ive lt sles ; 
more flexible inventory of the firm's residential 


heating and air conditioning line at lower cost 


Marsh to Provide Free Bus Service 
to Air Conditioning Exposition 

Cuicaco—The Marsh Instrument Co., Skokie, 
Ill., will provide free bus service between majo: 
loop hotels and the International Amphitheatr: 
where the 10th exposition of the Air Condition- 
ing and Refrigerattion Institute will be held this 
month. 

Buses are scheduled to operate daily at 15- 
minute intervals during show hours. Extra 
buses. will be provided to accommodate pas- 
sengers during the rush hour activity. 


August Home Laundry Sales Show Increase 
Over July but Are Down from Year Ago 

Cuicaco—August home laundry appliance 
factory sales amounted to 460,962 units, accord- 
ing to Guenther Baumgart, executive director 
of the American Home Laundry Manufacturers 
Assn. Although the figure represents a 10 per- 
cent decline from August, 1956, it shows an 11 
percent increase from July of this year. Total 
sales for the first eight months of 1957 were 17 
percent below the corresponding 1956 period. 


(Please turn to page 195) 








Install Hot Water Heat 
With Zone Control In 7 Hours! 





















































* ACTUAL EXAMPLES SHOW COMPLETE 
BASEBOARD AND BOILER ZONE CONTROLLED 
PACKAGE INSTALLED BY 2 MEN IN 
LESS THAN ONE DAY 


Think at ut quality installations (far develapment 
hausing, ar Custam Names) that compete in coat with 
hat ne jute 


Twe men cary and plice the bailer pacha 
uicrote Ht ahd plug ih @ single eleetrica! eonner 
tien, They then mount faetery pre-eut te length 
husebourd without waste 

Boiler comes complete 
with expansion tank and 
automatic air elimina 
tion device 

Pre-wired zone control 
valves give home-owner 
control of comfort in all 
parts of the home 


make sales easier in 
crease usable living space 


Fully Packaged 
Gold Crown Boilers 
®@ 20 year guarantee 
@ Shell-head oil burner or 
® Multi-drilled port ga: 
burner 
@ All copper self-con 
tained hot water coil 
® Meet ASME Code 





SPI-ROL-FIN BASEBOARD 


® Lengths from 2 to 20 ft. 
@ White, copper, or chrome 
@ (BR Ratings 

@ Quiet hangers 





“Names on request. Write for complete 
information or phone for immediate help. 


SPI-ROL-FIN CORPORATION 


133 GREENWOOD AVENUE . PEQUANNOCK, NEW JERSEY 










~ there’s a... 


WALKER DRAFT CONTROL 





for Every H 


WALKER 
AUTOMATIC DRAFT 


OVER 25,000,000 


WALKER 
Shur-Flo 


DRAFT INDUCER 


Saves YOU MONEY! Saves TIME! 
COMBINES 2 DRAFT JOBS IN 1! 


Eliminates need for two installations 
by combining fan operated draft in- 
ducer with draft regulator control. 
Simple to install at any angle. 


FAMOUS DRAFT CONTROLS BY WALKER 
PRECISION ENGINEERED FOR QUALITY 


TYPE Z 

Dial ana Pointer adjustment—simplest 
design, easiest to adjust, maintains 
positive and accurate control under 
widest variation of stack droft 


ating Purpose 





TYPE 348 

Universally accepted for spoce heaters, 
water heoters, trailer stoves, and all 
budget-priced heating equipment 





TYPE BB 

Extra rugged, heavy construction designed 
for commercial and industrial use. Actual 
installation proved it cut fuel costs in only 
three months, enough to more than 

pay total original investment cost 








ROYAL PURPLE MODEL 


Walker’s finest quality automatic draft 
regulator with all moving parts 
completely shielded from corrosion. 
Guaranteed performance. 








gas-fired and combination oil-gas 
fired equipment. 











~ 
WALKER BBG DOUBLE SWING CONTROL 4 
Walker’s BBG Double Swing Control 
regulates updraft, dissipates downdraft In 








VENTURI TOP FOR CHIMNEY CAPS 
Unique Venturi design assures positive 
elimination of downdraft at chimney top 

. for oil, gas or coal fired chimney 
vents. Patented pivots, balanced 
construction, guarantee maintenance — 
free long life, 









_ WALKER MFG, & SALES CORP, 


780 Penn Street, St. Joseph, Mo. 
CANADIAN DISTRIBUTORS 
G. Mitchel! & Co., 4215 Gascon St., Montreal, Quebec, Canada 
E. H. Price, Ltd., McArthur St., Winnipeg, Manitoba, Canada 
. : E. H. Price, Ltd., 83 Robson St., Vancouver, B.C., Canada 
2 
A Mail Coupon for Complete Details Today! 
@eeeeeeeecsc3#0nee7#81ee9e? 
© Automatic Draft regulators for small 
installations. 
© Industrial Draft regulators for NAME 
schools, buildings, plants. 
© Double Swing Draft Control for Gas. 
OC Walker SHUR-FLO Draft inducer. ADORESS 
© Royal Purple-Deluxe Controls for 
Deluxe Equipment. 
© Venturi Top Chimney Cap. city — — 
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welded. 


thickness. 





eeeeeveeveeveeeeeeeeee ee @ 


STATE ——= 





Compare these 


WELL-MADE 
EXCLUSIVES 


RIGID WELD SHELL SPUDS- 
Won't work loose. 


» EXTRUDED HEAD SPUDS— 
Protects against leakers. 


HEAD & BOTTOM OFFSET~ 
Inserted under pressure, 
locked in, submerged arc 


PRESSURE GAUGE TAPPING— 
for easy—speedy— 
inexpensive hook-up. 


‘ ~ MID-POINT AIR VOLUME 
CONTROL TAPPING—for more 
water—fewer pump stars. 


1," REINFORCED SAFETY 
BAND—Protection against 
corrosion. 


v GALVANIZED 
INSIDE & OUTSIDE- 


Insures maximum zinc 


MANUFACTURED IN UNIVERSAL 
SERIES—Adaptable for 
all installations. 
See your dealer 
or write 


70 00/7 MORE 


WATER AnD LONGER 


PUMP LIFE 


IT’S REALLY A MISTAKE 
TO BUY A TANK WITHOUT 
WELL-MADE’S MID-POINT 





The MID-POINT AIR VOLUME TAPPING de- 
signed by WELL-MADE Engineers means 20% 
to 50% more water and adds years to the life 
of a pump. 

MID-POINT AIR VOLUME CONTROL on 
WELL-MADE PNEUMATIC TANKS means 

@ MAXIMUM PUMP EFFICIENCY 

@ LOWER PUMP MAINTENANCE COSTS 
@ FEWER PUMP STARTS 

® FRESHER WATER 





‘ 
f 
f 








etal Coating Corporation 
1215 West 37th Street Chicago 9, Illinois 


Always look for the WELL-MADE SAFETY BAND 
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(Continued from page 193) 
Michigan Sales Representatives of 
American Air Filter Co. Consolidate 
LOUISVILLE, Ky.—Two Michigan firms 
epresentatives for American Air Filter Co. and 







































ther manufacturers of air moving equipment 

have combined their operations. Marshall & 
Wells Co., Grand Rapids, and Air Engineering 
Co., Kalamazoo, announced their consolidation 
recently, with the Air Engineering Co. emerg- 
ing as the principal firm. 

The new organization will have headquarters 
in Kalamazoo, with branches in Grand Rapids 
and South Bend, Ind. Robert L. Wells of Mar- 
shall & Wells and Frank K. Platt of Air Engi- 
neering retain their positions as heads of the 
company. 


Building Research Advisory Board 

To Make Technical Studies for FHA 
WasHIncToN, D. C.—The Building Research 

Advisory Board will undertake six new studies 

and make recommendations to the Federal fast acting main vents 


Housing Authority in establishing new technical for non-vacuum systems 
information for consideration in minimum prop- 


reais Here is a series of Main Vents, w ' ting rat 
erty standards revisions or materials releases Deacon ahater AUh WAS. tes eeniienn Seis, Th. tn Gees tO 
Among the subjects studied will be: (1) de- to very fast (No. 99). They are designed and n fact 
termination of experience with various types to highest standards to assure instant 
of materials and methods of installation used and most efficient operation of heating syste 
for residential building sewers and any needed Cum-Apart D n. A big feature of Vent-Rit 
modifications in the present requirements. “a - a om ye ter ? ee he 7h D 
(2) A determination of physical and thermal ne Bs lata tae Th tinge “i 
requirements of products proposed for use as Cum-At lesign overcomes tl b 
warm air heating and air conditioning ducts, Use Vent-Rite Vents for 
for exposed locations in walls, attics and craw] ind you'll always satisfy your cust rs. 


spaces. 


(Please turn to page 197) 












There's a Vent-Rite Venting Valve 







for every type job. Order from your 


wholesaler 







Vent-Rite No 
71, 75 or 77 
No. 99 Similar 
design, but 
larger 












Be Rolt with 
VENT-RITE 


VENTING VALVES 


Best because scientifically designed 
by the pioneers in vent control 
























EE 


“l understand she’s carrying a torch for that 
plumber who jilted her.” 








Sell More..Save More Youll 


want 


~~ to look 
into this 


OO KOU VMS TT cw e-m Pomona 


99 94% perfect fixtures WATER-LUBRICATED 
of ‘ail f TURBINE PUMP 








Save money by using our Consolidated 
Shipment plan. You can order a well- 
balanced, fresh supply of 99.94% per- 
fect plumbing fixtures without stocking 
large quantities of any one item... 
you invest less in inventory, conserve on 
warehouse space, and have new, fresh 
merchandise all year long with Con- 
solidated Shipments, an exclusive United 
States advantage. 

The production record of 99.94% is 
the best in the industry and assures 
100% consumer satisfaction. Top 
quality materials, superb workmanship 








For ruggedness of construction, sim- 
ma , Asn plicity of maintenance, and strictly 

and rigid inspection control pay off for quality design throughout—this all- 
you, when you sell high quality U. S. naw Walsteno-Dcess Pomnems tr 

Plumbing fixtures. bi *— r : 

ine pump is today’s greatest value. 
No other pump is so easily installed, 
so easy to adjust for varying field 
conditions, so simple to change 
between electric, belted or geared 
drive. 


Ask for details on this new F-M 
Mail the coupon below today for a FREE Pomona pump for raw water supply, 
catalog and complete details on money-saving 


h : air conditioning, refrigeration, cooling 


etc. Contact your Fairbanks-Morse 
UNITED STATES Sales Engineer today. Ask for new 

illustrated Bulletin 6957-1. Or write 
PLUMBING FIXTURE CORPORATION Fairbanks, Morse & Co., 600 So. 
307 N. FRONT ST., COLUMBUS, OHIO 


=... Michigan Ave., Chicago 5, Lllinois. 


Dt 


| 


Mm; 
wtTHTHTTLLLI| 


° 


eee: 


Please send me the new U.S. Plumbing 
Fixture Catalog. 
Name 





Address 


FAIRBANKS-MORSE 


@ name worth remembering when you want the BEST 





City 





Zone State 


ete eteeees 
e 

e 
®eeeeeeeee @ 





PUMPS + SCALES + DIESEL LOCOMOTIVES AND ENGINES + ELECTRICAL 
s.00 ceoesbdbnseosnsetsocsessbbbaanne MACHINERY + RAIL CARS * HOME WATER SERVICE EQUIPMENT * MAGNETOS 
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(Continued from page 195) 


Urges Use of Standard Fittings 

New York Ciry—In a recent message to 

inicipal code authorities, building officials and 

imbing inspectors, T. E. Veltfort, manager of 
the Copper & Brass Research Assn., urged the 
ise of only solder joint fittings that conform to 
American Standards. 

His message pointed out that the industry 
makes copper water tube to very close toler- 
ances and that, in order to maintain proper 
clearance between tube and fitting, it is equally 
important for fittings to be made of close toler- 


ances. 


Kohler Co. Goes to 45-Hour Week 

KouLer, Wis.—The brass division of Kohle: 
Co. last week increased work schedules from 
10 to 45 hours per week to meet increased de- 
mands for its brass plumbing fixtures 

Herbert V. Kohler, company president, said 
that the new product demand will be met by of- 
fering present employees overtime work. 


Metal Coating Names Contest Winner 

Cuicaco—Wilma, the Well-Made Mermaid, 
the new trade symbol of the Metal Coating 
Corp., hopped into a well-made tank in the 
company’s offices here dast month and came up 
with the winning ticket in the firm’s Well- 
Made Sales Contest 

The winner turned out to be the Michel Sales 
Co. of Minneapolis and the prize, an all-expen- 
ses-paid trip to Nassau. 

The event combined the best features of a 
sales-building contest with a certain amount of 
old-fashioned luck. Each participant sent in 
tickets for each completed sales call, each sale 
and every new account. Thus, those with the 
most tickets had the best chance of winning 
The contest, which ran from June 1 through 
Aug. 30, served to introduce the firm’s new 
trade symbol for its line of metal tanks for in- 
dustry products. 


Rocker to Head Toilet Seat Mfrs. 

SPRINGFIELD, Mass.—Elmer Rock- 
er, president of Century Products, 
Inc., Cleveland, was elected presi- 
dent of the Toilet Seat Manufac- 
turers Assn. at its recent annual 
meeting in New York City. He suc- 
ceeds W. L. Long, sales manager of 
Standard Tank & Seat Co., Camden 
N.J., who served during the past 


Rocker 


year. 

Other officers elected were Mayo Royal, Royal 
Seats, Inc., Newman, Ga., as vice president; E. J. 
Wicksel, Crown Sanitary Products, Inc., Brook- 
lyn, N. Y., treasurer; and R. W. Hutton, Spring- 
field, Mass., secretary. The latter two were 
re-elected to their respective positions 


(Please turn to page 198) 
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amerricke ngineerec 
Expansion Control 


‘TROL System 
ELIMINATE 
AIR TROUBLE 


IN BOTH NEW AND EXISTING 


Hot Water Heating Systems 





















































Ends the Problems of 
Air in the System 











Air Bound Radiators. 
Weeping Relief Valves. 
Water Logged Expansion Tanks. 
Unprofitable Service Calls. 


NOW ...EXTROL provides a modern, efficient, engineered system of 
expansion control that permanently eliminates the cause of air troubles 
in hot water heating systems. 

Replacing the expansion tank, the EXTROL SYSTEM controls and com- 
pensates for thermal boiler water expansion by means of a sealed pres- 
surized expansion chamber which prevents any contact between boiler 
water and expansion air. 

With EXTROL expansion air is not allowed to enter the system to cause 
the problems of air-bound radiators, air jams, water logged expansion 
tanks, and other common air in the system troubles which frequently 
require unprofitable service calls for drafhing and recharging the system. 





A preseurized cir oxpen- Eliminating the labor and material 
sion chamber sealed off cost of installing an expansion tank, 
from the system by means tank drainer, air controls, and other 


Siophroca ompotition | air eliminating devices, the EXTROI 
compensates for boiler SYSTEM costs no more to install on 
water expansion and small jobs, and considerably less on 


keeps cir from entering ‘ : : 

Se quae. — installations. 

: sasily installed in any position or 
Being pressurized, EXTROL location, one simple connection is all 


provides for more capacity 


then conventional expen- that is required to make the installa- 
sion tanks. One unit will tion. 

accommodate most every 

vesidentiol er small com- Proven dependable and fully guaran- 
mercial installation, and teed, EXTROL is approved for instal- 


for larger jobs, additional 


caiik Gab cma lation on all private and government 


financed construction. 
SEND TODAY FOR 
FULL INFORMATION 


Rail 
AMERICAN 


TUBE PRODUCTS INC 
WEST WARWICK, RHODE ISLAND 























Manufacturers of Tankless Water Heaters, Tube Hangers, Heating Accessories 
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Spring Load Opens New Factory and Office 


SEATTLE—Spring Load Manufacturing Corp. 













has moved into its new 10,000 square foot build- 





ing. In addition to the manufacturing level, the 






building contains a mezzanine floor with exec- 





utive offices, a directors’ room and an engineer- 































ing department. The company manufactures a 
line of tools for the p-h industry. 


Wholesalers Tackle Business Problems 

New York City—Business problems of 
wholesalers in the plumbing, heating and cool- 
ing industry were aired recently at the Second 
Interstate Plumbing, Heating & Air Condition- 
ing Wholesalers Conference. The conference 
was held at Fairleigh Dickinson University in 
Rutherford, N. J., with more than 180 whole- 
salers and manufacturers in the New York-New 
Jersey area in attendance. 

Among the mutual problems attacked were 
credits and collections, inventory control and 
labor-management problems. A number of in- 
dustry speakers and panels discussed the vari- 
ous problems and how they might be met. 

Credit, properly used, is an important phase 
of business life today, said John G. de Pass, 
general credit manager of National-U.S. Radi- 
ator Corp., Johnstown, Pa., but it must not be 
abused or over-extended, or losses will result. 

Mechanical “bookkeeping” of inventory 
through use of modern office machines was seen 
as one answer to inventory problems. 

Louis J. Gilbert, president of the North Jersey 
Credit & Trade Club, was general chairman. 


Tappan Stove Sets Sales Record 

Sr. Lours—Tappan Stove Co., Mansfield, O., 
Well-known pump announced here last month that September was 
, the biggest month in its 77-year history and 
makers now using predicted that 1957 commercial sales will reach 
Brady Tanks include... an all-time high. J. D. Ritzenthaler, company 


(Please turn to page 201) 


Advance Pump, Berkeley Goulds Pumps, Seneca Falls, OO 
New York 


A. Y. McDonald, Dubuque 


Monarch Machinery, 
Winnipeg, Manitoba 





Aeromotor, Chicago 
Aurora Pump, Aurora, Ill. 


Berkeley Pump, Berkeley and 
Atlanta 






Peerless Pump, Indianapolis 





Conadian Locomotive, 
Kingston, Ontario Red Jacket, Davenport 







Clayton Mark, Evanston Wayne Home Equipment, 







Fairbanks-Morse, St. Louis Ft. Wayne 
Flint and Walling, 
Kendallville, Ind. «.... and others 









BRADY WATER TANKS ARE BETTER TANKS 


To stock them for your trade contact your supplier or pump 
manufacturer or write direct for complete information: 


Brad AIR CONTROLS, INC. 7 gent 


: “We'll try and have your husband back in time for 
18th & Ebright Streets, Muncie, Indiana dinner, Mrs. Hobby.” 
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News 





(Continued jrom page 198) 

e president in charge of sales, here for the 
American Gas Assn.’s annual convention, said 
that Tappan sales for the first nine months of 
1957 were ahead of 1956, although industry range 
sales had declined 15 percent for the same per- 
iod.. Ritzenthaler attributed the company’s big- 
vest sales gains to its line of built-in-ranges, 

hich are running about 30 percent ahead of 


last year. 
Increased sales have necessitated the con- 
struction of a $350,000 addition to Tappan’s 


Mansfield, O., plant. The additional facility will 
be utilized entirely for built-in range produc- 
tion and warehousing. The addition is part of 
a $1% million expansion program started in 
1956 7 


Room A-C Inventories Are on Sound Basis 
AssEcon, N.J.—Estimates made by members 
of the air conditioning industry, indicating that 
manufacturers and distributors have on hand 
an inventory of about 750,000 room air condi- 
tioners, are approximately correct, according to 
George S. Jones, Jr., managing director of the 
Air Conditioning and Refrigeration Institute 

Jones made the announcement at ARI’s room 
air conditioner section meeting here. He added 
that he believes inventories at the retail level 
are lower than last year and that a substantial 
part of the manufacturer-distributor inventory 
will be moved to retailers within the next few 
months. 

In Chicago, J. W. Alsdorf, president of Mitch- 
ell Manufacturing Co., manufacturer of room 
air conditioners, was optimistic in his appraisal 
of the industry’s inventory carry-over. Alsdorf 
said that the industry is on a much sounder 
footing than it was three years ago when it also 
carried over almost 700,000 units, in stride 


Heat Pump Installations Show Increase 

La Crosse, Wis.—A growing trend to large 
heat pumps the states of 
Washington and Oregon has been noted by J. P. 
McDermott, Trane Co. sales manager in Port- 
land, Ore. 

McDermott, in La Crosse to meet with com- 
pany officials, singled out the two states as cen- 
ters of heat pump activity. Regional public 
utility companies, he said, are saving money on 
combined heating and cooling bills by putting 
in heat pump installations. 

McDermott also noted the rise in air condi- 
tioning installations in the Washington-Oregon 
area. He added that, in this area, air condition- 
ing is rapidly being looked upon as a necessity 


installations of in 


Permaglas Announces Appointments 


KANKAKEE, Itt.—A series of changes, appoint- 
ments and transfers within its sales organiza- 
(Please turn to page 202) 
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_\| THE SURE CURE FOR COLD RADIATORS’ 
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Sathhing 


ways the best buy 
for that extra bath 


METAL DOORS 

Gleaming and easy to clean, 
they close inside the raised 
splashplate and keep water 
where it belongs . . . inside the 
shower cabinet. No messy 
floors, no soggy bath mats, no 
mildewed shower curtains. 


HEAVIER CONSTRUCTION 
22 gauge hot galvanized side 
walls, Bonderized for extra 
insurance of enamel adhesion. 
Lustrous 2-coat baked white 
synthetic enamel finish. 14 
gauge receptor floor finished 
in either baked or vitreous por- 
celain enamel. 


UNMATCHED DOLLAR VALUE 

Compare Bathking point for point with any 
cabinet on the market. You'll see that dollar 
for dollar it offers far more, is the ideal answer 
for the budget-minded family that wants an 
extra bath. 































Write today for name of Bathking jobber near- 
est you. There’s big profit in today’s greater- 
than-ever remodeling market. Let Bathking 
help you get your share. Write today. 


Dept. DE Nevada, Missouri 


The W.F. Norman Sheet Metal Mfg. Co. 


News _ 





(Continued from page 201) 
tion has been announced by the Permaglas Div., 
A. O. Smith Corp. The move is in line with the 
recent formation of an integrated marketing 
operation under the direction of W. T. Halket 

Halket said Permaglas sales representatives 
will now sell the full line of domestic and com- 
mercial water heaters and air conditioning and 
heating units. Previously, salesmen specialized 
in only one field. 


sThe new sales appointments include three 
new sales supervisors: Dick Clark in Albany, 
N.Y., Connecticut and western Massachusetts; 
Lee Cornell in eastern Pennsylvania, Baltimore 
and Washington; and Lee Zoeckler in Metro- 
politan Chicago. Jack Pohle, formerly Colorado 
supervisor, will now extend his coverage to in- 
clude Montana and Utah. 

Transfers of Permaglas sales representatives 
include: Cliff Schultz from Metropolitan New 
York to eastern Michigan; Gerv Fohey from 
Chicago to Detroit; Les Huber from Chicago to 
Indianapolis; Dick Houdlett from Metropolitan 
New York to Albuquerque, N.M.; Charley Gid- 
dings from Atlanta, Ga., to Charlotte, N.C.; and 
Bill Hutchinson from Kankakee to Chicago 
Tom Munford, a new representative, was as- 
signed to Chicago. 


Central Foundry Holds Annual Sales Meet 


Newark, N. J.—Central Foundry Co., a pio- 
neer in producing “spun” soil pipe, held its an- 
nual sales meeting recently at Hotel Roosevelt 
New York City. 

Company field representatives were addressed 
by J. K. Norris, president, and P. M. Doliard, 
executive vice president, and other officials of 
the firm. 

J. J. Flynn, general sales manager, told the 
assembled representatives that the company has 
supplied the plumbing industry with more than 
375,000 tons of its centrifugal cast iron soil pipe 
Flynn also announced that orders for fiber pipe 
had required an increase in production and pre- 
dicted an even greater output for the coming 
year. END 


Names in the News 


(For additional “Names in the News,” see page 58) 

Airtemp Construction Div., Chrysler Corp.., 
Dayton, O.—Appointed managers of newly cre- 
ated national zones are F. D. Halama in the 
northeast, F. G. Kilburn in the southeast, R. M. 
Hagan in the mid-central, W. J. Jeffers in the 
southwest, and J. V. Weigle in the north-cen- 
tral. 


American Air Filter Co., Inc., Louisville, Ky. 
—Named representative for AAF’s air filter and 
(Please turn to page 204) 
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VY “Sir” Patrick PEERLESS says... 


| “PEERLESS is the place to BUY 


090 

Z7 . e . 7 
Ne Quality Vitreous China! 

} | . . « designed for Customer 


satisfaction, Beauty 


and Dependability ! 


No. 5200 Combination 


A profit-maker for dealers . . . dependability 
and lasting beauty for your customers! This 
Close-coupled combination is made of the finest 
quality pure white vitreous china for life-long 
cleanliness. Has the exclusive Peerless 4bolt tank 


connection. Extra large trapway. No. 30 Lavatory 
° P Simple installation and sparkling 
Also available in white vitreous china make this lavatory 
Lifetime Vitreous China a top seller. Trim 17” x 19” ledge-back 


design. Concealed front overflow, anti 


in 6 rich colors perfectly splash rims. Rim has concealed recesses 








. a for attaching adjustable metal towel 

matched with Alliance. bars. Takes regulation fittings; 4” cen 

° ters. Give your customer the satisfaction 

Crane & Southern Porcelain. (fying \joslity china 


Write, wire or phone for further information today! 


PEERLESS POTTERY, INC. @ EVANSVILLE 12, INDIANA 

















NYLON—Guaranteed 
non-corrosive, tough, 
e durable. Full Flow water 


power operated. 










Instant shut off. 
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Install Boosey fixed air TANK DRAIN 





gaps! : "4 4 
They eliminate direct con- Boosey air gap we, et Reg 
nections between water #2021 : 
lines and sewers. TOILET 

TWO DESIGNS 


TANK | 
VALVE Quiet, no whine 


—no compound levers 


#2021 — Available in vary- 


ing lengths with tapped There are over 4,000 drain- 
inlet and tapped or spigot age product variations in 


outlet. , the Boosey line. (400 floor 
#2030 — Available in one drain assembly options 


standard length withtapped alone.) Send for a Boosey 
inlet and outlet. catalog today. 


THE NORMAN BOOSEY MFG. CO. 


General Sales Office—5281 Avery Ave., Detroit 8, Mich, 


nd BOOS EY 
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Lifetime guaranteed pilot ball 
Anti-siphon 
Fast refill 


Sealed valve unit, guaranteed 1 year, can 


be replaced in one minute without tools 


xy Doo WAL VeFE 


AUSTIN, TEXAS CORPORATION 















































SMOOTH PIVOT 
ON STAINLESS 
STEEL RIVET 


A Slant-Fin Feature 
That Makes 
Other Baseboard Dampers 
Old-Fashioned! 


Just flip the Slant-Fin damper open or 
closed with the tip of a finger and know 
why other dampers with their bulky 
knobs and chains are suddenly old- 
fashioned! Slant-Fin’s damper pivots 
smoothly on a stainless steel rivet, sets 
in all positions, never sticks or binds. 
And it is supplied free with every length 
of Slant-Fin. One of many good reasons 
we say “Slant-Fin is the best baseboard 
radiation anyone can buy.” Write now 
for helpful booklet, “a NEW SLANT ON 
CUTTING BASEBOARD INSTALLATION 
costs.” Just published, and it’s free. 


See opposite page for other exclusive 
Slant-Fin features. 


Slantrin 


RADIATOR / CORP. 


87-51B 130th Street, Richmond Hill 16, N.Y. 











Names _ 


(Continued from page 202) 
compressor products is C. W. Dean and Ass 
ates, Memphis, Tenn. AAF representative K 
Cousart and Associates, Charlotte, N. C.., 
opened an office in Greensboro, N. C. Nam: 
office manager was W. S. Mitchell 


American Blower Div., American-Standard. 
Detroit—Edward E. Howard named bra: 
manager of the new sales office in Albuquerque 


N. M 


American-Standard, Plumbing and Heating 
Div., New York City—Robert G. Holmes ap- 
pointed operations manager for the Allegh« 
sales district. John Wallace, Jr., named sales 
manager in Salt Lake City, Utah. Kenneth L 
McBreen appointed manager of the compar 

San Pablo, Calif., pottery. 


Buensod-Stacey, Inc., New York Crty—A\ 
pointed sales representatives are Barnhart 
Dwyer Co., Albuquerque, N. M.; Pedley Equip- 
ment Co., Charleston, W. Va.: E. K. Strahar 
Inc., New Orleans; H. Dewey Jones Co., (¢ 
lumbus, O.; and General Equipment Co., Sp 
kane, Wash 


Central Foundry Co., Newark, N. J.—A 
pointed sales representatives are Barnett & 
Benner, Washington, D.C., for the District 
Columbia and adjacent counties in Virginia an: 
Maryland, and R. B. Fulton & Co., Baltimor 


for the remaining counties in Maryland 


Century Engineering Corp., Cedar Rapids, Ia 

Leo Graham appointed district sales manag: 
for parts of New York, New Jersey and Pen: 
sylvania and Paul Saffell appointed district 
representative for Texas, Oklahoma, Arkansa 
and part of Kansas 


Cutler Metal Products Co., Plumbing Prod- 
ucts Div., Camden, N. J.—Wehrli & Brumitt 
Chicago, appointed sales representative fo 
plumbing products in Chicago and surroundir 
areas. 


Detroit Controls, Div. of American-Standard, 
Detroit—Ralph W. Moore named to sales de- 
partment in Charlotte, N. C., covering Nort! 
Carolina and parts of Virginia and South Car 
lina 


Dunham-Bush, Inc., West Hartford, Conn. 
Ray Ferron named sales engineer in souths 
Florida and the Caribbean territory. 


Easy Laundry Appliances Div., The Murray 
Corp. of America, Chicago—William H. Chass 
appointed director of merchandising 


Ebco Manufacturing Co., Columbus, 0. 


Elisha G. Pierce named to the newly created 
post of assistant advertising manager 
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Elier Div., The Murray Corp. of America, 
) pittsburgh—Gerard M. Crowe named to head 

,otional activities with architects and engi 
neers in the New York metropolitan area 




















Embassy Steel Products, Brooklyn, N. Y. 
- Highland Plumbing & Heating Supply Co., 
Baltimore, named wholesale distributor 
Fairbanks Co., New York City—Frank 
ard, Hockett Co., Mesa, Ariz., appointed sales repre- 
inet sentative in New Mexico. George P. Leckler 
que appointed manager of the newly opened Chi- 
ago branch office and warehouse serving 
Colorado, Illinois, Indiana, Iowa, Kansas, Ken- 
ting tucky, Michigan, Minnesota, Missouri, Nebraska 
“p- and Wisconsin 
\ 
ales Federal Boiler Co., Midland Park, N. J.—Wil- TO UGHER 
iL liam P. Klein named sales engineer in the 
northern New Jersey ahd Staten Island areas } UBES 
J. J. Finnigan Co., Inc., Atlanta, Ga.—James S] F; 
. o > 
\p- M. Sibley elected to the board of directors Oant-Fin fe ature 
irt- . . | . . ’ . 
ip Flexible Tubing Corp., Guilford, Conn.— that LNSUTeS 
2 Stephen K. Hawkins named manager of central = 
- oti — Ill is. North Dakota. S longer SETUVICE: 
4 operations serving inois, Nort akota, South ° 
te Dakota, Nebraska, Kansas, Minnesota, Iowa, Baseboard tubes are usually joined to 
Missour}, W isconsin, Indiana, the upper penin- fins by expanding the tube and imbed- 
sula of Michigan and southwestern Ohio Bicts Gus Bins inte Gis thianed cat tale: 
\ : 7s ‘ ) fall. S é -Fin’ *xC » o 
& Gerber Plumbing Fixtures Corp., Chicago ‘ ill = om Fin’s exclusive method 
f Robert Hausheer appointed midwestern field orces the tubing through an undersized 
ae meee : hole in the fins. The tube is never 
. sales manager 
= expanded, thinned or weakened on« 
i Gorton Heating Corp., Cranford, N. J.—Roy bit. The result: full wall thickness in 
W. Gronauer appointed sales representative fo every Slant-Fin tube, longer service life 
la Ohio, Ken ucky and West Virginia in every Slant-Fin installation. Another 
; (Please turn to page 207) reason we say “this is the best base- 
re : 
' board radiation anyone can buy.” Writs 
2 eA _——— 7 now for helpful booklet, “a NEw sLANT 
ict —_—_ 
Q $e ON CUTTING BASEBOARD INSTALLATION 
as 
UALT costs.” Just published, and it’s free 
Y PL UMBING & HEAT Risdiaiins 
See opposite page for other exclusive 
| ee unre eee Slant-Fin features 
d- COMPLET | 
tt as ALLNEW | 
RADIATOR = CORP. 
d. 87-51B 130th Street, Richmond Hill 16, N.Y 
th 
\ 











“ 


Good bye and good luck, Figgens! There'll 
never be another plumbing salesman like you. 


I'll see to that.” / if \ 
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lavatory 
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letter 
about SS 


POLAR WARE 


Stainless steel 


cromek 


legs 
and towel bars 
the name to 


remember is.. 
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Guoranteed Uncond tionally 


—— POLAR WARE COMPANY 
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Gentlemen - 
what manu 


bathroom 


mes to stainless steel sinks. 
t costs and improve his prod 
how. The cutting of costs 1 
plain to see how some 


When it co 


uct? The big question is 
strictly a private matter, but it’s 


accessories 
improve the product. 
make 


The most popular answer seems to be 


to add a touch 


like Polar Ware. 
All of this is most flattering and we are touched by 


the 


of elegance 
but if you want 
ny-come-latelys. Why not 
nal sink that in design and et 
has so well proved itself from coast-to-coast 
when you order Polar 
hospital specifications by 
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stainless ste 
America’s largest. 
for the hospital and foo 


exclusive Pp 
d service markets. 


= : | e) i Sincerely. 
write today for catalog ¢ : 0 | Lac tllalial rod 
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Names 





(Continued from page 205) 

Harcraft Brass, Torrance Calif.—C. Victor 
Hanson Co., Minneapolis, named sales repre- 
sentative for Minnesota, Nebraska, North Da- 
kota and South Dakota. 





Henry Valve Co., Melrose Park, Ill.—Robert 
W. Carvell appointed sales supervisor of the 
,1ewly formed industrial division 


In-Sink-Erator Manufacturing Co., Racine, 
Wis.—Edward Heidorn named district sales 
manager for northern Illinois and northwestern 
Indiana. 


Kyova Fiber Pipe Co., Ironton, O.—Named 
} factory representatives are Arthur McKinley, 
Mobile, Ala.; R. F. Holden, Little Rock, Ark.; 
L. P. Kent Co., Washington, D. C.; George E. 
Mellerup, Des Moines, Ia.; Kropp and Jamieson, 
Chicago; Johnson & Davisson, Inc., Elkhart, 
Ind.; David Brennan, Metairie, La.; Adelson 
Brothers, Boston; James V. Irvin Co., Kansas 
City, Mo.; Walter C. Dollinger Co., St. Louis; 
Manufacturers’ Promotional Service, New York 
City; Jack Bergert, Cincinnati; Robert L. Fisher, 
Cleveland; Hazzard & Co., Devon, Pa.; A. W. 
& R. B. Nash, Pittsburgh; John Ford, Memphis, 
Tenn.; Marshall-O’Brien Associates, Dallas, 
Tex.; The Hanley Co., Houston, Tex.; and Casey 
and King Corp., Milwaukee. 


ne” GE eee 
a ie. ab saan cr Ree lL rg mapemraag “ 


A. Lewis has joined the staff of the manufac- 
turers’ representative firm. 

The Morrison Co., Milwaukee—Inman Cooke 
and Associates, Clearwater, Fla., named repre- 
sentative in Florida. 


Mueller Climatrol Div., Worthington Corp., 
Milwaukee—William S. Malloy appointed per- 
sonnel manager. 


he ere renrseveeaen 


Olin Mathieson Chemical Corp., New York 
} City—George A. Chandler appointed manager 
and Melvin L. Henry appointed production 
manager at the New Haven, Conn., plant of the 
Western Brass Mills division. 


Patrol Valve Co., Cleveland—Richard T. 
Goldsmith & Associates, Atlanta, Ga., named 
representative in North Carolina and South 
Carolina. Harry Z. Colvin Co., Honolulu, T. H., 


named representative in Hawaii 





Rheem Manufacturing Co., Chicago—Ear] 

Kirmser appointed public relations director. 

- Plumbers and Factory Supplies, Inc., Columbus, 
O., named Columbus area distributor. 


Stoddard Industries, Inc., Chicago—George 
H. Cantrell appointed sales manager. 





Temco, Inc., Nashville, Tenn.—R. E. Ruther- 
ford named mid-south sales manager END 


207 





Norman Lewis & Company, Boston—Richard _ 


“wve rmodernizeci”’ 


with room by roorrT 








NIA 


Compacc VONTROL 4 
20NE-A-T ROL 


Room by Room ZONE CONTROL 

a thermostat in each room or zone 
automatically provides the temperature 
desired when and where required 








Living room 75° or ss tesied 


— <= ———_¥ 































































































Worsery 02° or as desired 
tor a Lifetime ot Comtortable / ring 


Living rooms, bedrooms, kitchens, bathrooms 
etc. may be set ot different temperatures and 
fhe temperature in any zone or room moy be 
raised or lowered to sit each occupont’s re 
quirements for any hour doy or night 






CRCULATOR FLO VALVE 





































ZONE CONTROL 


...@aasy. 
.. inexpensive... 


= 

to imstatil 
By controlling the flow of woter from o 
single circulator, ZONE-A-TROL valves moke 
it possible to install zone controlled comfort 
on any hot water heating system with only 
one circulator and one relay. By eliminot- 
ing the extra cost of seporate circulators, 
relays, and flow valves, ZONE-A-TROL 
makes zone-controlled heating installations 
easy and inexpensive to install 


ZONE-A-TROL valves may be installed in 
any position or angle on the supply piping 
for each zone ond are then wired to o 
controlling thermostat located in the cor 
responding zone. Using low voltage wiring, 
no BX cable is required and wiring time is 
cut to o minimum ° 


ND TODAY FOR FURTHER FORMATION OF 
SUING COMFORT CONTE, BY TOME-«-THOH: 


for New Construction or Modernization 


weg 


MANEOL O'S 
PROTECTOR 


ECONO PRODUCTS COMPANY, INC East Hoddom, Conn Divinon of Viking lnstrements, tne 




















EXCLUSIVE 


... ENGINEERED BY 
All Copper (INSULATED) Tankless Water Heaters 


it’s a smart new feature. Makes maintenance simple, easy and economical. Fiber 
giass insulation. Installed either vertical or horizontal. Does not have to be 
completely removed in hard water areas. Removable copper coil unit permits 
re-use of shell or coils. Air vent PREVENTS heater from becoming air bound. 
Pre-tested to withstand 150 Ibs. ACTUAL working pressure. All joints, coil tubing, 
copper shell, seams and bronze flange are SIL-FOS brazed to Bronze Fittings to 
insure permanent air-tight water-tight unions. Life-time GUARANTEE on all KAM 
workmanship. 









CAD CAST IRON TANKLESS HEATER 


The KAM Finned Tubing, Cast Iron External 
Shell, Tankless Heater has large water capac- 







Above: Two precision-set lock nuts on cover hold copper y 













‘ in place. Easily accessible for removing entire coil fr 

ity. All copper and brass waterways. Compact tank. 12 nuts and bolts secure %” cover to extra heavy 
. : 28 auge copper shell. Made water tight b " 

construction. Tubing rigidly supported. Re- : ” ee 


extra heavy gauge gasket 





movable coil. All joints SIL-FOS brazed. Made 
in sizes from 1 to 60 families. TRADE MARL 


\ AAS 
cl. 


‘ite for full catalog 


KAM WATER HEATER MFG. CO., INC. 
237-249 ALABAMA AVE.. BROOKLYN 7, N.Y. 
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Protect your reputation with SUMP 


| PUMPS 
.—" EAL sink frames 
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e land-diaen 














NEPTUNE LAUNDRY TRAY PUMPS 


are engineered to meet the long-sought 
pumping requiremesits of thousands of 
homes where no sewage is available or 
where both laundry trays and washing ma- 
chines are below sewer level. 













Rest your reputation 













confidently in VanSeal : 

Stainless Steel Frames NEPTUNE SUMP PUMPS ace reoowned 
for sink and range . . . guarantee them for their long-lasting, dependable efficiency. 
unconditionally against leakage. De- Engineered and manufactured with great 
signed to install easily and seal per- precision, the NEPTUNE line of Sump 

f* manently, VanSeal frames are made Pumps is rugged, rustproof and automatic. 
(ua) with craftsmanlike care. Install and Capacities to 3600 gal. per hr. 
‘\ forget—your reputation is safe. For | SEND FOR DESCRIPTIVE FOLDER TODAY! / 
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2108 JACKSON AVENUE - EVANSTON, ILL 
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4912 North 6th Street 
PHILADELPHIA 20, PA. 
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A Checklist of Christmas 
Merchandising Ideas 


(Continued from page 101) 


certificates are worth $5 on any plumbing 
and heating fixture or equipment costing $50 
or more and purchased before Dec. 25 


idea: Appliance Models for the Tree 

Several contractors have found that their 
customers take to the idea of providing a 
small model for the Christmas tree of the 
appliance sold as a Yuletide gift. When the 
gift is intended to be a surprise—or in case 
of future delivery—the Christmas day pres- 
entation consists of the miniature model, tied 
into a small and fancy package, with ribbons 
and small silvery bells 


Idea: Timing the Delivery Right 

A surprise Christmas gift brings added de- 
light when delivered at the right time. A 
Massachusetts contractor has proven that 
this is as true of plumbing or heating mer- 
chandise as of anything else. He wins Yule- 
tide shoppers with a promise to deliver their 
purchases on Chrigtmas Eve or morning. His 
ads illustrate the pleasure and surprise of 
the family when the “unusual” gift arrives. 
The contractor backs that Christmas atten- 
tion-getter with common sense selling. Here, 
he says, are gifts that will please the family 
not just on Christmas but on all the days 
and years to follow. 
Idea: Tape-Recorded “Letter” to Santa 

A northwest p-h contractor last year in- 
stalled a tape recorder on the premises and 
used newspaper ads to invite youngsters to 
tape their personal messages to Santa. The 
ads stipulated that the children were to be 
accompanied by a parent. The recording 
twist on the usual letter to Santa brought in 
several hundred youngsters, and many of 
their parents wound up making purchases. 
An advantage was that the tape could be 
erased and used again and again 


Idea: Photograph the Small Fry 


In Birmingham, Ala., a contractor invites 
parents to have their youngsters’ pictures 
taken under a Christmas tree set up in the 
showroom and surrounded by dummy gift 
packages. The contractor furnishes the cam- 
era and flash attachments, charging custom- 
ers only for film and bulbs. The prints, hand- 
somely mounted in white matte folders, are 


(Please turn to page 210) 
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SERIES S 


SERIES H 


WITH THE PUMP 


FURNAS PRESSURE SWITCHES GIVE 
YOU CORRECT CAPACITY for the JOB 


Now you can match the pump with the right 
pressure switch. Furnas Electric, standard for 
the industry, has combined long experience 
with sound design and engineering principles 
to offer you pressure switches for every do- 
mestic requirement up to 5 hp, 250 pounds 
pressure. All are U.L. listed, pressure adjust- 
able and available in a wide selection of en- 
closure styles. 


Write for Catalog 5516— 1077 McKee 
Street, Batavia, Illinois. 


1 Als 
Ay 


fat FURNAS ELECTRIC COMPANY 


BATAVIA, ILLINOIS 


Sales Representatives in all Principal Cities 
a all 








easy-to-install 


'ZONVALVE 


Re err 





Trade Price 


(incl. Thermostat) 


1 


Now — the comfort of multiple-zone heating 
at a fraction of the former cost. ZONVALVE, new 
thermostatically-controlled motorized valve, 
replaces ordinary radiator valve without plumb- 
ing change. On new installations, ZONVALVES 
can be installed on radiators or branch lines. 


Easily installed. Made in all standard pipe and 
tubing sizes, Low-voltage wiring permits place- 
ment of thermostat where most effective and 
convenient, with low wiring cost. 


Opening of ZONVALVE automatically actuates 
burner or circulator. 


ZONVALVE is designed for use on steam and 
hot water systems. 


Ideal for private homes, factories, office build- 
ings, hotels and motels. 


HEAT-TIMER 
CORPORATION 
657 BROADWAY e NEW YORK 12, N.Y. 


Please send me full details on ZONVALVE, 


() Jobber 
() Contractor-dealer 


(Continued from page 209) 
given free with the store’s best wishes. 

The first year of this promotion, some 250 
mothers visited the showroom with their 
children. Two years later the number had 
zoomed to 1,000. As an annual store event 
this one is outstanding and draws record 
crowds and customers each year. 


Idea: Free Toys for the Kiddies 

A contractor in Louisville offers free play- 
things with every purchase of plumbing or 
heating equipment. A voucher worth $5 at a 
local toy store is given for every $50 spent 
The idea not only attracts parents but pro- 
motes neighborhood cross-merchandising, 
since the toy store recommends the plumb- 
ing and heating dealer whenever possible 


idea: Free Christmas Tree as a Premium 

A Spokane, Wash., contractor offers a 
free, king-sized Christmas tree with every 
plumbing and heating equipment purchase 
valued at $25 or more, or with service trans- 
actions over $10. A certificate is presented to 
the purchaser. It’s exchangeable at a local 
lot for one Christmas tree. The tree sales- 
man sets up a display tree on his own lot 
and advertises for the contractor who’s giv- 
ing free trees. 


idea: Santa's Not in Hot Water 

Timely ads will sell water heaters at 
Christmas time, if the right approach is used 
That’s the experience of a Denver, Colo., 
contractor. His formula is to combine a car- 
toon of Santa carrying an automatic water 
heater, with the caption: “Maybe Santa 
can’t get this into the stocking, but we can 
install it for him!” 

The cartoon runs under the headline: 
“Plenty of hot water! An ideal gift for the 
entire family!” 


Idea: Model Railroad in the Window 


Every year, a St. Louis contractor sets up 
a traditional crowd-pleaser—a 150-foot mod- 
el railroad—in his window. The train runs 
through a rural winter background against 
a second background of plumbing and heat- 
ing fixtures decorated in gift motifs. 


Editors Note: If you’ve done an unusual 
promotion at Christmas or are planning 
something new this season, we’d welcome a 
letter telling us about it. Please write to: 
the Editor, Domestic ENGINEERING, 1801 
Prairie Ave., Chicago 16. END 
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Tells P-H Wholesalers to Improve 
Services in Air Conditioning 


(Continued from page 106) 
tioning equipment?” Focke asked. “It’s 
the plumbing and heating wholesaler. This is 
especially true in view of the trend toward 
installing heating and cooling equipment as 
a unit,” the speaker noted. 

“In looking at the present situation,” 
Focke said, “air conditioning wholesalers 
seem to be taking on heating equipment to 
a greater degree than heating wholesalers are 
adding air conditioning to their lines. 

“It’s up to the plumbing and _ heating 
wholesaler to decide whether he wants to 
take the initiative in going after air condi- 
tioning or let it go to some other segment of 
the building industry by default.” 

The speaker also strongly urged his lis- 
teners to upgrade their sales training. “The 
wholesaler should see to it,” he said, ‘that 
his men—and his customers—take advantage 
of the many excellent technical and sales 
training schools offered. In the past,” he 
said, “such schools as the one offered by 
the Institute of Boiler and Radiator Manu- 
facturers have not been as well attended 
as they should be.” 


» The importance of teamwork between 
manufacturer and wholesaler was reiterated 
by A. Lightfoot Walker, president of Rheem 
Manufacturing Co. “You, the wholesaler, 
should take advantage of the assistance— 
merchandising, promotional] and sales train- 
ing-wise—made available to you by your 
manufacturers,’ Walker said. “Do so by add- 
ing your own locally adapted programs in 


such areas as technical, sales and service | 


training for your contractor customers.” 

A third speaker, Edwin Moran, vice presi- 
dent of the National Assn. of Credit Men, at- 
tacked the distribution problem from a dif- 
ferent angle: the proper use of credit as a 
means of increasing sales and speeding up 
turnover of inventory. 

The wholesaler, Moran said, should not 
think of credit negatively, in terms of limits, 
but positively—in terms of increasing the 
distribution of his products to contractors 
who can reliably be carried on credit. 

He should have a full-fledged credit mana- 
ger whose job it is to turn over the company’s 
working capital, just as it’s the sales mana- 
ger’s job to turn over inventory 

One of the credit manager’s most impor- 


tant jobs is pre-analyzing the potential cus- | 


tomer’s capacity to buy on credit and meet 
(Please turn to page 214) 


are your profits in hot water? 


then investigate BRADFORD | 


No fancy promotions, no free soap offers, 
no trips to Timbucktu. Just quality 
products designed for service, dependability, 
economy and beauty. 
Your profit picture is crystal clear 
when you sell Bradford, the most 
complete line of gas and electric 
water heaters— glass-lined 
or galvanized; round 
or table top. 


AND THIS BIG +... 
the new Bradford gos 
and electric clothes 





dryer —America's only 
dryer sold exclusively 
through the plumbing 
trade. 





a 





INIA RANGE BOILER CO. 


241m & ELLSWORTH STREETS - PHILADELPHIA 46, PA. 


Since 1881 America’s Foremost Water Heater Manufacturer 





WESTERN WIRE protects the Plumber 


NO SHARP EDGES 


~ SAFE-T-EDGE 


perforated hanger bar 


SPEEDS THE JOB—SAVES HANDS! 


Another improved Western Wire 
product—at no increase in cost! All 
sharp edges removed from SAFE-T- 
EDGE. Work flows faster! Modern 
packaging reduces “handling” time 
for everyone! Speeds inventory! 
Order SAFE-T-EDGE from Western 
Wire Products Company! HANDY 
PACKAGES 

Pull from box 
OTHER IMPROVED as needed. 
PLUMBING PRODUCTS 50’ and 100’ coils. 
WIRE PIPE HOOKS—Standard Plain or galvanized. 
and Thrift. Plain and Coppered. No. 5/0—%/,x24 GAUGE 
FLATTENED LAG SCREWS with bolts. No. 0000—3/,x22 GAUGE 
HANDY ANDY VISE STANDS No. 000—%/,x20 GAUGE 
COTTER PINS—All sizes. No. 00—%/,x18 GAUGE 


BULK ORDERS: 
SEND FOR CATALOG TODAY! Any Size Suadie 
WESTERN WIRE 
PRODUCTS 
ST: BOVIS 4, 


COMPANY 
MISSOURI 


. 


Any Length Strip or Coil 





Your Best Buy 
. . « With all the 
Plus Features of 
Forced Water Air Conditioning 


Complete package units with all the ad- 
vantages of forced water for winter heating, 
summer cooling and year-round domestic 
hot water. See your Penn Wholesaler... 
get the complete story about the big volume 
and profit possibilities in the Penn Line. 


a PENN BOILER AND BURNER MFG. CORP. 


LANCASTER, PENNSYLVANIA 
te 
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(Continued from page 213) 
his payments. This knowledge of the con- 
tractor’s credit rating should be the gauge 
for the wholesaler’s sales goal. The prede- 
termined line of credit should be used to set 
salesmen’s quotas, the speaker said. 

In other important convention business, 
the American Institute’s educational com- 
mittee, headed by Roger Pope (F. W. Webb 
Mfg. Co., Boston), explained the Institute’s 
plans for a business management school for 
wholesaler executives. The school will bs 
held June 29 to July 19, 1958, at the Har- 
vard Graduate School of Business in Bos- 
ton. (DE, Sept., page 91). 

The outlook for business was evaluated by 
another speaker, Raymond Rodgers, profes- 
sor of banking at New York University. 

“The consumer can be counted on,” the 
speaker said. “He’s willing to spend and 
to buy on credit. How the business manager 
appeals to this potential market will deter- 
mine his own prosperity.” 

In addition to president M. W. Dennison 
and first vice president Roger Slakey, the In- 
stitute’s officers are Lee Watson, Brown- 
wood, Tex., second vice president, and E. L 
Pugh, Atlanta, Ga., treasurer. George T 
Underwood is executive secretary. General 
convention chairman was John A. McCann, 
Atlantic City, N.J. END 


Statement of Ownership and Management of “Domestic 
Engineering Magazine” for October 1, 1957. 

The following is a statement required by the Act of Congres 
of August 24, 1912, as amended by tne Acts of March 3, 193 
and July 2, 1946 (‘litle 33, United states Code, Section 233 
showing the ownership, management and circulation of DOMES- 
TIC EwGINEERING Magazine, puplished monthly at Chicag: 
Illinois, tor Oc.ober 1, 1957 

1. The names and addresses of the publisher, editor, managi 
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Publisher, O. T. Carson, Chicago, IIl. 
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Business Manager, J. A. Foxworthy, Chicago, II] 
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names and addresses of stockholders owning or holding 1 ps 
cent or more of total amount of stock. If not owned by a c 
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Domestic Engineering Co., 1801 Prairie Ave., Chicago, Il! 
Carson, Chicago, Ill.; Fergus McKeever, New York, N. Y.; 
Milne, St. Charles, [ll.; A. T. Papineau, Needham, Mass 
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M. Caison, Vowners Grove, Ill.; G. R. Bornemann, Chicax 

G. L. Adams, Chicago; Ill.; M. K. Swanson, Bedford Hts., Ohi 
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capacity other than that of a bona fide owner. 

J. A. FOXWORTHY, Business Manager 

Sworn to and subscribed before me this 25th day of September 
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H. D. ERNST, Notary Public 


{My commission expires October 4, 1960] 
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Four contractor groups support the bill. | NOW'S THE TIME 
Attack Hokom’s stand in jointstatement £0 Remodel Bathrooms 


WITH. 
“GUARANTEED QUALITY 


(Continued from page 104) 

years to obtain recognition and to curb bid 
shopping. Analysis of the four points raised 
against the bill (preceding statement) shows 
that they are wholly without merit 

(1) The bill does not “establish a single con- -~ 
tract system for federal construction.” The fed- q . COMPETITIVELY PRICED FOR 
eral government already uses, and for many , ; YOUR REPLACEMENT JOBS! 
years has used, the single contract system fo 
most types of jobs. This bill gives the subcon- lags ma hana ~ gga 
tracting industries the valuable protection of beautifully designed SENTRY closet 
subcontractor listing where a single contract is to combinations, are well worth speci 
fying for those remodeling jobs 


and profitable, too. These syphon 
In fact, the bill contains a clause expressly pro- action, wash-down, close-coupled 


viding that the federal government may make units are engineered for depend 
: able long-lasting efficiency. See 
your wholesaler or write SENTRY 
for information concerning its high 
* (2) The bill in no wise “encourages bid shop- quality, business-building line of 
. ” : closet and lavatory fixtures 

ping” for any period whatever. The bill does 
permit the general contractor to make a change : : : 
in listed subcontractors under certain controlled enti, Spertiing In Gleaming W hite 
: ° ° @ vitreous China 
circumstances. (And all bills in previous Con- closet combination ae AND — OF 

. . . P ¥ ’ 
gresses permitted unlimited change where the Sa ‘N Agent Inquiries invited Decorator’s Colors! 


savings were accounted for.) Today a general y Manutociarens of Fine Vitreous China 
. 6s " ) ~ * & ; : for Over Fifty Years 


be let. It does not restrict separate contracts 


separate contracts 


NOW AVAILABLE 


contractor not only can change subcontractors 


at any time for any reason, but need not list ’ ow. By NAVA MCERTIATIAMR LATTA 


his subcontractays at all. Which condition is 


preferable? i cnn W. Virginia 





ws The extensive Congressional hearings, (in 
which NAPC took no part), the House Com- as = | JET Ve 


mittee Report and the extensive floor debate 


show that Congress determined to give the op- fells the best 


eration of the provision for change within a . t! 
five-day period a reasonable test and that it is ; profits yet: 


not to be used for bid shopping. If it is abused 
by any general contractor the facts will be made 
public and the bill amended. For example, 
Representative Miller, long-time champion of 
subcontractor listing legislation, stated on the 
floor of the House of Representatives: See your GOULDS 


. This provision is inserted for the bona DISTRIBUTOR—or write... 


fide use of a general contractor to enable him 
to make the necessary checks concerning a GOULDS PUMPS 

’ : ; 7 . _ Dept. DE-1157, Seneca Falls, N. Y. 
subcontractor’s credit standing, his financial 


responsibility, his reliability, his technical NOW America’s Finest Bathtub Protection 
qualifications, his current workload, his rela- 
tionship with labor, and to evaluate the com- Auer? 


pleteness and accuracy of the subbid and like anes Ways Letter 


matters. It is not for the purpose of permit- 
ting bid shopping, limited or otherwise, dur- a ; - +» for preventi 
g shopping, limited or otherwise, dur bo 


ng 

, tar igg Rear tie b efter tubs ore ins 
ing such perioc nd should the provision be 1, CRSTEATES Gane 
abused or misused—and I do not believe it o— The thick corrugated 


{> a, beard 
rj > ver: se > sterre > . . = exclusive 
will be because of the deterrent effect of the = cal 
listing itself which will focus the spotlight of 2. GUM-A-TUB Econo- 
| 4 —~ pre pre- 
- cons . oO agi : co x “a shaped gummed back 
- blic epson on _ Sy ayn in this un ; ver Abbie by wet 
air trade practice—I wi e the first to rec- o ting jamp eleth. 
P : é = yf 1 oat 3. COATATUB — Low 
ommend amendment to eliminate it entirely . Cost Liautd Viny!t 
’ Piastle applied with 
a eee whitewash brush—p-els 


a The Associated General Contractors of Ameri not available at your wholesaler, write Dept. DE °%., Comes |n gallons 


PROTECTUB INC., 71 Ludiow St. NM. % 2, %. Y. and drums. 
PIRES AE OE EE RS SRA, rR 
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FOR ee ee 
BIGGER I lore: 


PROFITS oft Matt_ 
i’S .. ‘HEATING EQUIPMENT 


, ' Ss” 


FAMOUS PRE-PAK TUBELESS AND 
ASSEMBLED UNITS VERTICAL 
TUBE BOILERS 


GENERAL REPUBLIC HEATING PRODUCTS CO. 
7420 STATE ROAD, PHILADELPHIA 36, PA. 


Wakes Any Fire Door 
A”SAFETY VALVE”! 


INLAND Safety Door Closer 
For Gas and Oil Conversion 
BURNERS 


Replace the regular boiler or furnace door 
hinge pins with the Inland Door Closer, file 
down the door catch and you have an extra 
“Safety Valve’ on the job. Gentle spring 
tension allows door to swing open on slow 
or faulty ignition of burner and then close. 
Wedge holds door open when necessary. It’s 
easy to install with the NEW SPRING 
HOLDER. 


MADE IN 3/16”—1/4”"—-5/16”"—3/8” 
DOOR PIN SIZES AND PRICED AT 
$1.15—$1.20—$1.25—$1.30 


See your jobber or write us. 


BASEBOARD WINTER AIR 
RADIATION fore), lei pale), | 3.3 





Pat. #2,605,097 


_INLAND MFG. CO. 1120 WN. CICERO, CHICAGO 51, ILLINOIS 


/20th \ BOILER CLEANER ! 


Kes, NEW BOILERS A 


FAST, EFFICIENT 
ey : VE = START. 


KEK revives 
OLD BOILERS, REMOVING 
SCALE, OIL, CORROSION 
FROM ENTIRE 


SYSTEM. 
KENITE ‘iavison 
LABORATORY New Jersey 


eveco aDjJUST-ODpAFT 


DRAFT CONTROL 








Fully adjustable for precise accurate setting 
and instant response to draft variations: 
ADJUST-O-DRAFT is quality constructed. A 
cast cluminum ring with built in stops, con- 
cealed solid brass bearings, and other 
features, insure lasting dependability and 
moximum efficiency when you INSTALL 
ADJUST-O-DRAFT. 





Available in sizes from 
5 thru 12 inches. 


MANUFACTURING CO. 
45-16 - 162nd Street, 
Flushing, L. 1, N. Y. 


(Continued from page 217) 
ca have publicly stated they will use all proper 
means to see that this five-day period is not used 
for shopping bids and have represented that if it 
is so abused they will not oppose reasonable 
amendment to prevent such abuse 

(3) The bill will not “break down contracting 
standards established under state laws.” Obvi- 
ously, state legislation with regard to state con- 
tracts cannot be affected directly by federal law 
There is no logical argument in the existence 
of this bill against continuation or enactment of 
separate contract legislation in those states 
which now have such legislation. This bill does 
not contradict the theory of separate contracts 
for states or other bodies capable of administer- 
ing separate contracts. It could, in the many 
states which have not yet adopted any anti-bid 
shopping legislation, pave the way by example 
for a healthy forward step. 

(4) The bill does not “establish an arbitrary, 
destructive and unrealistic five-foot limit on 
mechanical specialty work.” The offending five- 
foot provision, not desired by any construction 
industry group, was stricken by the Senate 
Judiciary Committee. It is no longer an issue 


aln its present form there is no reason why 
the bill cannot be passed. And when it is passed 
our industry may cooperate with the Associated 
General Contractors of America in all lawful 
efforts to curb bid shopping on private work 

The plain fact is that despite a magnificent try 
by most segments of the mechanical specialty 
subcontracting industry we were unable to get 
a bill passed in the 82nd, 83rd or 84th Congress 
largely because of the violent opposition to such 
legislation by the Associated General Contrac- 
ters of America. After the adjournment of the 
84th Congress we sat down in a series of con- 
ferences with the A-sociated General Contrac- 
tors to see if there was not a common ground 
some form of effective legislation which they 
would not actively oppose. The present form of 
bill represents the joint thinking of the leaders 
of the entire construction industry who devoted 
endless days to its formulation. 


a There is a further consideration. When it is 
passed, AGC will cooperate in its implementa- 
tion and the extension of its theories and ideas 
to purchasers of construction other than the 
Federal Government. If a bill to which they 
were violently opposed had been shoved down 
the throats of the general contractors, we would 
have had a century-long fight on our hands 
This industry needs cooperation and statesman- 
ship, not battle. As an example of the spirit 
which this bill has engendered, the following is 
a copy of a resolution passed by the Executive 
Committee of the Associated General Contrac- 
tors of America in Seattle on September 8, 1957: 
“Be It Resolved, .. . that a national joint 
cooperative committee be developed composed 
(Please turn to page 221) 
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(Continued from page 218) 

of equal representatives of the AGC and the 

Council of Mechanical Specialty Contracting 

Industries, Inc.” 

This message has to be short. We urge you to 
get copies of the hearings, the Committee Re- 
ports, and the floor debate. Study this vital issue 
Lend your support and cooperation. 

1. Contact your Senator in person, by letter o1 
by wire in support of H.R. 7168 

2. Send copies of your letters and wires to 
your national trade association. 

3. Join the Council—lend your financial sup- 
port. It represents all of us—Joseph H. Spitzley, 
James S. Binder, O. F. Burnett and N. N. Leas 


Boston contractor praises Council. 
Says bill will curb bid shopping 


Boston—Due to the great work of the Coun- 
cil of Mechanical Specialty Contracting Indus- 
tries, it has become an acknowledged fact that 
bid hieioe and bid peddling are definitely 
condemned, and it is of the greatest importance 
to all of us to be reminded that our bill will out- 
law this very bad practice and back it up as a 
federal act. In other words, it will be a federal 
offense to bid shop or bid peddle, and let us not 
kid ourselves into thinking anybody is going 
to get away with it. It is dangerous, costly and 
usually drastic fér anyone to take on Uncle Sam 
as an opponent. 

I realize only too well that the bill is far from 
perfect, but we most certainly are headed in the 
right direction. 

We do not have separation of contracts in our 
own state of Massachusetts, but we do have a 
filed bid depository, and because of this I prefer 
to do business the way it is being done here 
Fred Williams, chairman of the legislative com- 
mittee, Mechanical Contractors Assn. 


New Yorker disagrees. Objects 
to the ‘single contract system 


New York Crry—New York plumbing con- 
tractors—and by that I mean members of both 
our state and our New York City association- 
are strongly opposed to the bid-shopping bill 
currently before Congress. We don’t like the 
feature of the bill that permits the general 
contractor a seven-day period during which to 
change his subcontractors after the general bid 
has been awarded. But we are particularly and 
unalterably opposed to the bill’s preamble, 
which states that “it appears desirable and in 
the best interests of the federal government for 
the federal government in contracting for the 
construction of buildings to use the single con- 
tract system of procurement... ” 

We in New York have had a state separate 
contracts law for many years. There are con- 
stant attempts by some groups to have the act 

(Please turn to page 225) 
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All tank Supplies 
Furnished with 
Lead Balcock Washer 


= 


SWEAT-ON 


Flexible SUPPLIES 


SWEAT DIRECTLY ONTO 
COPPER TUBE ROUGH-IN 
No Nipples or Fittings Needed 


TANK SUPPLY 
i ee 
LAVATORY SUPPLY 


Arbest sweat-in flexible supplies are designed to 
slip over and sweat directly on 344” or 2" copper 
tube rough eliminating the need for adapter 
fittings 


Test Disc furnished for water pressure test. All 
Arbest sweat-in supplies are furnished with solid 
fibre test disc, which when tightened down on 
compression fitting in place of compression gland 
permits water pressure test. WRITE FOR FREE 
CATALOG TODAY! 


Available with Loose Key Stop 
Aliso available as elbow sweat-on 
without vaive 


Packed complete with deep flanges, %4” riser tubes 
length 12” to 36” 


MANUFACTURING COMPANY 


* \/ 3047-49 AMBER STREET . PHILADELPHIA 34, PA. 
LU FORMERLY THE G&H MANUFACTURING COMPANY 


ALLIED reaininec 


in AIR CONDITIONING 
and REFRIGERATION 





100 HOURS 
PLAN 1 Intensive training t& 








yur fully equipped 





modern training 
shops and laboratory. Student receives 
practical instruction in Service, Repair 
and Installation on all types of equip 
ment Learn-By-Doing job experience 
supplemented by Training Films and 
classroom demonstration. 


@ staff with 
man afacturers 
and Refrigera 
eds of detailed 

€ text mat al 

Trainee may at end two weeks r ident 
raining at no a ‘adit onal tuition charge 


For more than a quarter of @ century Ane 3 specialized training 
as received universal approva] as a service to Ar x jndu try 
rite today for free descriptive catalog and detailed rmat 


| a. 2 | HOME TRAININ 
| PLAN 2 | oy Me 


about the above Plans. Special attractive terms for the Miaduetrial 
Sponsorship Plan 


ALLIED SCHOOL OF MECHANICAL TRADES 


ALLIED INSTITUTE OF TECHNOLOGY 
1338-42 So. Michigan, Dept. DE-11, Chicago, Il! 





BETTER Pi 
Thread !” and 2” pipe with power! 


This light (26 lb.) compact Portable Pewer 
Pipe Threader, goes to ‘he Job—is eper 

with a % ” portable eleetr ill. 1 set of igh 
Speed Steel Chasers go 1 sizes—just move 
indicator tp 1", 14°, 14g" or 2° marking. 
Clamp on pipe and apply drill to drive square. 
The rest is automatic. Operating on anti- 
friction bearings with automatic lead, it’s a 
fast,easy way togetsmooth, accuratethreads. 


Write for Catalog. 


ARMSTRONG BROS. TOOL CO. 


“The Tool Holder People” 
5223 W. Armstrong Avenue 





Chicago 30, Illinois 
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SITUATIONS OPEN 





PUMP MAN 


For sales manager of water systems for 
large company. Good salary and oppor- 
tunity. Address Key 396-D, “DOMES- 
TIC ENGINEERING,” 1801 
Ave., Chicago 16, Illinois. 


Prairie 


ASSISTANT SALES MANAGER: MID- 
west manufacturer requires alert 
man between ages 28-35 to carry on 
promotional program with wholesalers 
on outstanding line of commercial and 
industrial heating equipment Experi- 
ence in heating sales and wholesaler 
distribution required. Address Key 405- 
D, “DOMESTIC ENGINEERING,” 1801 
Prairie Ave., Chicago 16, Illinois. 


HEATING MAN 


For department large distributor. Good 
wage and benefits. Address Key 395-D, 
“DOMESTIC ENGINEERING,” 1801 


Prairie Ave., Chicago 16, Illinois. 


APPLIANCE REPAIRMAN 


required in 
CARACAS, VENEZUELA 


with small American organization. Give 
details of experience on washing ma- 
chines principally and electrical or 
plumbing background, as well as age, 
marital status and your views regarding 
permanent employment in a booming 
city with ideal climate. Write us air- 
mail. EDWARDS SERVICE, Apart- 
ado 4436, Caracas, Venezuela. 


BUYER 


For large plumbing and heating supply, 
with experience. Good salary and op- 
portunity. Confidential. Address Key 
397-D, “DOMESTIC ENGINEERING,” 
1801 Prairie Ave., Chicago 16, Illinois. 


SALESMAN WANTED: EXPERIENCED, 
calling on plumbing or hardware 
wholesalers. A few choice items. Ex- 
cellent side line. Commission. Choice 
territories open. Address Key 389-D, 
“DOMESTIC ENGINEERING,"’ 1801 
Prairie Ave., Chicago 16, Illinois 


DIRECTOR OF SALES 


For large plumbing and heating manu- 
facturer and distributor. Good oppor- 
tunity and salary. Address Key 400-D, 
“DOMESTIC ENGINEERING,” 1801 
Prairie Ave., Chicago 16, Illinois. 
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Advertising Department, 


ceding publication date. 
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RATES FOR CLASSIFIED ADVERTISEMENTS 
Light face advertisements, fifteen cents per word, including head- 
ing and address. For keyed address count seven words. Minimum 
advertisements, $3.00 per insertion. Rates for bold face advertise- 
ments, $6.00 per inch. Address all advertisements to Classified 
DOMESTIC ENGINEERING, 1801 
Prairie Ave., Chicago 16, Illinois. All Classified Advertisements 
are payable in advance! Closing Date: Fifteenth of month pre- 











SITUATIONS OPEN 


SITUATIONS WANTED 





ENGINEER, RESEARCH AND DEVEL- 
opment, plumbing and _ associated 
building field, specialties in building 
field. National distributior Should be 
executive type and have experience 
with all types of building requirements, 
Research methods, development data on 
sales potential, ability to present com- 
plete reports to sales, advertising and 
engineering departments on prospective 
new products. Engineering degree re- 
quired. Salary open, California. Address 
Key 358-D, “DOMESTIC ENGINEER- 
ING,” 1801 
Illinois 


Prairie Ave., Chicago 16 


SALES MANAGER 


Plumbing fixture manufacturer wants 
experienced sales manager. Address 
Key 398-D, “DOMESTIC ENGINEER- 
ING,” 1801 Prairie Ave., Chicago 16, 


Illinois. 





SITUATIONS WANTED 





SALES MANAGER 
SALES ADMINISTRATIVE 


by man who has successfu!ly done both. 
Young, aggressive and willing to prove 
ability. Knows plumbing and heating 
sales to jobbers and specifications in- 
terest. Address Key 392-D, “DOMES- 
TIC ENGINEERING,” 1801 Prairie 
Ave., Chicago 16, Illinois. 


POSITION WANTED 


Sales or general management. Have 25 
years background in plumbing industry 
including fixtures and specialties at both 
wholesale and manufacturing levels. 
Have directed representatives and sales- 
men. Have background of all phases of 
management. Am now employed in 
sales management. Can re-locate. Ad- 
dress Key 412-D, “DOMESTIC ENGI- 
NEERING,” 1801 Prairie Ave., Chicago 
16, Illinois. 





FOR ADDITIONAL CLASSIFIED 
ADVERTISEMENTS 
SEE PAGES 224 AND 226 











AVAILABLE 
SALES & ADVERTISING 
MANAGER 


Mature executive with long selling and 
advertising experience in oil and gas 
heating equipment. Excellent connec- 
tions with over 350 wholesalers and 
distributors. Highest references. Ad- 
dress Key 390-D, “DOMESTIC ENGI- 
NEERING,” 1801 Prairie Ave., Chicago 
16, Illinois. 





REPRESENTATIVES WANTED 





CO-OPERATING 


manufacturer’s representative or agen- 
cy desired by Chicago agency to work 
on a 60-40 split commission basis in the 
Minneapolis Minnesota area. Repre- 
senting top line manufacturers to 
wholesalers only. Address Key 414-D, 
“DOMESTIC ENGINEERING,” 1801 
Prairie Ave., Chicago 16, Illinois. 


AGGRESSIVE MAN OR DISTRIBUTOR 

to represent a reliable manufacturer 
of 14 different size sump pumps, laundry) 
tray pumps and general purpose utility 
pumps. One of our laundry tray pumps 
is fully automatic Wonderful oppor 
tunity for an aggressive and reliable 
representative Exclusive territory 
pays 10% commission. Replies confiden- 
tial. Address Key 270-D, “DOMESTI 
ENGINEERING,” 1801 Prairie Ave 
Chicago 16, Illinois 


WHEELING MACHINE 
PRODUCTS COMPANY 


Pipe fittings—wants full-time represen- 
tatives to contact recognized wholesal- 
ers in Minnesota, North Dakota and 
South Dakota. Write to: J. W. Taylor, 
Sales Manager, WHEELING MA- 
CHINE PRODUCTS CO. Wheeling. 
W. Va. 


REPRESENTATIVE WANTED: MANU- 

facturer of fully automatic power 
driven rodding equipment has a few 
territories open. Full line from sink 
models to large sewer jobs. Good com- 
mission. Protected territories. Address 
Key 406-D, “DOMESTIC ENGINEER- 
ING,” 1801 Prairie Ave., Chicago 16 
Illinois. . 


Domestic ENGINEERING, NoveMBER 1957 





Continued from page 221) 
repealed. If we had a federal law that specif- 
ically called for a single contract system, it 
would furnish the opponents of our state law 
with ammunition to fight the state law. It’s no 
use pretending that it wouldn’t. 

Therefore, while we in New York have not 
yet worked out a formal official position on the 
bill, as a member of our state association’s leg- 
islative committee I can say that our opposition 
is unanimous.—William J. Murphy, chairman of 
the legislative committee, Assn. of Contracting 
Plumbers of the City of New York 


New Jersey endorses Hokom stand. 
Cites experience with state law 


OrANGE, N.J.—The members of the New 
Jersey Assn. of Plumbing Contractors attending 
the association’s conference in Asbury Park 
October 5 unanimously concurred in the action 
of the NAPC opposing passage of H.R. 7168. 

Since 1915 New Jersey has had the benefit of 
a Separate Bidding Act covering construction 
and alterations of all public buildings. This law 
has saved the citizens of our state millions of 
dollars in lower construction costs. 

With oux, long experience, we are opposed 
to any law—federal or state—which attempts to 
state that the single contract sysem is the ideal 
method of construction for public buildings. We 
do not agree with this. 

Our state Separate Bidding Act has stopped 
the practice of bid shopping and bid peddling 
whereas H.R. 7168 allows a five-day “hunting 
season.”-—Lester A. Wake, executive secretary 


New Jersey Assn. of Plumbing Contractors, Inc 


Says Hokom acted outside his 
prerogatives as head of NAPC 


SPARTANBURG, S.C.—I should like to comment 
on the possible passage of the Federal Construc- 
tion Contract Procedures Act. 

The last three annual conventions of the Na- 
tional Assn. of Plumbing Contractors have been 
disposed to pass resolutions favorable to this 
legislation. However, upon advice of counsel, 
the resolutions have been withdrawn. 

It was understood by all parties concerned 
that, while we could not, as an association, en- 
dorse and take any active part in proposing this 
bill, that we could, and should, render all pos- 
sible assistance as individuals, and it had been 
suggested that we might wish to contribute to 
the Council of Mechanical Specialty Contract- 
ing Industries, since it was the sponsoring agent 
Many of us did so. 

I, along with some of the others in the mechan- 
ical contracting field, did not particularly go 
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along with some of the compromises made in an 
effort to obtain the cooperation and active sup 
port of the Associated General Contractors 
However, many factors contributed to the 
feeling of those representing us in causing them 
to decide that this was the best for our industry 
and after hearing some of their reasoning, I am 
personally convinced that they were on sound 
ground and were conscientiously acting in the 
best interests of the mechanical contractors 


aln view of the above, I was dumbfounded t 
learn that the president of the NAPC took vio 
lent exception to the passage of this act and 
registered objections with the Senate Judiciary 
Committee in an effort to prevent passage dur- 
ing the first session of the present Congress. He 
used as an excuse what has become commonly 
known as the five-foot rule, which eliminated 
utilities and distribution systems more than five 
feet outside the building line from control under 
this law. He was advised by me, and others 
that we felt that we could have this objection- 
able portion of the act eliminated and we asked 
this endorsement upon that basis 

This he refused to do, and at that time entered 
other objections which I personally feel possi 
bly would have had some merit for considera- 
tion, had the NAPC taken its proper positior 
and had been represented on the Council, first 
having paid our share of the expenses in secur- 
ing passage of a bill of this magnitude 


a Had the president of the NAPC been properly 
informed before taking this unilateral action 
and had we been lending our support to thi 
proposition as we should have been doing, ther 
and then only, do I feel that we would hav 
been justified in registering an objection in th« 
manner that it was registered 

In view of the fact that the NAPC has spe 
cifically refused to take any part in the passag: 
of this act, it is my opinion that Mr. Hokon 
acted outside of his prerogatives as president ir 
overriding the acts of the convention 

In view of the above, I am in favor of the act 
as it now stands, with the five-foot rule elimi 
nated.—Lachlan L. Hyatt 


Montanan registers objection 
to bill with his Congressmen 


Great Faris, Mont.—We, along with othe: 
members of our industry in Great Falls and the 
surrounding areas, are very much against the 
bid-shopping bill. We have written to our con- 
gressmen expressing our opinion and have been 
assured that they will work against the passag« 
of the bill. 

Any bill that allows for bid shopping is unfai: 
because it encourages the practice of bid ped 
dling —Joe G. Klemencic END 








LINES WANTED 


LINES WANTED 


LINES WANTED 





MAJOR LINE WANTED 


Texas, Louisiana, Mississippi. Well es- 
tablished organization with warehouse 
facilities in New Orleans. 27 years ex- 
perience. References. Address Key 327- 
D, “DOMESTIC ENGINEERING,” 
1801 Prairie Ave., Chicago 16, Illinois. 
EXPERIENCED SALESMAN TRAVEI 

ing southeastern territory, interested 
in commission lines as agent or direct 
factory connection, best references 
\ddress Key 415-D, “DOMESTIC ENGI- 
NEERING,” 1801 Prairie Ave Chicago 
16, Illinois 


MERCURY SALES COMPANY 


228 Empire Bldg. 
Syracuse 2, New York 


New York state, jobbers 
outside of New York City. 


Covering, 


MANUFACTURER'S 
tive with a wide 
plumbing and heating 
Illinois, Wisconsin and 
Indiana, desires one additional s 
quality line. Address Key 324-D, “DO- 
ree ENGINEERING 1801 Prairie 

ve, Chicago 16, Illinois 


SO. CALIF., ARIZONA, 
SO. NEVADA 


Established manufacturer’s representa- 
tive, plumbing, wants additional lines. 
Specialty items, tools, etc. Experienced 
in sales promotion new items. Ware- 
housing and shipping facilities. DOR- 
SEY SALES CO., 819 Venice Blvd., 
Los Angeles 15, California. 


REPRESENT ‘ 


SUCCESSFUL, AGGRESSIVE THRE! 

man organization, covering Ohio and 
Kentucky plumbing and hardware job 
bers for past ten years, interested in 
obtaining an additional maior line. Ad- 
dress Ke 193-D, “DOMESTIC ENGI 
NEERING,” 1801 Prairie Ave, Chicago 
16, Illinois 


THE SCHUTZE SALES CO. 


1999 North Snelling Ave., 
St. Paul 13, Minn. 


Manufacturers Agency Selling 
Important Mid-Northwestern Jobbers 


CAN GIVE TOP REPRESENTATION IN 
metropolitan New York area. Heavy 
background in wholesaling and manu- 
facturing sales in plumbing and heat- 
ing. Will consider proposition to devote 
my full time to one line. Address Key 
391-D, “DOMESTIC ENGINEERING, 
1801 Prairie Ave., Chicago 16, Illinois 


MANUFACTURER'S AGENT 


established over twelve years desires an 
additional volume line. Intensive cover- 
age in Alabama, Arkansas, Louisiana, 
Mississippi, and Western Tennessee. 
Address Key 364-D, “DOMESTIC EN- 
GINEERING,” 1801 Prairie Ave., Chi- 
cago 16, Illinois. 
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SEEKING ADDITIONAL 
LINES 


Chicago manufacturers’ agency com- 
pletely covering 5 midwestern states. 
Selling plumbing supply houses, lumber 
yards, department stores. Address Key 
332-D,“DOMESTIC ENGINEERING,” 
1801 Prairie Ave., Chicago 16, Illinois. 


WANTED ADDITIONAL 
ritory; Missouri - Kansas - Oklahoma 

Over 20 years experience selling 

piu mbing and hardware jobbers. Excel- 

lent acceptance \ddress Key 315 
DOMESTIC ENGINEERING,’ 

Prairie Ave., Chicago 16, Illinois 


LINE. TER- 


Specialty lines for representative calling 
on plumbing and mill supply jobbers 
northern Indiana, Illinois and Wiscon- 
sin. Address Key 261-D, “DOMESTIC 
ENGINEERING,” 1801 
Chicago 16, Illinois. 


NORTHERN OHIO 
WESTERN PENNSYLVANIA 


Carrying limited number of lines, 10 
years plumbing sales experience, 3 years 
agent, selling leading jobbers. Resume, 
references, etc. available. Address Key 
319-D,“DOMESTIC ENGINEERING,” 
1801 Prairie Ave., Chicago 16, Illincis. 


MANU CTURER'S REPRESENTA 

“ny ft es national brand brass 
water heaters, and pottery to wholesale 
Ppinmbing and hardware: jobbers in 
Michigan, desire one more reliable line 
Established 20 years, good renutation 
well known, warehouse facilities Ad- 
dress Key 401-D, “DOMESTIC ENGI 
NEERING,” 1801 Prairie Ave Chicago 
16, Illinois. 


ENTIRE STATE OF OHIO 
M. M. MATHES & SON 


3494 Lee Road 
Shaker Heights 20, Ohio 


Serving the plumbing wholesaler 


Prairie Ave., 


WESTERN PENNSYLVANIA 
& 


WEST VIRGINIA 


Established 10 years 
Selling the jobber 
Address Key 362-D, “DOMESTIC EN- 
GINEERING,” 1801 Prairie Ave., Chi- 
cago 16, Illinois. 


BOSTON 


manufacturers’ representative with long 
successful experience selling to New 
England plumbing and heating supply 
jobbers, can give personal aggressive 
representation to additional quality line. 
Address Key 409-D, “DOMESTIC EN- 
GINEERING,” 1801 Prairie Ave., Chi- 
cago 16, Illinois. 


EFFECTIVE ONE-MAN OPERATIO> 

desires lines for Missouri, with St 
Louis headquarters. Will consider ad 
jacent areas Known to the plumbing 
jobbers and can guarantee results. Ad 
dress Key 407-D, “DOMESTIC ENGI 
NEERING,” 1801 Prairie Ave., Chicag« 
16, Illinois 


NORMAN WILSON COMPANY, ESTAB 

lished in 1948. Calling on jobbers i: 
Kansas, Nebraska, Oklahoma, Arkar 
sas, and Western Missouri for manufac 
turers. 2560 Holmes, Kansas City, M 
souri 





FOR SALE 





FOR SALE: WELL-KNOWN WHOLE 

sale plumbing, heating and electrica 
business. Established over 30 years ir 
north western Pennsylvania Annua 
sales over $1,250,000, Approximate! 
36,000 square feet of warehouse, offi 
and display room and 10,000 feet of 
yard storage. On railroad siding. Com 
petent and experienced management 
and personnel. Address Key 420-D, “DO 
MESTIC ENGINEERING,” 1801 Prairie 
Ave., Chicago 16, Illinois 


WELL ESTABLISHED PLUMBING 
heating, bottle gas, and appliance 
business, with several of the best fran 
chises. Sales well over $200,000.00 pe 
year Located in central Michig 
among the lakes. This is a money mak 
er. Owner retiring. If you have a sor 
you wish to set up in rage fancnnry is it 
For further particulars s Ke 
293-D “DOMESTIC E NGINE E oR _— 
1801 Prairie Ave., Chicago 16, Illine 


FOR SALE 
Plumbing and heating business. Profit- 
able. Established 1932. Good Illinois 
town and trading area. Stock cash— 
terms on equipment and building or 
building can be leased with favorable 
arrangement. For details contact 
GEORGE R. WIENEKE, Geneseo, Illi- 


nois. 


FOR SALE: WELL-KNOWN phen om 
sale plumbing and heating bus 
Established over 40 years in Capite 
district of New York state Annt 
sales over $1,250,000 Approximate 

35,000 square feet of warehouse ) 
display room and yard storage. On 
road siding. Competent and experience: 
management and personnel \ddres 
Key 419-D, “DOMESTIC ENGINEER 
ING,” 1801 Prairie Ave. Chicago ( 
Illinois 





MISCELLANEOUS 


STEEL PIPE 
All All 
Sizes Specs 
Mechanical and Pressure Tubing 
VALVES and FITTINGS 
CARBON—CARBON MOLY 
CHROME MOLY—STAINLESS 
LARGE OD—HEAVY WALL 
ODD SIZES & SPECS 
MIDCONTINENT 
TUBE SERVICE, INC. 
2120 Lee St., Evanston, II. 
DAvis 8-4030 
Teletype 2276 Evanston, Ill. 
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